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Teaching Young Boys to Polish Gems in Czecho-Slovakia 


See Text on Page 59. 
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Made in the famous 
“Long-Life Plate’”— 
Alvin Silver defies 
the years, and 1s al- 
ways in good form. 


ALVIN SILVER CO. 
20 Maiden Lane 
New York 
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‘no the Gem Cutting Trade to supplies in a large measure the jewels of ters are being instructed in the polishing 
Teaching 6 Europe. of gems. On the page herewith are two other 
On the front page of this issue is shown _ illustrations, one showing little girls of 10 


Children of Czecho-Slovakia 

HE general interest in the jewelry trade 
T at the present time in the movement 
on foot in various quarters to train young 
men and women in the jewelry line, as 
jewelry workers, watchmakers, ,etc.,, will 

no doubt give an added interest to the ‘work 
being done in the same lines in Czecho- 
Slovakia, one of the old, yet new nations of 
Europe, where the subject has been under 
consideration for a long time. 

In Czecho-Slovakia girls and boys begin 
their lifework at an early age, and at the 
time that the ordinary youngsters are grad- 
uating from public schools, these Czech 
children are well advanced in their chosen 
trade; in fact, by the time they reach 
maturity their life work is already cut out 
for them. This applies to jewelry as well 
as other trades, where instruction for both 
sexes starts as soon as the child can intelli- 
gently handle the tools or materials with 
which his work will be associated. 

There recently came from Czecho-Slo- 
vakia an unusual set of photographs show- 
ing the Czech children working in the great 
jewel center of Turnau, three of which pic- 
tures appear in this issue. It seems that 
both boys and girls are admitted to the 
Guild of the jewelers and are instructed 
in the art and science of diamond cutting 
and jewel setting. The art often passes LITTLE CZECH GIRLS SORTING GEMS. 
from the father to a son, and if not a son, 
there is a daughter. Turnau is the seat of a general view of the work rooms of one to 12 years at work sorting gems, and an- 
the famous Bohemian jewel center, which of the jewel cutting places, where young- other of a boy and girl at work at the bench 
with the instructors in the background. 

















Head of Waltham Watch Co.’s Factory 
Police Found Dead in His Home 


WatTHAM, Mass., Dec. 6.— George 
Coombs, head of the Waltham Watch Co.’s 
factory police force, was found dead on the 
floor of his kitchen, at his home, 621 Cres- 
cent St., at noon today, with a bullet hole 
in his head and a revolver lying beside the 
body. 

The police believe the gun was fired 
accidentally while Mr. Coombs was taking 
off his coat, as the garment was only partly 
removed. He had his pipe in his mouth, 
and apparently, while attempting to take 
off his coat, the gun fell out of the pocket 
and exploded 

Coombs’ wife came home at 12:10 and as 
she entered the kitchen found her husband 
on the floor dead. She summoned two 
doctors, who, however, found the man be- 
yond human aid. 








B. F. Wheeler, dealer in American 
pearls, Vincennes, Ind., was a recent visi- 


BOYS AND GIRLS AT WORK BENCH WITH INSTRUMENTS OF THE WAR. tor to New York. 
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Ww 1 Loose Link 
wy 2 Stiff Bar 
3 Larter Eezeto 





Prices from $5.50 upwards. 





Pac. Coast Rep. 
A. I. HALL & SON, Inc. 
| Jewelers Bidg., 
Post St., 
San Francisco, Cal. 


Button. 


LARTER & SONS 


23 Maiden Lane 
New York 


Anticipating an unusual demand for Gold Cuff Buttons 
for men we are prepared to supply immediate require- 
ments of retail jewelers, for all kinds of 14K Green 
Gold Buttons with three different styles of construction. 


We illustrate a few patterns that are made with the 
very satisfactory Larter Eezeto Button connection. 
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The Production of Precious Stones for the Year 1918* 





By George F. Kunz, for the Mineral Industry. 











While diamonds are worth a number . 
‘times more today than they were = 
years ago, this is really quite in line = 
the general increase of wealth. From 1 
to 1917 the value ot the crops produced in 
the United States increased 425 per cent. 
and that of the live stock products 320 per 
cent., the increased value of both classes of 
products combined being 388 per cent. 
This, of course, embraces both an increase 
of quantity and an increase of price. With- 
in a shorter period, from 1910 to 1918, 
the price of the various edible products 
were increased as much as from 100 to 150 
per cent. But the price of diamonds, as 
articles of luxury, depends primarily on the 
total augmentation of wealth, and in estt- 
mating this due attention must be paid to 
the increased amount and value of our 
mineral products. 

The following figures calculated from the 
De Beers reports show that even the rough 
product at the mines has increased three 
times in value during the past 30 years, and 
the enhanced cost of marketing the material 
and of cutting it has been more than as 
much again : 

Vatue or Diamonps Per Carat aT MINES. 


ARAN reek er ee $4.80 
| EA ee ee ee Oe Ok. 6.20 
EP er ree 8.25 
SSC rere coos B19 
SSS error re 9.96 
CG's sis sare. dass lesen Jaleceesewes 14.22 
ES ee ee 10.97 
ME Waiisie sone sceSinscsecsseseseuees 15.35 
Err ee - 16.48 


While the increase in value has not been 
regular, it has been essentially constant. 

The great increase in the sale of dia- 
monds is due to the purchases of all classes, 
for never have the laboring classes had 
more money, especially in the case of ship- 
yard workmen, among munition workers, in 
farming districts, at ports of embarkation 
and debarkation, and notably in the larger 
cities near which camps were located. 

A matter of interest to buyers and sellers 
of precious stones and jewelry is the new 
tax laid in the United States on these ob- 
jects on and after April 1, 1919. The part 
of Section 905 of the Revenue Act referring 
to this reads as follows: 

That on and after April 1, 1919, there shall 
be levied, assessed, collected, and paid (in 
lieu of the tax imposed by sub-division (e) 
of Section 600 of the Revenue Act of 
1917), upon all articles commonly and com- 
mercially known as jewelry, whether real or 
imitation; pearls, precious and semi-pre- 
cious stones, and imitations thereof; articles 
made of, or ornamented, mounted or fitted 
with precious metals or imitations thereof 
or ivory (not including surgical instru- 
ments); watches, clocks, opera glasses, 
lorgnettes, marine glasses, field glasses, and 
binoculars ; upon any of the above when 
sold by or for a dealer or his estate for 
consumption or use, a tax equivalent to 
5 per centum of the price for which so 


*Extract from ‘Mineral Industry,” Vol. 27, 
1918—McGraw Hill Book Co. 


sold. This, however, in finished articles is 
included in the selling price to the con- 
sumer. An accurate account of all such 
sales is kept by the seller. 


UNITED STATES IMPORTS 


As shown in the following tables, there 
was a marked falling off in the imports of 
diamonds and precious stones into the 
United States during 1918 as compared 
with those of the preceding year. How- 
ever, this decline has been followed by an 
exceedingly rapid recovery in the early 
months of 1919, so that there is every in- 
dication that the imports for 1919 will ex- 
ceed those of any previous year. 

The recoil from the highwater mark that 
characterized the returns for 1917 was con- 
tinued in those for 1918, where the full ef- 
fects of the heavy war expenses and the 
greatly increased taxes necessitated thereby 
were realized in full measure. Yet even so 
the precious stone imports were larger by 
$4,500,000 in 1918 than they had been in 
1914, the first year of the European war. 
Very notable in 1918 was the relative in- 
crease (although there was a slight actual 
decrease) in the imports of uncut as com- 
pared with cut diamonds, the uncut dia- 
monds representing but 31 per cent. of the 
total imports in 1917, while they accounted 
for 52 per cent. of the 1918 imports. In 
actual figures the value of the cut diamonds 
of 1917 was $5,324,988 more than that of the 
uncut, while in 1918 the conditions were 
almost exactly reversed, as uncut diamonds 
worth $4,843,716 more than the cut stones 
were imported. The change in this aspect 
of the situation is even more striking if 
we compare 1918 with 1916, for while the 
value of the uncut diamonds imported in 
1916 was $11,264,704, those registered in 
1918 were worth $12,605,526; on the other 
hand, instead of $24,276,882 worth of cut 
diamonds as in 1916, there was only $7,- 
761,810 worth brought in during 1918. This 
serves to show that the diamond cutters in 
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the United States are securing an even 
larger share of the diamond industry, and 
it remains to be seen what will be the effect 
of the revival of that industry in Belgium 
and the efforts to develop it in England. 
However, the exceptionally large diamond 
imports from March to July, 1919, show a 
return to the proportion of about 31 per 
cent. of uncut diamonds. 

In 1918 the notable falling off in the pearl 
imports is explained by the embargoes laid 
by Great Britain upon the export of pre- 
cious stones and pearls from India and 
other British possessions. A chief reason 
for this was to prevent the loss of gold by 
Great Britain that would result from gold 
payments in Bombay and Calcutta by Amer- 
ican dealers, as the precious metal would 
be drawn from the English reserves; this 
was more especially to be avoided as the 
gold exported to India is principally 
hoarded there, or used for ornamental pur- 
poses, and rarely finds its way back to the 
mother country. 

Diamonds 
TRADE CONDITIONS 

The condition of the diamond market in 
Amsterdam during 1918 differed in certain 
respects from what it had been in the pre- 
vious years. The difficulties of the export 
trade brought about a decrease in exports 
to the United States, but this was to some 
extent made good by increased sales to Eng- 
land, France and British India, as well as 
by an unusual demand from Sweden, Nor- 
way and Denmark, to say nothing of more 
active transactions at home in Holland. 
Toward the end of the year, the demand 
from the United States revived and went 
on increasing. Besides the countries al- 
ready mentioned, Germany and Russia as 
well became factors in the Amsterdam dia- 
mond market, and probably a good part of 
the diamonds sold in Sweden, Norway and 
Denmark eventually found their way to 
Germany or Russia. The special demand 
in their case could not well be attributable 
to economic prosperity, although it must be 
borne in mind that whatever may have been 
the hardships endured by many Germans, 
others profited by the outlays for war ma- 
terials; but the real cause is believed to be 
the dread of financial disaster, or in Russia, 
of wholesale confiscations, and thus easily 




















IMPORTS OF DIAMONDS AND OTHER 


PRECIOUS STONES INTO THE UNITED 


dara nec 








STATES, 1915-1918. 
1915. 1916. 1 . 

Diamonds, glaziers’ and engravers’, unset and - —- 

EI SI ei ie us These eek Re eRee ewes tetude $840,735 $1,098,102 718 
Diamonds; cinicut dwtiables 66.5... 6:..0.0 6000 cscsceecees $7,047,945 11,264,703 13,091,582 ideos one 
Diamonds, cut but not set, dutiable.............. 13,140,548 24,276,882 18,416,570 7,761,810 
Pearls and parts of, not strung or set, dutiable.. 4,309,837 11,972,018 4,898,406 "722,981 
Other precious stones and bort, dutiable......... 103,123 257,494 "482,224 604.550 
Other precious and semi-precious stones, cut, but ‘ i 

HEE GEC; CUBR Keekik co vksceredcsdeaesancce 1,021,221 2,143,543 1,752,384 
Imitation precious stones, dutiable............... 898,656 834,704 1,167,399 soe 

$26,521,330 $51,590,080 $40,906,667 $24,272,000 


IMPORTS OF CUT DIAMONDS AND PEARLS ACCORDING TO THE SOURCE. 


Pearls, and Parts of, 
Not Strung, Nor Set, Dut. 
ei Bes 


Diamonds, Cut, But Not Set, Dut. 
— 











ff oe ‘ 
1916. 1917. 1918, 7 1916. 1917. 1918. 
Imported from: 

OR si cccitid dinainie $2,034,724 $999,564 $170,441 $6,214,056 $3.09 
Netherlands ........ 19,519,572 15,022,899 6,266,319 apiete ' a = 
United Kingdom 2,167,222 2,229,259 1,308,941 5,053,530 1,449,100 376,741 
British India ....... ahaa ies: Seanks 594,519 463 1 50,097 
Other countries . 555,364 164,848 16,109 109,913 52,886 83,563 
TROL bcreeeeeneas $24,276,882 $18,410,570 $7,761,810 $11,972,018  $4.898,496 $722,981 
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precious stones, which could be 
away on the person, and would 
command a good price anywhere, had a 
marked advantage over securities which 
might become worthless, and over paper 
money which was rapidly depreciating in 
yalue. The able management of the dia- 
mond situation by those who control the 
African output and the marketing in Lon- 
don has thus given very excellent results, 
by inspiring general confidence in the sta- 
bility of values in the diamond market. 

Japan also is rapidly developing a demand 
for diamonds, which need not surprise us, 
since the wealth of that country has in- 
creased immensely as a result of the war, 
in view of the fact that her war expenses 
were mainly confined to the cost of the ex- 
pedition against the Germans of the Shan- 
tung Peninsula, which did not last more 
than a few weeks. The demand for dia- 
monds may be considered as a kind of 
barometer of wealth. Japan’s diamond im- 
ports for 1918 were valued at $1,059,500, 
while the worth of the 1917 imports was 
only $550,000, or little more than half as 
much as in 1918, and this in spite of the 
imposition of a heavy import duty. 

The removal of the prohibition on the ex. 
port of uucut diamonds from France has 
recently been decreed by the French Gov- 
ernment. It is not, however, believed that 
a great quantity of French diamonds is 
available for export. Moreover, in the case 
of cut diamonds the fact that the older 
French cut produced stones either quite shal- 
low or else very deep, of types not favored 
in the United States, would also serve as an 
impediment. That France should not be 
buying diamonds to any extent in the Am- 
sterdam market is hardly surprising in view 
of the financial stringency in the land, and 
the consequent necessity for economy in the 
purchase of articles of luxury. The Cham- 
ber Syndicale of Paris in 1919 has made re- 
peated efforts to secure a complete relaxa- 
tion of the restriction in the trade in pre- 
cious stones and pearls. The power to ex- 
ercise a very wide discretion in this matter 
is accorded to the Minister of Commerce, 
but the unusually large imports for the last 
quarter of 1918 have made him hesitate to 
free this trade entirely. On the other hand 
the president of the Chamber Syndicale has 
emphasized the fact that France can only 
export the goods of this type which she im- 
ports, and that although when stocks have 
fallen as low as at present, the home de- 
mand may absorb a good part of the im- 
ports, this will cease to be the case when 
the stocks have been replenished. 

News came over Copenhagen on April 1, 
1919, of an order issued in Budapest by the 
new Hungarian Government, providing that 
jewels and precious stones, the value of 
which exceeds 2,000 crowns, should be sur- 
tendered without payment to the Com- 
munist Government. Those who failed to 
conform to this order ‘were threatened with 
the death penalty, a proceeding fully in ac- 
cord with the Draconian legislation of the 
Hungarian friends of “liberty or death,” a 
realization of the latter being more prob- 
able than that of the former. 


portable 
carried 


USE OF DIAMONDS IN INDUSTRY. 
Industrial diamonds, for which the call 
was so imperative for war purposes, are 
“now being utilized in a great variety of 
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ways, in the making of great tanks and 
other large objects, and also for smaller 
products down to fuses. Thus the neces- 
sary abandonment of work for munitions 
and other war implements will probably be 
in considerable measure offset by the adap- 
tation of many manufactories, forced into 
being under the stress of the war, as pro- 
ducers of material needed for the rapid ex- 
pansion of the arts of peace. 

The industrial use of diamonds is now 
so important that it is no cause for sur- 
prise to learn that they are utilized in a 
large factory in the construction of motors. 
Its particular application here is in regrind- 
ing the surfaces of crank shafts, cam shafts, 
pistons, etc. The diamond, which is set in 
a small socket at the end of a steel bar, is 
first covered with grease, and then pressed 
against the rapidly revolving emery wheel, 
so that the latter may be reground to a 
smoothness as nearly absolute as possible. 
As an indication of the number of diamonds 
required for this use, the motor factory to 
which we allude requires $150,000 worth of 
industrial diamonds annually. 


DIAMOND-CUTTING 

Belgium.—As had been expected, the dia- 
mond-cutting industry is rapidly reviving 
in Antwerp, where it was too firmly rooted 
not to survive the storms of war. During 
the occupation of the city by the Germans, 
most of the cutters and polishers sought 
refuge in Holland or England, many of 
them establishing themselves in the Hatton 
Garden district in London. Now the great- 
er part are eager to return. As is well 
known, many of them are Jews, and these 
were not disposed to respond to the tempt- 
ing offers made by the managers of the Ant- 
werp industry until they should be assured 
that they would be recognized as of Jewish 
nationality irrespective of the place of their 
birth. The authorities in Antwerp finally 
agreed to this. However, Jews of German 
birth are not as yet admitted, nor are Ger- 
mans, of course. Everything is to be done 
to restore the houses of the repatriated to 
as good state as before the war, and the 
authorities are taking measures to supply 
the implements and furnishings the Ger- 
mans may have carried off. It is expected 
that before long the regular tide of traffic 
in diamonds will be resumed, and thus the 
Saturday night boats from Harwich to Ant- 
werp will soon bear the usual crowd of buy- 
ers, who will carry back with them to Lon- 
don, on Monday night, the goods they have 
bargained for in the interval. 

Great Britain—The newly established 
diamond-cutting industry in Birmingham, 
England, shows signs of healthy growth in 
spite of the not unnatural opposition of Am- 
sterdam and Antwerp. As an answer to the 
reproach that Birmingham has taken an un- 
fair advantage of the difficulties under 
which Antwerp has labored because of the 
German invasion, it should be borne in mind 
that the beginnings of the Birmingham cut- 
ting industry dates back before the war. 
At its outbreak Messrs. Ginder & Ginder 
had already erected in Hockley Hill a fac- 
tory especially designed for diamond-cut- 
ting, and placed it under the supervision of 
skilled foreign workers. The material used 
in its construction, ferroconcrete, was 
chosen so as to ensure a maximum of rigid- 
ity and thus avoid the vibration so greatly 
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detrimental to the delicate operations of 
diamond-cutting. Boys from _ the local 
schools have here received instruction in 
the art, and those who have been in it for 
from seven to nine years are already able 
to take over the task of instructing new- 
comers. The boys are indentured for a 
seven-year period, but are paid from the 
outset whatever they may be able to earn. 
Some have proved so capable that before 
the close of their apprenticeship they have 
earned as much as £4 or £4 10s. a week 
($20 or more), while the wage for a fully 
experienced workman may be as high as 
£10 a week. As yet there is no idea of 
competing with the great European centres, 
but the demand for cut diamonds is so ac- 
tive that there is likely to be work enough 
for all. 

Holland.—Reports from Amsterdam show 
that diamond-cutting is being actively car- 
ried on there, the material coming neces- 
sarily from the London market. The In- 
dian demand for brilliants is reawakening, 
especially as local troubles in India are be- 
coming quieted, and a noteworthy circum- 
stance is that considerable shipments have 
been made to China. 

(To be continued) 








Unusual Uses of Cotton 





AS* the average woman to name articles 

of women’s wear made of cotton and 
she will doubtless mention a good many 
“things to wear,” including possibly some 
things ofttimes referred to as “unmention- 
ables,” but there are a great many articles 
of women’s wear made of ‘cotton that she 
will never think of naming because she does 
not even suspect that cotton has any part 
in their manufacture. 

Among these latter articles are so-called 
shell spectacle frames, umbrella handles, 
hair barrettes, “shell” hairpins, ornamen- 
tal combs including side and back combs, 
novelty buttons, belt buckles, bracelets, cov- 
erings for shoe eyelets, covering for Cuban 
or military heels and for French heels, 
“shell” tops for handbags, etc. 

The manufacturing processes employed 
in making these articles from cotton are 
complicated and interesting. The cotton is 
first converted into fine white tissue paper. 
This is threaded, dried and dusted; then 
immersed in a mixture of nitric and sul- 
phuric acid. This causes a chemical change 
which renders the cotton soluble in cam- 
phor and alcohol. The water is then 
pressed out of the material, which is then 
ground, and in ground form mixed with 
certain stabilizing materials. This dough- 
like mass is next kneaded between huge 
rollers, then molded into cakes under hy- 
draulic pressure. The cakes are sliced into 
sheets and hung up to season. 

Sharp dies then cut the material into 
final form, after which any necessary shap- 
ing, finishing, polishing and drilling is ac- 
complished. 

The varying colorings seen are the result 
of adding dyes of desired shades when the 
material is in plastic form. Possibly the 
most common colorings are the imitation 
tortoise shell, pearls and imitation ivory in 
the natural tint. 


*W. T. Gracey, United States Consul at Bir- 
mingham, England, Comm, Rept., July 17, 1919. 
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Jewelry and Silverware in Cuba 





General Review of the Market, by Trade Commissioner S. W. Rosenthal. 














———— 
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(Continued from issue of Dec. 3.) 
Charms Pendants, Etc. (Continued) 


Dorine boxes——These have been intro- 
duced by American firms and have an ex- 
tended sale. They are stocked by novelty 
shops and dry goods stores, as well as 
by jewelers. The type preferred is 
equipped with finger ring, chain and mirror, 
and powder puff. Every quality from white 
metal to 18-karat gold is sold. The most 
popular are silver plated or of inexpensive 
sterling silver with or without enamel top. 

Convertible jewelry sets—Diamond 
pieces are frequently so made that the 
settings can be temporarily removed to 
permit the use of the stones in other 
articles. These have a wide sale. A popu- 
lar set consists of earrings, bar pin and 
ring. At times a bracelet or pendant is 
included. The attaching is done by means 
of a screw thread at the back of the set- 
ting. 

Brooches are not in fashion and in the 
aggregate do not make an item of im- 
portance. This is undoubtedly due to the 
popularity of bar pins. A few of the fine 
shops in Habana have been striving to 
bring American platinum brooches into 
fashion, but so far without success. There 
is practically no sale for cameo brooches, 
friendship pins, or crescents. E 

Lorgnettes and lorgnons are both fash- 
ionable and extensively used in the cities, 
the latter being in greater demand. Be- 
cause of the active properties of the light 
in Cuba there is considerable eye trouble. 
The prevalence of myopia has stimulated 
the sale of lorgnons and they are com- 
monly used by women and girls on the 
streets. They are stocked by optical shops 
as well as by jewelers in all qualities from 
gold plated to platinum. One of the fine 
shops in Habana had some on display set 
with brilliants; these were marked up to 
$3,000 each. Fancy-shaped handles are 
preferred. They are sold in plain Roman 
gold, engraved, and in engine-turned and 
pierced designs. 

Mesh bags and purses.—These are fash- 
ionable and constitute important items in 
the trade. Most of those sold are of 0.800 
quality silver, but there is a demand for 
nickel silver and silver and gold plated 
bags. The better class of shops through- 
out the island have a surprisingly good 
trade in bags of 14 k. gold. 

Spain furnishes most of the silver mesh 
bags at low prices. Those who visited 
islands in that country where they are 
made, say that the materials are furnished 
to families who make the mesh by hand 
at home, even small children having a 
share in the work. ‘Wages are said to be 
paid by piecework and are exceedingly low, 
judged by American standards. Spanish 
dealers therefore have three advantages 
over American manufacturers—low wages, 
small overhead expense, and cheap ma- 
terial, since they use a low grade of silver. 

Bags are used in a wide range of sizes 
up to 9 inches wide, those between 5 and 


7 inches selling best. Frames are plain, 
engraved and engine turned, chased and 
pierced and are in a large variety of shapes, 
including square, rounded, and domed. 
Gate tops do not sell, but opera mesh bags 
that close by means of drawn strings are 
in fair demand. Practically no fish-scale 
mesh is sold, but there is an active call for 
ring mesh, lock links, preference being 
given to that which is fine and closely 
woven. Bottom fringes are in favor as 
well as bead ornaments and tassels. For 
carrying the bag wrist chains are preferred ; 
woven mesh ribbons are also used while 
wire hoops are the latest fashion. 

Prior to the war a considerable number 
of silver and gold plated bags were brought 
from Germany. These are now imported 
from the United States and while styles 
and quality are satisfactory, complaints are 
made about prices. 

Following are invoice prices of some 
Spanish bags in 0.800 quality silver: 5% 
by 5% inches, $5.90 each; 5 by 6 inches, 
with bottom fringe, $7.40 each; 7 by 7 
inches, $8 each. 

Gold mesh bags were practically intro- 
duced by our manufacturers, and an ex- 
tensive trade is being done in them. They 
are sold with brilliants, sapphires, and 
other precious stones set in the frames at 
prices up to $3,000 each. 

Coin purses made of wire mesh are used 
by women in hand bags and are extensively 
worn by men attached to Waldemar chains. 
Cuba uses no paper money (except Ameri- 
can bills), so that some means of carrying 
coins is necessary. Purses are usually 134 
by 3 inches or 2 by 3 inches and are made 
of silver, gold, or white metal, the first 
being preferred. A partition is desirable 
to divide it into two compartments for 
gold and silver coins. Before the war silver 
purses cost from $1 to $2 each, while those 
in white metal were invoiced at 50 cents 
and up. The best class of trade requires 
purses in 14 k. and 18 k. gold. 


SMOKERS’ ARTICLES. 

Cigarette cases—Cubans are mainly 
cigarette smokers in spite of the world- 
wide reptation of their cigars; however, 
few cigarette cases are sold, relatively not 
nearly so many as in the United States. 
Native cigarettes are round and oval, 
usually 213/16 inches long, packed 16 to 
a carton. 

Cheap nickel-silver and gold-plated cases 
are rarely seen. While those in sterling 
silver are in better demand, they do not 
constitute an important item. Formerly 
these were brought from Germany in 0.800 
quality and were invoiced from $2 up. 
American cases in engine-turned patterns 
and hammered effects, especially patented 
cases of the “Haveone” type, are well re- 
ceived. The best shops carry a small as- 
sortment in 18 k. gold. 

Cigarette holders—-These, made of am- 
ber with solid gold fittings, have an active 
sale. They were formerly extensively 
bought from Germany and France, whose 
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manufacturers had the advantage of being 
near the source of supply of raw materials. 
Because of the scarcity of amber, jewelers 
are beginning to introduce imitations, such 
as Bakelite. Holders made of genuine 
ivory with gold trimmings also have some 
sale. 

Cigar holders—There is comparatively 
little demand for these, since cigarettes 
are generally smoked. 

Match Boxes—tThere is no demand for 
flat vest-pocket match safes, such as are 
used in the United States. This is mainly 
due to the fact that matches must have a 
Government revenue stamp attached,. the 
same as cigarettes, making it impracticable 
to distribute book matches. Other styles 
of match safes are not sold sufficiently to 
constitute an item of much importance. 

Cigar Cutters—There is a limited call 
for these, practically only in solid gold. 
The opening should be large, since cigars 
with blunt ends are in favor. 

MISCELLANEOUS ARTICLES OF JEWELRY. 

Vanity cases—These are rapidly com- 
ing into fashion and are popular. They 
are sold in 14 k. and 18 k. gold, sterling 
silver, and various qualities of gold filled 
as well as silver plated. American styles 
are preferred, engine-turned patterns be- 
ing in particular demand. 

Pearl necklaces—Those consisting of 
Oriental pearls with platinum clasps set 
with diamonds are sold, but the demand 
is limited by the small number of people 
who can afford them. The best stores 
in Habana and Santiago carry some at 
prices as high as $20,000 each. They are 
imported from Paris. 

Imitation pearl necklaces are sold in 
every grade, from wax to the best grades 
of indestructible pearls. They have only 
moderate sale, and are by no means so 
popular as in the United States. They 
were formerly imported from Germany 
and France. 

Fancy colored-stone necklaces are sold 
only to a comparatively small extent, but 
the jewelers always carry some in stock. 
The best class of shops sell these in 18 k. 
gold, with beads of amethyst, topaz, and 
other stones. Shops catering to the cheaper 
class of trade sell necklaces in imitation 
stones, amber, and coral. Jewelry, novelty, 
and dry goods stores have lately done 
active business in cheap novelty necklaces 
of Oriental design. 

Thimbles—There is a good sale for 
thimbles made in a low grade of silver. 
They were formerly imported in quantities 
from Germany, at prices from 90 cents per 
dozen up, usually in a display box con- 
taining 1, 3, 6, or 12 dozen. A popular 
type is gold plated on the inside and also 
set with small colored stones. In_ solid 
gold, both 12 k. and 18 k. gold thimbles are 
sold, but naturally there is a smaller call 
for them. American designs are reported 
as satisfactory. 

Hat pins——There is practically no sale 
for fancy hat pins, excepting in cheap elec- 
troplate, which is sold in dry goods, 
novelty, and hat stores. 

Pencils constitute, in the aggrega‘e, a 
small item. Practically the only kind in 
use are the telescope pencils. These are 
sold in silver, and a small stock is usually 
carried in 14 k. and 18 k. gold. Line 





q 
| 
| 


{ 
i 
i 
. 
| 






















THE JEWELERS’ CIRCULAR December 10, 1919, 

















Holiday Offer to 


Manufacturers and Jobbers 





If you have mountings on hand without 
smalls or melees to fit them, and you want 
to mount them in a hurry for the’ XMAS 
TRADE §s send them to us, and we'll select 
the stones for you. You will get quick 
action and right prices. 


We. are making this offer to the manu- 
facturers and jobbers for the next two 
weeks who are in need of certain sizes 
and do not wish to buy an entire parcel 
at this time of the year. 








James J. Loeb & Brother 


IMPORTERS AND CUTTERS OF MELEE 
68 NASSAU ST., NEW YORK 


Antwerp, 1 Rue van Levius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 


“The Exclusive Melee House’’ 


To Jobbing and Manufacturing Trade Only 











Every Size, Price and Quality 
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patterns and German designs are given 
preference. ; . 

Penknives.— There 18° comparatively 
small demand for penknives, which are 
not nearly so popular as they have been 
in the United States during the last few 
years. American quality, designs and 
prices are satisfactory in both sterling sil- 
ver and solid gold. German manufacturers 
furnished gold-plated knives at prices con- 
siderably lower than ours. Where pos- 
sible, rustless blades should be used, as 
ordinary one do not withstand the humid- 
ity of the climate well. 

Fobs.—These have a small sale since 
they are worn almost exclusively with eve- 
ning dress. The best sale is for silk fobs 
mounted with solid gold. Those made of 
woven wire or chain have very little sale 
in the better qualities. The fobs are gen- 
erally sold with plain Roman charms for 
engraving monograms, or fancy ones of 
German design. Signet charms are not in 
favor. There is no demand for ladies’ 
fobs. Cheap leather, nickel and gold-plated 
fobs have a fair sale, and American styles 
are reported as entirely satisfactory. 

Chatelaine pins are out of fashion and 
therefore are not in demand. 

Crosses have a very limited sale, greatly 
due to the popularity of religious charms, 
which are worn as pendants. Small and 
medium-sized crosses are preferred, and 
when of solid gold those made of 18 k. 
in plain Roman finish find favor. The 
better class of shops carry a limited line 
set with pearls or brilliants. 

Emblem goods are not used in Cuba, ex- 
cepting an occasional small Masonic lapel 
button. If it were possible to introduce 
the fashion of wearing fraternal emblems, 
considerable trade could be obtained in 
Cuba, since there are clubs with exten- 
sive membership, such as the Association 
de Pendientes, with 33,000 members, and 
Centro Gallego, with over 50,000 members. 

College pins and class buttons—It is not 
customary for students on the island to 
wear jewelry which indicates the school 
which they attend. There is, therefore, no 
call for these articles. 

Fountain pens are 
jewelry shops, American products being 
preferred. They are carried in a large 
variety of prices and patterns, including 
those with the surface entirely overlaid 
with gold. 

Evening-dress sets, consisting of a pair 
of link buttons, shirt studs, and frequently 
vest buttons to match, have a wide sale. 
They are put up in attractive display boxes 
and are sold in all qualities, from gold 
plated to solid platinum. In the better 
qualities French designs receive preference, 
but American designs are well regarded. 
Those made partly of mother-of-pearl with 
enamel or containing cabochon stones find 
a ready market. 

Prize medals.-There is a very limited 
demand for prize medals, which are or- 
dered as needed from the United States. 
Outdoor sports are not very popular in 
the island. Havana has a golf course and 
tennis courts, which are patronized mostly 
by Americans and Englishmen. The Ha- 
bana University does not go in for ath- 
letics. 

Diamond jewelry.—Articles set with dia- 


stocked by most. 
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monds or other precious stones are al- 
ways made of 18 k. gold or platinum. In 
recent. years, owing to the scarcity and 
high cost of the latter metal, lines of 
jewelry made of 18 k. gold, faced with 
platinum, have been extensively introduced. 
Fine jewelry always follows French de- 
sign. The most popular articles are ear- 
rings, rings, bar pins, pendants and wrist 
watches for women, and link buttons, rings 
and scarf pins for men. 

Probably the best opportunities for 
American manufacturers of diamond jewel- 
ry exist in the sale of mountings and semi- 
mountings. However, if manufacturers 
are willing to give the Cuban trade the 
benefit of the drawback allowed by the 
United States tariff on re-exported dia- 
monds, some trade should be obtainable in 
inexpensive and medium-priced jewelry set 
with diamonds. 

Novelty and souvenir jewelry—In the 
windows of Habana jewelry stores are fre- 
quently seen attractive silver filigree jew- 
elry from Italy and Mexico, as well as Span- 
ish Damascene goods (called in Spanish 
“eiber”) inlaid with gold. These are often 
used to lure the tourist into the store 
and are by no means so important as one 
might infer from the prominent space de- 
voted to them. As these goods require 
very cheap skilled labor American manu- 
facturers are hardly in a position to com- 
pete in these lines. 

Souvenir goods—The usual amount of 
souvenir goods, featuring Morro Castle 
and other show places that one might ex- 
pect in a popular tourist center, are sold 
throughout the island, generally by novelty 
shops and stationery stores. Specialty 
manufacturers will find opportunities in 
this line. 

Bib holders, bouquet pins and girdles 
have practically no sale on the island. 

Jewelers’ findings—Most jobbers on the 
island carry a limited line of spring rings, 
swivels, patent earring catches and similar 
goods. Francisco C. Blanco, a wholesale 
jeweler of Habana, specializes in findings, 
materials and tools. Jewelry manufac- 
turers buy general lines of findings. pref- 
erably direct from the producer, the greater 
part of which are in 18 k. gold. 

For men’s jewelry, findings in hammered 
effects are in active demand. Swivels gen- 
erally measure 17 millimeters over all and 
are preferred with pivoted tops. Spring 
rings for neck chains and Waldemars are 5 
to 9 millimeters in diameter, while large 
ones for Dicken’s chains are usually 16 
millimeters in diameter, with pins instead 
of rings for operating the plunger. French 
earring wires with patent catch are pre- 
ferred in medium sizes, about the size of 
the cut in the lower left-hand corner of 
figure 5. 

Matcrials—There is good opportunity in 
this market for dealers in materials, since 
the jewelry industry has received a tre- 
mendous impetus on account of the war. 
These goods were formerly imported from 
Germany. 

Watches——The sale of pocket watches 
has been generally curtailed by the popu- 
larity of wrist watches for both men and 
women. A large number of makes of 
watches are sold in Cuba, but Longines, 
Omega and Movado are the best-known 
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Swiss watches and Waltham and Elgin 
the most widely and best known American 
makes. 

Watch cases are usually much more or- 
nate than those used in the United States. 
Those with a little enamel are in favor, 
and silver cases are popular in niello. 
Watch cases when of gold are usually in 
18 k.; those of 14 k. have comparatively 
small sale. Ten and twenty year cases 
are very much discredited because very 
poor qualities have at times been delivered 
for these grades. Silver cases are usually 
in 0.800 quality. Of men’s gold watches 
it is estimated that 65 per cent are sold 
in hunting cases and 35 per cent open face, 
heavy cases being preferred. American 
sizes 12 and 14 are in greatest demand for 
men. The “Roskopf”’ is the cheapest 
watch imported in quantities; in normal 
times it costs 2% francs (48 cents) at the 
factory. 

Low prices and long terms have mate- 
rially helped the Swiss manufacturers in 
building up their trade in this market. 
Their prices are reported to be 10 to 25 
per cent lower than American prices for 
the same type of watches, and they fre- 
quently granted terms of six months. In 
the interior of the island jewelers say it 
is much more difficult to obtain repair 
parts for American watches. This is an 
important factor. 

Wrist watches are preferred in oval, rec- 
tangular and fancy shapes. Plain round 
watches are generally sold only in the 
cheap qualities. Gold cases of 18 k. are 
wanted. Plain expansible bracelets are 
most popular, but silk ribbons and other 
fancy bracelets are rapidly coming into 
fashion. 

Swiss manufacturers make a large va- 
riety of wrist watches for women in very 
small sizes and fancy shapes, and contin- 
ually add new styles to their line; this 
practice builds up trade, as the market 
takes to novelties. The most salable wrist 
watches for men are oval and oblong and 
are sold in gold, silver and nickel. Leather 
straps are used with these, preferably from 
10 to 12 millimeters wide. 

It should be emphasized that the fore- 
going comments on the Cuban market for 
jewelry were based on fashions prevailing 
in January, 1918. While, as far as pwus- 
sible, permanent tendencies rather than 
mere fads were noted, it should be remem- 
bered that fashions in Cuba change as fre- 
quently as in the United States, and the 
above information should be revised from 
time to time. 

(To be continued) 








Negotiations have been completed be- 
tween E, F. Heffner, who recently pur- 
chased the Fredericks block, and Harry S. 
Ploof and wife, Marie DeLong Ploof, com- 
prising Ploof’s Jewelry & Optical Co., Lock 
Haven, Pa., which secures for this firm the 
building now occupied by Baker & Co., in 
the Fredericks block, Main St. It is the in- 
tention of Ploof’s Jewelry & Optical Co. to 
make its new store room one of the most 
attractive in this section. New mahogany 
furniture and fixtures will be put in the 
store, and beautiful display windows will be 
installed. 
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A Word Of 
Appreciation 





| We wish to thank our friends who have helped in build- 


ing up our business while We were engaged in the manufacturing 
of platinum mountings and mounted diamond goods. 
We are now in the 


Diamond Business Exclusively 


eames 


and our policy of pleasing and serving our customers will continue 
as heretofore. 





It will be our pleasure to give the samie careful and per- 
sonal attention to the needs of all our customers requiring loose 


diamonds as has been our custom in our former business during the 
. past twenty-five years. 











Pitzele & Hamburger 
26 W. 36th Street = 
New York 
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Artistic Medal to Be Presented to 
Empire State Heroes 





HE design of a medal to be presented 
T by the Empire State, to the New York 
State men who entered the service of the 
United States during the war, was accepted 
on Saturday, Nov. 29, by a committee com- 
posed of Governor Smith, Adjutant General 
Berry and William A. Saxon. The medal 
was designed by Charles J. Dieges of 
Dieges & Clust, 15 John St., New York, 
and who served during the war as a Cap- 
tain with the 102nd Engineers. 

The medal which is shown herewith was 
selected in open competition. The face of 


this medal presents as its most prominent 
appeal the virile figure of the typical 
“American Doughboy’—the clean-cut, up- 
standing, jovial, whistling type of boy right 
out of the factory, the office, the store or 
fresh from the farm. The boy who played 
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ball, ran races, boxed—the “boy with good 
red blood in him, who played fair and 
fought just as fair”; the boy who became a 
soldier or sailor in record-breaking time: 
the boy who helped to finish up this great 
War as soon as he got going in good 
shape. He is the boy who had all good red- 
blooded Americans behind him in this great 
fight for Liberty, Humanity and Democ- 
racy. 

Also portrayed on this medal is a naval 
scene representing a convoy. The words 
“World War” underneath makes this ar- 
tistic conception complete and balance the 
design of the medal’s face. 

The obverse side of this medal shows 
the official seal of the State of New York 
in the upper center, relieved by a wreath 
of laurel and oak—the time-honored 
emblems of honor, strength and victory. 
Superimposed on. these entwined wreaths 
are the names of the countries in which 
the New York State “boys” fought. Then 
to complete the significance of this medal to 
the recipients is the inscription: 


“For Service 1917-1919 
Presented by the State of New York” 


Not.only will all of the returned heroes 
of New York State be presented with this 
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decoration of the high appreciation of the 
Empire State for the bravery and self- 
sacrifice each and every man showed, but 
these medals are also to be presented to the 
families or other relatives (as the case may 
be) of those heroes who did not return — 
those who made the supreme sacrifice for 
principles which all red-blooded, 100 per 
cent Americans hold so dear, so sacred. 
And we know that each family will cherish 
this memento even more dearly than though 
it could have been presented to the boy 
himself who earned it, but is not now on 
earth to receive it. 








ROBS JEYELER’S WINDOW 


Winnipeg, Can., Jeweler Victim of a Thief 
Who Takes Articles Valued at $815 
Winnipec, CAN., Dec. 4.—Early on the 
morning of Dec. 1, burglars robbed the 
jewelry store of F. W. Dudley, 542 Main 





MEDAL TO BE PRESENTED TO NEW YORK SOLDIERS 


St., effecting an entrance by cutting a hole 
nearly a foot square in the window with a 
diamond. Through this aperture diamonds 
and gold rings, watches, necklaces and 
other goods were abstracted to the es- 
timated value of $815. 

The loss is partly covered by insurance. 
A two-foot length of wire bent like a hook 
at one end was used to draw articles within 
reach of the hole. This was found near 
the scene of the robbery. 

The same store was robbed in a similar 
manner in July last and other robberies 
occurring within the last six months are 
believed to have been committed by the 
same persons, who are supposed by the 
police to be amateurs. 








E. G. Hammond, 967 5th St., San Diego, 
Cal., dealer in watches and jewelry, was 
recently visited by a young man of 19 who 
purchased a $70 watch, paying for it with 
a check which proved to be worthless. He 
was caught by the police while endeavoring 
to pawn the watch a short time later. It 
was found that he had tried to pass a num- 
ber of checks at other places, but had been 
refused. It is said the man is wanted in 
Portland, Ore.; Salt Lake, Utah; San 
Francisco and Oakland. 
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Former West Point Man Charged With 
Using Friend’s Name to Obtain 
Diamond Ring 


Battimore, Mbp., Dec. 5.—Accused of 
using the United States mails to defraud 
the firm of Bailey, Banks & Biddle, Phila- 
delphia jewelers, of a diamond ring valued 
at $500, Calvin M. Smith, 34 years old, a 
graduate of the United States Military 
Academy, West Point, was arrested here 
Dec. 2 by Detective Lieutenant C. A. Kahler 
and Federal Post Office Inspector G. E. 
Brill. Smith, who was formerly a first 
lieutenant in the Coast Artillery Corps, was 
arraigned before United States Commis- 
sioner J. Frank Supplee, Jr., and was held 
in $3,000 bail for the action of the Federal 
grand jury. 

An interesting story is behind the arrest 
of Smith, who, according to Detective-Lieut. 
Kahler confessed the charge made against 
him, saying that he carried the ring to the 
Laurel racetrack and lost it in a wager o9 
a “sure bet” horse. To obtain the ring 
Smith is alleged to have forged the name 
of Captain Harry Pillans, U. S. M. T. C. 
stationed at Camp Holabird, Md. S-nith 
and Pillans were classmates at West Point. 

Many years ago, according to Smith, both 
men bought their class rings from Bailey, 
Banks & Biddle. Smith, it is said, knew 
that Captain Pillans still carried an account 
with the Philadelphia house. On Oct. 15 
Smith, according to the detectives, wrote 
to the Philadelphia jewelry house, asking 
that a solitaire diamond ring be sent him, 
at the same time informing the firm the 
price he would pay. Smith used Captain 
Pillans’ signature, the detectives say, and 
requested that the ring be sent him at his 
apartment, 1529 Eutaw PI. 


The order received by Bailey, Banks & 
Biddle was not questioned at the time, be- 
cause of the reliable standing of the real 
Captain Pillans. The order was promptly 
filled and the ring was sent by mail to 
the Eutaw PI. address, a fashionable neigh- 
borhood. The ring was subsequently re- 
ceived by Smith and the next day Smith 
went to the racetrack. Asked about the 
disposition of the ring Detective Kahler 
and Inspector Brill say that Smith told 
them he got a hot “tip” at the track and 
that he found a man who loaned him $250 
on the ring. Smith bet the $250, the horse 
lost and Smith returned here. 

Receiving no remittance for the ring 
after several weeks the Philadelphia jewel- 
ers caused an, investigation to be made. 
Captain Pillans was astonished when he 
learned of the transaction and he in- 
formed the firm that an impostor had 
fraudulently used his name. Smith fled the 
city but on Tuesday he returned and was 
trapped on the street. Smith was deeply 
concerned over his arrest. Investigation of 
Smith's record elicited the information that 
he was permitted to resign from the United 
States Army in 1917, following action taken 
against him by civil authorities. Smith was 
unable to raise the bail required by the 
United States Commissioner and he was 
sent to jail, pending the action of the Fed- 
eral grand jury. 
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INFRINGEMENT ALLEGED 





Equity Suit Over Patent on Belt Buckles 
Started by R. Blackinton & Co., Against 
New York Concern 


An equity action involving certain im- 
provements in belt buckles has been in- 
stituted in the United States District Court, 
New York, by R. Blackinton & Co., North 
Attleboro, Mass., against Moses Adels, 
trading as M. Adels & Co., Manhattan. 

This action, which was brought under 
the patent laws of the United States, claims 
that on Dec. 17, 1915, Walter B. Ballou 
made application to the Patent Office in 
Washington for Letters Patent covering 
certain. new and useful improvements in 
belt buckles. It is further stated that while 
the application was pending in the Patent 
Office, Ballou assigned his entire right and 
title to the improvements to R. Blackinton 
& Co. It is stated that on May 16, 1916, 
Letters Patent No. 1,183,425 were issued 
to R. Blackinton & Co., as assignee of 
Ballou. These letters patent, it is claimed, 
are for a period of 17 years, and authorize 
the plaintiff to manufacture and sell the 
belt buckle embodying the Ballou improve- 
ments. 

The bill of complaint further asserts that 
by reason of a defective or insufficient spe- 
cification, Letters Patent No. 1,183,425 were 
inoperative and the plaintiffs surrendered 
them to the Commissioner of Patents. On 
June 19, 1917, however, it is alleged that 
re-issue Letters Patent No. 14,316 were 
issued by the Patent Office covering the 
improvements involved and the unexpired 
term of the 17 years. Under these re-issue 
letters patent, the plaintiffs claim they 
granted a number of licenses authorizing 
these licensees to manufacture and sell 
these belt buckles embodying the improve- 
ments, for which plaintiffs received a 
royalty. It is further claimed by the 
plaintiff that they are still the sole and ex- 
clusive owners of all the rights of this 
patent. 

Further it is asserted that all of the 
articles embodying these improvements put 
out on the market by the plaintiffs or any 
of its licensees are stamped “patented” to- 
gether with the day and year of the grant- 
ing of ‘the re-issued letters patent. 

Since June 19, 1917, the bill of com- 
plaint alleges, the defendant has made and 
sold belt buckles containing the Ballou im- 
provements covered in the re-issue letters 
patent No. 14,361. Plaintiffs further assert 
that the defendant is prepared to continue 
these alleged infringing acts and unless they 
are restrained, R. Blackinton & Co. will 
suffer irreparable damage. 

In conclusion, the bill of complaint prays 
for an accounting and that the plaintiff be 
awarded damages on the basis of this ac- 
counting, also that the defendant be pre- 
vented from continuing these alleged in- 
fringing acts and in addition be decreed 
to pay the costs incurred in instituting this 
suit. 

William B. Whitney, attorney for M. 
Adels & Co., when interviewed by a re- 
porter for THE JEWELERS’ CrrCuLAR, stated 
that the defendant is now preparing his case 
and believes that his client has a good de- 
fense. The answer to the action will be 


THE JEWELERS’ 


filed on the date specified by the court ac- 
cording to the attorney. 








CONFESSES JEWELRY THEFTS 





Salesman for Baltimore Concerns Turned in 
Bogus Contracts for Jewelry Instead of 
Delivering Merchandise 

Ba.timore, Mp., Dec. 6—Harry Dehring, 
35 years old, 2306 Fleet St., an “outside” 
salesman for S. & N. Katz, 105-107 N. 
Charles St., pleaded guilty to stealing 
jewelry valued at $1,569 which was in- 
trusted to his care, before Judge Heuisler, 
of the Criminal Court here, Friday. Dehring 
was regularly employed in a printing es- 
tablishment and during. his spare time he 
worked as a jewelry salesman. He was 
arrested Oct. 3 by Detective Lieutenants C. 
A. Kahler and J. H. Kratz. 

Members of the Katz bookkeeping staff 
in making an examination of their records 
found alleged irregularities in Dehring’s 
accounts. The detectives were called in on 
the case and after making an investigation 
they learned that Dehring had been turning 
in alleged bogus contracts. Instead of 
delivering the rings, watches, etc., to the 
supposed buyers Dehring, according to the 
detectives, pawned the jewelry and pocketed 
the money. 

When they had developed sufficient in- 
formation the detectives arrested Dehring 
at his place of employment. His locker 
was searched and a number of pawn tickets 
were found. When he was searched at 
police headquarters a score or more pawn 
tickets were taken from his pockets together 
with other information. Dehring  con- 
fessed his scheme. 

To deceive the jewelers Dehring went 
so far as to make “payments” on the bogus 
contracts. Every piece of the stolen jewelry 
was recovered, $411.50 having been ad- 
vanced on the pawned articles. The charge 
has been held sub curia by Judge Heuisler. 
Detectives Kahler and Kratz were congrat- 
ulated in recovering the jewelry. 








Germany Must Return These Astron- 
omical Instruments to China 





Wits the presentation of the peace 
terms to the German delegates it was 
found that the valuable and ancient as- 
tronomical instruments taken from China 
years ago by Germany forming part of 
the Peking loot must be returned to China. 
These instryments were made in the year 
1674 and at present are adorning the court- 
yard of the Orangery Palace situated at 
Potsdam. 








The Kay Jewelry Store, 407 7th St., 
N. W., Washington, D. C., one of a chain 
of 26 stores operated in as many big 
cities of the country, has remodeled the 
premises formerly occupied by the Colum- 
bia Shoe Co., and has opened with a com- 
plete line of fine diamonds, watches and 
jewelry. Officers of the concern are: 
E. J. Kaufman, Reading, Pa., president; 
E. M. Rosenthal, Detroit, Wis., vice- 
president; M. S. Goldnamer, Washing- 
ton, secretary and treasurer. 
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New Bedford, Mass., Retail Jewelers’ Asso- 
ciation Opposes Granting Licenses to 
Transient Jewelers 

New Beprorp, Mass., Dec. 3.—At the 
regular meeting of the Board of Aldermen 
held recently the New Bedford Retail 
Jewelers’ Association went on record as 
opposing the granting of licenses to tran- 
sient jewelers to conduct business in this 
city. A protest, signed by A. C. Gardner, 
as president, together with several mem- 
bers of the association, was read at the 
meeting by Mayor Charles S. Ashley, and 
after a brief discussion was received and 
placed on file. 

The protest was as follows: “To the 
Honorable Mayor and. Board of. Aldermen 
of the City of New Bedford: 

“Gentlemen :—It having come to our at- 
tention that certain parties from out of 
town, or parties acting for such, have been 
negotiating for certain stores in this city 
with the intention of commencing therein 
a jewelry business of a transient and un- 
stable nature, and more especially in the 
new vacant store formerly known as How- 
land’s jewelry store on the east side of 
Purchase St., between Union arid William 
Sts., and as it seems to us, members of the 
New Bedford Retail Jewelers’ Association, 
that it is inconsistent to grant’ license to 
itinerant merchants doing a_ transitory 
business while we residents and business 
men of the city share our just burden of 
city taxes, now therefOredo we, acting as 
a representative body of New Bedford 
business men, request that said honorable 
Mayor and Board of Aldermen refuse any 
and all petitions and applications for the 
conducting of such transient business in 
the city of New Bedford, and more espe- 
cially the refusal of any license to do an 
auction or transient jewelry business at 
said Howland’s, or otherwise and else- 
where to conduct. an auction or transient 
jewelry business by itinerant merchants in 
the city of New Bedford.” 

This is signed by A. C. Gardner, as 
president of the New Bedford Retail Jewel- 
ers’ Association, and in that capacity acting 
for C. G. Gidley, Poore Bros., and F. J. 
Pierce. 

“I think they are right,” said Alderman 
Carroll. 

“IT do, too,” said Mayor Ashley, “and if 
anything can be done, I am willing to 
do it.” 

City Clerk W. H. Remington explained 
that the law required first a State license 
and then a local license, also an assessment 
of taxes by the assessors and tax paid be- 
fore doing business, but that few follow 
this course. It is usual that some citizen 
or local auctioneer is engaged to conduct 
the business, and the law is thus circum- 
vented. 

Mayor Ashley stated that he agreed with 
the merchants that it is not right to permit 
someone to come into the city at the time 
when trade is at its best and take the cream, 
leaving the local merchants to stay here 
through good seasons and bad. “I am will- 
ing. to stop them if there is any way it can 
be done,” he said, “either by ordinance or 
deciining a license.” 

City Clerk Remington stated that he was 
on the watch to see if any business of the 
sort complained of is started. ; 
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Prepared for Prosperity | 


— in the experience of the present generation of 
. jewelers has there been such an opportunity for rapid 





reach of the “‘live ones.”’ 





| 

| 

| 

advancement in reputation and prestige as is now within the 
Are you prepared by connections with the right sources of 

| supply to take full advantage of your opportunities? The 

| reputation maintained by this house through long years of 
honorable dealing has made it possible to supply goods most 


difficult to obtain. 


Complete stocks of Diamonds, loose and mounted in platinum 
and gold Rings, Brooches, LaVallieres, etc. 





Send us your orders for Diamonds and depend on us for 


Practically Everything Sold or Used In a Jewelry Store 


A. H. POND Co. *"'x'x°°" 
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The News from England 


Influx of Foreign Goods—High Prices for Pearls—Jewelry Fashions—Swin- 
dler Sent to Prison 

















Lonpon, Nov. 24.—There is considerable 
apprehension evinced in the trade here (es- 
pecially in the provinces) over the steadily 
increasing influx of foreign goods, such 
countries as Japan, Switzerland and Ger- 
many (who is just making a start) being 
remarkably active just now in unloading 
their clocks and watches in British ports. 
America, too, is sending over this class of 
goods for the British markets, and, unless 
the Britisher can persuade his parliament to 
increase the present tariff on watches and 
similar horological goods he stands in a 
fair way of being crowded out of his own 
business. 

In one day only the value of watches 
sent from Switzerland to South England 
ports was approximately $75,000. Lack of 
labor and shortage of material are hamper- 
ing the home-trade of the Birmingham sil- 
versmiths and jewelers. The supply can- 
not nearly keep pace with the demand and 
the Birmingham and Coventry people are 
looking askance at the Japanese and Ameri- 
can invasion. The watch and clock manu- 
factories of these provincial cities will have 
to close down in time if there is no im- 
provement. Much of the trade was held 
pre-war days by the Germans and Swiss, 
who, in turn, seem to have given way to 
the Americans and Japs. The head of one 
of the principal watch and clock firms of 
Birmingham was interviewed by the Daily 
Mail in connection with the influx of 
foreign articles. He said that the trade 
is now getting practically no apprentices, 
whereas, in the old days, heavy premiums 
were paid to give boys the opportunity of 
learning the business. 

* * * 


High prices for good jewelry still are the 
feature of the London sales. At Chris- 
tie’s the other day a Spanish nobleman paid 
$145,000 for a necklace of 69 graduated 
pearls. Another rope of 190 pearls sold for 
$75,000. A necklace composed of 44 pearls 
changed hands at $32,500 and one of 43 
graduated pearls fetched $15,000. 

Other features of the sales were: Sale of 
brilliant ring with platinum hoop for $21,- 


500, octagonal brilliant, $16,000; muff 
chain with platinum mounts, $17,000. 
* Ok Ok 


A remarkable series of frauds on well- 
known firms of London jewelers has come 
to light with the sentence at London Ses- 
sions of a traveler to four years’ penal 
servitude on charges of robbery and false 
pretense. 

The man’s scheme was to obtain orders- 
to-view London mansions from house- 
agents, and then have such big jewelers as 
Mappin—Webb and Barrett & Sons, of 
Piccadilly, send a selection of their stocks 
to these mansions while the bogus owner 
was on the premises. Before he was cor- 
nered by detectives the schemer, who was 
turned 60 years of age, had obtained silver 
tankards, candelabra, gold cigaret cases, 


crocodile suit cases and similar highly- 
priced articles. 

The case, naturally has been followed with 
a good deal of interest by the trade here. 
The charges included the impersonation of 
well-known baronets, obtaining jewelry in 
the name of Royalty and a peeress, the 
theft of antique silver from Messrs Map- 
pin & Webb, and an attempt to obtain by 
fraud from the latter firm a pearl necklace 
valued at $7,500. 

* * * 

The steel arrow brooch and the coiffure 
band recently recalled from oblivion are 
having quite a vogue again, and the future 
here for steel ornaments seems to be good. 
Like the old-style ebony and onyx baubles 
which are becoming popular once more, 
the steel gew-gaws are gradually reassert- 
ing themselves. In the metropolis just now 
there is a pretentious display among well- 
dressed women of the arrow, dagger and 
spear ornament. Beautifully proportioned 
and developed in black and white (ebony 
and onyx) they are both useful and orna- 
mental, being set with diamonds, both real 
and imitation. The round ebony bangle 
with pearl circlets and the jade and tor- 
toiseshell bracelet also are becoming in- 
creasingly noticeable. The latest style wed- 
ding ring this side is most unostentatious. 
It is very slender rising to a “plump” center. 

* ¢ 0 


Portions of the jewelry stock valued at 
nearly $15,000 stolen from Messrs Ed- 
wards, Ltd., Piccadilly, have been found 
broken in a drain where they had been 
placed by the man sentenced for the theft. 
The stones were taken from some articles 
to prevent identification. The recovered 
gems are valued at $5,500. 








PAWNBROKER SUED 





Trenton, N. J., Jeweler Starts Action Against 
Cincinnati, O., Dealer to Recover 
Stolen Property 

Trenton, N. J., Dec. 6.—George Marks, 
whose jewelry ‘store at 122 South Broad 
St., was robbed of about $10,000 worth of 
valuables on Sept. 30, has instituted suit 
against Abe Schultz, a pawnbroker, of Cin- 
cinnati, O., to recover the value of several 
thousand dollars worth of the plunder 
which it is claimed Schultz purchased from 
James McCord, who burglarized the place 
and who is now under arrest. 

It is claimed that Schultz purchased 
nearly all the stolen valuables from the 
young robber and disposed of most of them 
before it was learned that he had them in 
his possession. Marks was able to get only 
$500 worth of jewelry back from the pawn- 
broker and he decided to bring suit to re- 
cover the amount Schultz had sold to cus- 
tomers. Schultz has been held in $15,000 
bail in Cincinnati, while his mother is under 
$2,500 bonds on the charges of receiving 
stolen goods. 
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Marks said that it was through a local 
newspaper that information was received 
that McCord was the youth who had bur- 
glarized his place. McCord and three others 
robbed a clothing store in Hamilton, O., 
and later went to Newport, Ky., where the 
former was picked up on suspicion. He 
told the police of that place he was Joseph 
Blake, of Trenton, N. J. Marks read the 
story of the arrest of the youth and of the 
two revolvers he had in his possession. He 
at once communicated with the Pinkerton 
National Detective agency, which was hand- 
ling his case. The Pinkertons went to Cin- 
cinnati and grilled the prisoner who broke 
down and admitted he was James McCord. 
He also confessed having robbed the Marks 
store and gave details of the robbery. 


McCord, who is 18 years old, and who 
lives at 443 Meridan St., Salt Lake City, 
had a position in a factory at 34 Green St., 
Newark. He quit the job and drifted to 
Trenton, where he decided to rob the 
Mark’s store. After breaking into the rear 
of the store he wrapped the plunder in a 
red curtain and placed it in a suit case. He 
then hurried to the Clinton St. Station, 
where he had the suit case checked. It had 
started to rain by that time, and so he 
returned to the Mark’s store and stole a 
raincoat which was lying in the rear of the 
place. On his second trip he searched the 
second floor, but failed to find any valuables 
there. 


The prisoner told the detectives that he 
worked in plain view of the street, and 
that while he was picking valuables from 
the window he had to stoop down several 
times to prevent passersby seeing him. 
McCord returned to the Clinton St. Station 
and took his suitcase full of valuables to 
Newark, where he met Archie Gandy and 
two other youths. The .quartet went to 
Pittsburgh and then to Washington and 
later to Ohio. While Schultz was under 
arrest in Cincinnati, his wife walked into 
police headquarters carrying a handbag 
which McCord had stolen here. 


Schultz, it is said, paid McCord and 
Gandy $100 for the loot and the two 


- divided the spoils, Gandy is still at large. 


Schultz has since disposed of his pawn- 
shop. McCord will first be tried in Cincin- 
nati and later returned to this city to stand 
trial. 

The reward of $500, offered by the Jewel- 
ers’ Alliance of which Marks is a member 
will go to the two Cincinnati detectives who 
nabbed McCord. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
(Week Ended Dec. 6, 1919.) 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$1,698,254.71 
Gold bars paid depositors............ 112,516.96 


BORD hase cee toccsededceanoan $1,810,771.67 


Of this the gold bars exchanged for gold coin 
was reported as follows: 


BGs Ecce nadine cade 0s-42ebeceenatene $390,664.19 
OOH Besesaaeiles Wren es cetueewtaers 267,866.32 
ROT Oeisdiianccadanwensds deamearseren 425,111.96 
PM Mi vadedandisnasd cecncreunaeete 182,829.91 
BI Soe i Hees nade duced nes cacenee 188,393.35 
De, Se er PP ee Tee Te 243,388.98 

RONEE  wiiccces beseesgaeeewenas $1,698,254.71 
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CUTTING DIAMONDS 


AMSTERDAM 


NEW YORK 
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CHICAGO 


1216 Heyworth Bldg. 
P. H. Winterberg, Mngr. 


DETROIT 


507 Liggett Bldg. 








We beg to announce that after Jan. Ist, 1920, our 
Diamond Cutting Plant will be in operation in con- 





nection with our Detroit offices, and we will be in a 
position to cut, besides the regular grade of Dia- 


monds, Emerald-cut, Marquise Diamonds, ete. 


We respectfully solicit your repair work with the 


assurance of expert workmanship and prompt service. 





JACOB SEGAL & CO. 
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IMPORTERS AND CUTTERS OF DIAMONDS ; 
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507 Liggett Bldg., Detroit, Mich. ¢ 
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CONVICTED OF EMBEZZLEMENT 





n of Providence Ring Concern Sent 
to Prison for Two Years and 
Fined $500 

Provipence, R. I., Dec. 6.—Luigi Chia- 
varini, for several years a foreman in the 
employ of the Progressive Ring Co., 14 
Blount St. and a widely-known resident 
among the Italians of this city and vicin- 
ity, was sentenced a few days ago to the 
Rhode Island State Prison at Howard for 
two years, in addition to a fine of $500 and 
costs, for the embezzlement of goods val- 
ued at $4,230 from the firm. 

The indictment returned by the grand 
jury against Chiavarini, to which he en- 
tered a plea of nolo contendre in the Su- 
perior Court, charged that he embezzled 
from the Progressive Ring Co., by whom 
he was employed, 45 gross of rings of 
various styles and values; 125 pounds of 
silver scrap, and 16 dozen cameo stones. 
The goods were taken last March, and the 
indictment against him was returned by 
the grand jury last June. 

Some time previous to the arrest ot 
Chiavarini the management of the concern 
became aware of a shrinkage in its stock 
and was satisfied that they were the vic- 
tims of a systematic robbery. The matter 
was placed in the hands of the Jewelers’ 
Protective Association and in a short time 
Bernard Goldowsky, head of the Protec- 
tive Association, notified the concern that 
the property was being taken by Chia- 
varini. This the management refused to 
believe, alleging that Chiavarini was fore- 
man of the factory, had been with the firm 
a considerable time, had come to them 
well recommended and that he was receiv- 
ing a salary that precluded any suspicion 
of dishonesty. 

Mr. Goldowsky maintained a close watch 
on Chiavarini, but without success, until 
announcement was made that the detec- 
tives had been recalled from the case. 
Shortly after this Mr. Goldowsky’s pa- 
tience was rewarded by Chiavarini falling 
into the trap and being apprehended with 
a large lot of the stolen scrap and other 
property in his possession. A search of 
his home brought to light a large addi- 
tional amount. 

When he was arraigned before Justice 
Hahn in the Superior Court and pleaded 
to the indictment, his counsel urged to the 
court to exercise leniency on account of 
the hitherto good reputation of the de- 
fendant. Judge Hahn, however, said he 
believed a substantial sentence was neces- 
sary. 


Forema 





Creditors Cause Arrest of Bankrupt Jeweler 
of Gary, Ind. 

Cuicaco, Dec. 6—Henry Wellner, bank- 
rupt jeweler of Gary, Ind., a suburb, has 
been arrested, charged with being a party 
to a confidence game. A petition of bank- 
ruptcy was filed in Wellner’s case several 
weeks ago. The liabilities were scheduled 
at $30,000, with paper assets amounting to 
$20,000. Wellner’s creditors decided after 
looking over the situation, to have him 
arrested. The specific charge is that Well- 
ner gave post-dated checks for checks from 
wholesale jewelers bearing a current date, 
using the same in the purchase of mer- 
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chandise. The post-dated checks came 
back unpaid. 

Wellner was released on bail, fol- 


lowing his arrest, and is now understood 
to be working with his attorney in an ef- 
fort to square matters with his creditors. 
A composition settlement offer is expected 
within the next few days. Louis Goldman, 
attorney for the creditors, will examine 
Wellner before Referee Sheridan in the 
United States District Court at Hammond, 
Ind., within the next few days. 

Charles L. Surprise, of Hammond, re- 
ceiver for the bankrupt, will conduct a 
sale of the stock during the holidays, the 
proceeds of which will go to the creditors, 
after expenses have been paid. The assets 
are said to be subject to heavy shrinkage. 








DEATH OF E. A. BENNETT 





Providence Jewelry Manufacturer Succumbs 
to An Attack of Heart Disease 

Provivence, R. I., Dec. 8—Complications 
of heart disease caused the death early 
yesterday afternoon of Edgar A. Bennett, 
of E. A. Bennett & Co., manufacturing 
jewelers, 92 Niagara St., at his home, 60 
Sumter St., this city. He was in the 68th 
year of his age and was well known in 
the trade throughout the country. 

Born in Limerock, R. I., on May 14, 1852, 
he removed to Attleboro, Mass., with his 
parents early in his boyhood, where he was 
educated at the public schools. Upon leav- 
ing school he moved to this city and se- 
cured employment with one of the numer- 
ous manufacturing jewelry concerns, but 
later removed to Plainville, Mass., where 
he became associated with the Plainville 
Stock Co. and was foreman of that com- 
pany’s plant for several years. About 1885 
he returned to Providence, entering the em- 
ploy of George H. Cahoone & Co., with 
whom he remained until early in 1892 when 
he started in business for himself under 
his own name, but a few months later 
Frank Bradford became interested and the 
firm style was made Bennett & Bradford. 

In October, 1892, Woodbury Melcher en- 
tered the firm and the name was changed to 
Bennett. Melcher Co., continuing as such 
until April, 1898, when Mr. Melcher with- 
drew, and the firm style again became Ben- 
nett & Bradford. On Nov. 13, 1902, Mr. 
Bradford withdrew, his interests being pur- 
chased by Rudolph Berry. The present firm 
name was then adopted and has since been 
retained, although Mr. Berry withdrew in 
1908 and Mr. Bennett became the sole 
owner of the business, which he has since 
conducted alone. In 1917 the plant was 
removed from 4 Blount St., where it had 
been for a number of years, and larger 
quarters were taken at 92 Niagara St. 

Mr. Bennett was interested in various 
kinds of athletic sports, being especially 
keen about bowling and golfing. He was 
also an inveterate cyclist in days when that 
was a fad and was one of the most enthu- 
siastic members of the League of Rhode 
Island Wheelmen and since the revival of 
the annual reunions of that organization, 
five years ago, has been one of the most 
consistent supporters. He was for many 


years a member of the old Elmwood and 
of the West Side Clubs, and had been 
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actively affiliated with the several trade or- 
ganizations of this city. 

He was married twice, first to Miss Emily 
Smith of Bangor, Me., in 1877, who died 
in 1906, and to Miss Mary McGuinn in 
1915, by whom he is survived. Others who 
survive Mr. Bennett are his two daughters, 
Mrs. A. T. Sisson and Mrs, F. A. Sisson, 
and a brother, William Bennett, of this 
city, and a sister, Mrs. Carrie Jacobus, of 
Mountain View, N. J. 








WORKING AT TOP SPEED 





Manufacturing Jewelers of Providence Re- 
fusing to Book Orders for Delivery Be- 
fore March or April 

Provipence, R. I., Dec. 6—The manu- 
facturing jewelers are being driven to their 
top speed by the demands that are being 
made for their products, and the number 
that are declining to book orders for de- 
livery before March or April is daily in- 
creasing, according to the reports made by 
the manufacturers. The concerns in near- 
ly every instance are sold up for months 
ahead, and because of the slightly curtailed 
production, due to the shorter working 
day and the scarcity of expert workmen, 
has resulted in the inability of the manu- 
facturers keeping pace with the demands. 

Already the orders booked by many con- 
cerns are sufficient to keep their plants 
driving until well along into the Spring 
and some even for a longer period. Every- 
thing now seems to indicate that the jewel- 
ry industry will have an even more pros- 
perous year in 1920 than has been experi- 
enced during 1919, 

The December invasion of buyers is on, 
and a larger number than usual has been 
reported here during the opening week of 
the month. These are reported as all or- 
dering for the Spring trade, and it is un- 
derstood that the orders are heavier than 
ever ‘before, especially on the better grades 
of goods. The buyers reported here dur- 
ing the past week have included the fol- 
lowing: 

Benjamin Wolfe, of D. Marx Sons, St. 
Paul, Minn.; Joseph Hammerschmidt, of 
Philadelphia; Jacob Avidian, of Lippman, 
Spier & Hahn, New York city; Mr. 
Wrinch, of Wrinch, McLaren & Co., To- 
ronto, Ont.; Samuel Diamond, of Dia- 
mond, Oppenheimer & Co., Chicago; B. H. 
Danks, for F. W. Woolworth & Co., Inc., 
New York city; William Rosenfeld, of 
S. M. & R. Co., Chicago; I. R. Winter, of 
Winter Bros., New York city; Mr. Weis- 
man, of Weisman & Sons Co., Detroit, 
Mich.; Leon Oppenheimer and I. M. Op- 
penheimer, of the Oppenheimer Jowelry 
Co., Baltimore, Md.; M. Pollotzer, of 
Samstag & Hilder Bros., New York city; 
J. Hilb, of the Allen Mercantile Co., Den- 
ver, Colo.; Jacob Schorsch, of Emrich & 
Schorsch, New York city; K. B. Miller, of 
Marshall Field Co., Chicago; Mr. Rosen- 
berger, of Cohn & Rosenberger, Inc., New 
York city; W. GC. Worth, of Calhoun, Rob- 
bins Co., New York city; Philip Barish, of 
Max Barish & Bro. New York city; H. 
Morris and J. Graff, of Morris, Mann & 
Reilly, Chicago; Messrs. Weingartan and 
Levy, of Frederic-Weingartan Co, San 
Francisco, Cal. 
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The proven route to a satisfied clientele is milestoned 
by the three essentials :— 


The name WHEELER stands for the highest in crafts- 
manship, beauty and durability at a cost no more than 
for the ordinary kind. 


Character is the keynote to distinction, and distinction 
is expressed in every detail of WHEELER products— 
backed by 67 years of character building. 


The prompt service that knows no disappointments, 
that springs from a stock that is always choice and com- 
plete, such as the House of WHEELER always main- 
tains. A veritable HEADQUARTERS for a wonder- 
ful assortment of 


Bracelet Watches Diamond Rings 
Pendant Watches Diamond Jewelry 


In fact everything that your customer is most likely to desire. Correspondence 





Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane 


invited. 


New York 
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Government Gets After Jewelry Brokers to Pay Tax 


Revenue Zone Chief in New York Explains That Legitimate Dealers Are Not 
Included in the Crusade—When Certain So-called “Memorandum” 
Transactions Are Considered Brokerage 














There was considerable agitation in the 
jewelry trade of New York within the past 
week or so owing to the action of certain 
revenue agents who had visited the offices 
of many merchants and dealers, seeking to 
find “brokers” in our business who had not 
paid the broker’s tax of $50 provided for in 
the Revenue Tax Law. The agitation in 
the jewelry trade resulted from the fact 
that some of these agents informed jewelers 
that selling goods obtained on memorandum 
was in fact doing a brokerage business, and 
those who had sold such goods would 
have to pay the occupational tax provided 
for by the Act. Inasmuch as nearly every- 
body in the jewelry business gets goods on 
memorandum which he sells to others, con- 
siderable confusion resulted from the re- 
ports that were around as to what the Gov- 
ernment considered a “broker” to be. In 
fact, some dealers after being interviewed 
by the revenue agents paid the tax in the 
belief that they were brokers under the law, 
although they did not consider themselves 
brokers in any sense of the word, and while 
several concerns that were doing an actual 
brokerage business had not taken out the 
license and were forced to do so by this 
action. Nevertheless there were a large 
number of people to whom the action of 
the revenue inspectors appeared to be un- 
fair. 

Under the Revenue Act every person 
whose business appears “to negotiate pur- 
chases or sales of stocks, bonds, exchange, 
bullion, bank notes, securities,” etc., “produce 
or merchandise for others shall be regarded 
as a broker,” and it was the contention of 
the revenue agents that where a man ob- 
tained goods on memorandum from a manu- 
facturer or importer and sold them to an- 
other before he had obtained title to them, 
he was in fact negotiating the sale for the 
owner of the goods, and that this was 
particularly true where money or securities 
obtained from the purchaser were turned 
over to the original owner. But the great 
trouble lay in the failure of many of these 
agents to distinguish between one kind of 
transaction and another, and the idea that 
they conveyed to the jewelers was that all 
“memorandum” transactions were  con- 
sidered as “brokerage.” 

For the purpose of straightening this 
matter out, the situation was laid before 
Zone Chief Slonaker of the Second District, 
whose office is at the Custom House, New 
York, and Mr. Slonaker explained that the 
trouble arose first from the fact that some 
of the subordinates of the department did 
not understand the situation thoroughly nor 
the contentions of the department, and, 
second, that a lot of real brokerage business 
was being done under the name of “memo- 
randum”; i.e., that goods were actually 
being sold to the consumer through the 
agency of brokers, who, while they nomi- 
nally took the goods out on memorandum 
from another jeweler or employer in fact 


sold them for the account of the owner and 
received simply a commission on the sale 
for their services. As a result, many sales 
were made without the war tax being paid 
to the Government either by the broker or 
the man who was actually his principal. 

It was to stop this last mentioned con- 
dition that he had instituted the invesiga- 
ion among he jewelers, and he intended to 
see to it first that in such transactions the 
man who was doing a brokerage business 
whether he called it “memorandum” or not 
was going to pay the occupational tax, and 
second, that the man who employed him, 
i.e., the man who supplied the goods that 
went to the consumer, was going to make a 
return to the Government of the sale and 
pay the sales tax. 

Mr. Slonaker made it clear from the begin- 
ning that it was neither his intention nor the 
intention of the Government to interfere in 
any way with legitimate merchants in the 
jewelry trade. In fact, he said,.what he was 
doing would in the end rid these merchants 
of a very nasty form of illegitimate competi- 
tion. ‘We do not contend, he said, that any 
man who is in business, who carries a stock, 
who displays goods for sale, 50 per cent or 
more of whose transactions are on goods 
that he purchased for his own account is 
a broker or that he should pay a broker’s 
tax even though he may obtain gems or 
jewelry on memorandum to sell to his cus- 
tomers; but we do contend that the man 
who has no regular place of business, who 
carries no stock, and the bulk of whose 
transactions are the sale of another man’s 
goods, to which the seller never gets title, 
is, in fact, a broker under the law, is con- 
ducting a brokerage business, and should 
pay the occupational tax.” 

Mr. Slonaker explained that a number of 
these men whom he dubs “brokers” made 
no returns to the Government whatsoever 
on their sales. In fact they act as “brokers” 
when it comes to the question of the Gov- 
ernment tax, but they and their principals 
act as if they were dealers when it comes 
to paying the occupational tax. Mr. Slonaker 
admitted that mistakes had been made by 
his subordinates, and in fact, said that they 
had jumped on several people who were in 
fact dealers. “I have two or three applica- 
tions on my desk now of men who have 
been made to believe that they should pay 
the brokerage tax which I will not forward 
to Washington because it §s my own con- 
clusion that they were dealers and a mis- 
take has been made by the subordinates of 
this department,” he said. 

“Tt should be made clear to the jewelry 
trade,” Mr. Slonaker suggested, “that any 
man who is approached on this subject and 
told he must take out a license as a broker 
need not be worried at all if he is in fact a 
dealer; if he carries a stock of goods or if 
he has been making regular returns to the 
collector of the district on the sales that he 
makes to the consumer. Before any man of 


83 


this kind, who knows he is a dealer, takes 
any action he should consult personally with 
me, and I will be very glad to talk with 
him. It would be borne in mind,” he added, 
“that it is not what a man calls himself 
that counts, or what he calls the transac- 
tion under which he is working. It is what 
the man is and does in fact. He may call 
himself a broker and actually be a dealer, 
or he may call himself a dealer and in fact 
be a broker. He may consider the question 
a ‘memorandum’ followed by a sale when 
in fact he is simply an agent of the owner 
of the goods. His status will not be de- 
termined by the names he uses, but by what 
he actually does and the way he conducts 
business.” 


SOLOMON RUBY DEAD 


Jeweler Who Had Been in Business in 
St. Louis for Thirty-seven Years 
Passes Away Suddenly 


St. Louis, Mo., Dec. 4.—Solomon Ruby, 
proprietor of a retail jewelry store in St. 
Louis for the past 37 years, died suddenly 
at his home following an: attack of heart 
trouble. He had spent a day in his store, 
rearranging stock for the holiday trade, 
and went to his home apparently in the 
best of health. After dinner he com- 
plained of feeling ill and passed away 10 
minutes later. 

He served as an apprentice jeweler in 
several St. Louis shops and in 1882 opened 
a store on Franklin Ave. Later he moved 
to 511 N. 6th St., where he remained for 
17 years. Two years ago he moved to the 
corner of 7th and Locust Sts. into .a 
greatly enlarged location. 

His business is to be continued by his 
widow who will incorporate under the 
name of the Solomon Ruby Jewelry Co. 
Active management will be in the hands 
of L. W. Braun, who has been connected 
with Mr. Ruby in an executive capacity 
for the past 28 years. Deceased is sur- 
vived by his widow and one son, eight 
years old. 

In his will, which was filed four days 
after his death, he leaves $500 to his 
brother, J. Ruby; $1,000 to Leo W. Braun, 
manager of his store, and the residue to 
the estate of his wife. 














Bandits Grab Tray of Diamonds and Escape 
in an Automobile 

PorTLAND, Ore., Dec. 6—Two unmasked 
robbers entered the Grossman jewelry store 
at 3rd and Adler Sts., this morning, locked 
Meyer Goodman, a clerk, and H. Starrin, 
the janitor, in a rear room, grabbed a tray 
of diamonds which the clerk had just taken 
from the safe and escaped. The third mem- 
ber of the gang remained guard at the door 
of the store and another had an automobile 
waiting. The loss is over $10,000. 

The police have been notified and are 
now working on the case. 








Publishing in~a merchant’s credit book a 
false statement that one is unworthy of 
credit is held libelous per se in the Iowa 
case of Turner v. Brien, 167 N. W. 584, 
which is accompanied in 3. A.L-R. 1585 
by a.note on libel by listing a nontrader 
as unworthy of credit. 
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JACOB STRAUSS DEAD 


Prominent New York Diamond Importer 
and Banker Passes Away on Nov. 25 


Jacob Strauss, whose death occurred in 
New York, Nov. 25, was for 40 years con- 
nected with the diamond industry before 
entering the banking business, 19 years ago. 
Since 1910 the late Mr. Strauss | and his 
two sons have conducted a banking busi- 
ness, and have discounted paper princi- 
pally for the jewelry trade, at 299 Broad- 
way, New York. 

The death of Mr. Strauss occurred at his 
late home, 140 W. 69th St, New York, 
after a long illness. Death is attributed to 
several ailments incumbent on old age. 
Services were held at his late home on Nov. 





THE LATE JACOB STRAUSS. 


27, at which Rev. Cohn, of Brooklyn, pre- 
sided. After the services the remains were 
laid at rest in Union Fields Cemetery, 
Cypress Hills, L. I. 

Jacob Strauss was born in Wittenberg, 
Germany, on May 7, 1844. At the age of 13 
he came to this country, and in 1869 be- 
came affiliated with the diamond industry. 
At that time he became associated with 
Louis Kahn, now of L. & M. Kahn, in San 
Francisco, Cal. Following this enterprise 
Mr. Strauss entered the diamond business 
in New York and located at 14 Maiden 
Lane. In 1893 his two sons, Walter S. and 
Edwin S. Strauss were admitted to the firm 
and thereafter the business was operated 
under the name of Jacob Strauss & Sons. 
This concern continued in the diamond 
business until 1910, after which they en- 
gaged in the banking business. The busi- 
ness remained at 14 Maiden Lane for many 
years, but was later moved to 196 Broadway. 
Recently the business has been removed to 
299 Broadway, where it is now located. 

Mr. Strauss was well known to the trade 
and evidence of his popularity and wide ac- 
quaintanceship was borne out by the many 
notes of condolence received by his family. 
He had a pleasing personality which en- 
deared him to all his acquaintances. Mr. 
Strauss was a self-educated man and his 
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success, not only in the diamond business 
but in the banking business as well, was 
wholly due to his own personal efforts and 
hard work. 

He was formerly a member of the old 
Jewelers’ League, was a Mason and was af- 
filiated with I. O. B. B. 

Deceased is survived by three sons and 
two daughters. 








Preparations Completed for the Banquet of 
the Chicago Jewelers’ Assn. Jan. 15 


Cuicaco, Dec. 6.—Louis Goldman, assist- 
ant secretary, emphasized the expression 
“sine qua non” (roughly translated “With- 
out which nothing else matters”), sending 
out notices of the approaching annual ban- 
quet to the members of the Chicago Jewel- 
ers’ Association. Truly, without the an- 
nual banquet nothing else makes any dif- 
ference. 

The banquet promises to be the last of 
its kind ever held by the Chicago Jewelers’ 
Association. The date is Jan. 15, and on 
the morrow, Jan. 16 the constitutional 
amendment goes into effect. This amend- 
ment, as 100 per cent. of the jewelry trade 
is well aware, is likely to seriously inter- 
fere with the taking of a constitutional. 
The date of the banquet has been officially 
set for Jan. 15, and the place is to be in 
the Gold Room of the Congress Hotel, 
where the affair has been held for several 
years past. 

The various committees appointed by the 
C. J. A. to work out the details of the big 
banquet are hard on the job. The commit- 
tee on printing reports that the formal an- 
nouncement, including request blank for in- 
vitations, envelopes and reservations, will 
be mailed to all members within the next 
few days. The speakers’ committee reports 
that prominent public after dinner speakers 
will be on hand with plenty of sparkling 
wit and humor in the display of oratorical 
talents. 

The entertainment committee on which 
falls one of the heaviest burdens, re- 
ports that from a diverting and joyfest 
standpoint, this banquet will be the finest 
in the history of the Association. The 
efforts of previous years, which have been 
frequently elaborate in their conception, are 
to be completely outdone. Sidney Y. Ball, 
serious of face but possessing a well de- 
veloped idea as to what constitutes real en- 
tertainment, is chairman of this committee. 
With him are Will F. Juergens, a jester of 
wide note; Capt. J. T. Montgomery, re- 
cently returned from overseas with the 
latest Parisian wrinkles to contribute; Wm. 
F. Drexmit, A. W. Sproehnle, and John H. 
Hardin. The three latter are in a class by 
themselves, when it comes to making fun. 
The plans of the entertainment committee 
are being kept a dark secret as usual. 








The Paul-Gale-Greenwood Co., Nor- 
folk, Va., has moved into handsome new 
quarters, on Granby St., between Brooke 
Ave. and Tazwell St. The store occupies 
three floors in a building put up by the 
Lowenburg Corporation and will give 
the jewelry firm about four times the 
space of the store vacated at Granby St. 
and City Hall Ave. 
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SHOPLIFTERS AT WORK 





Beware of This Band of Crooks Operating 
in the Vicinity of Troy, N. Y. 

Hoosick Fatts, N. Y., Dec. 6.—A band 
of shoplifters, evidently hoping to take ad- 
vantage of the Christmas rush, to ply their 
nefarious trade. has been active in this vicin- 
ity during the past week. At least one 
jewelry store in this town was visited by 
these shoplifters last week and in all prob- 
ability this band will continue operations 
in this vicinity. For this reason jewelers 
are cautioned in dealing with these strang- 
ers. 

As far as could be determined the band 
consists of three men—one “spotter” and 
two shoplifters. The duties of the “spotter” 
are to enter the store and look around and 
if questioned will request the jeweler to 
have the movement of a wrist watch he 
owns taken out and placed in a nickel case 
which he carries in his pocket. 

While the “spotter” is engaged in giving 
instructions regarding the watch, one of 
the shoplifters enters the store, walks to the 
showcase and asks to be shown an assort- 
ment of men’s signet or stone rings. If a 
tray is placed before him, the shoplifter will 
examine the rings and finally place one 
of them back on the tray with the tag 
showing, at the same time stating that he 
will return later. He usually selects a ring 
in the back of the tray. 

One of the hands of the shoplifter is 
usually bandaged and while the jeweler is 
looking at the tag on the ring the man has 
selected, the stranger places his bandaged 
hand on the tray and extracts several rings. 

In the meantime the “spotter” has left 
the store and the shoplifter after accom- 
plishing his theft walks out. The shoplifter 
and the “spotter” usually meet a short dis- 
tance from the store where the loot is 
turned over to the latter. The shoplifters 
alternate in working their game, but both 
use the same methods. 

The “spotter” is about 5 feet 8 inches tall, 
weighs 150 pounds and is between 34 and 40 
years of age. He has dark hair, is clean 
shaven and is neatly dressed. The thumb 
on his left hand is stained yellow. He is 
evidently a foreigner because he speaks 
rather slow and soft and appears to have 
some difficulty in expressing himself well. 

One of the shoplifters stands about 5 feet 
6 inches in height, weighs 120 pounds and 
is between’ 25 and 35 years old. He has a 
dark complexion, dark eyes and is smooth- 
shaven. The first finger on his right hand 
is usually in a bandage and he always places 
his right arm across his chest. This man 
is a smooth talker and is believed to be an 
Italian. 

The other shoplifter is about 5 feet 10 
inches tall, is heavily built and believed to 
be between 35 and 45 years old. He has 
a “tough” looking face and appears to be a 
professional criminal. This man also has 
the first finger on the right hand banuaged 
and carries it in the same manner as the 
previously mentioned shoplifter. 








Fisher & Chiquelin is the name of a new 
jewelry concern now open for business at 
Norton building, Louisville, Ky. 
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Coal Strike Causes Curtailment of Industry 


Resumption of War Time Restrictions on Use of Fuel Causes Shortening of Business Hours for Both 
Manufacturers and Dealers—Jewelers in Middle West and South Badly Handicapped by 
Regulations Which Hurt Christmas Business 

















Wasuincton, D. C., Dec. 9.—In view 
of the steadily dwindling bituminous coal 
supply, due to the miners’ strike, Fuel Ad- 
ministrator Garfield, alarmed by the con- 
dition, by an order last night restored for 
the entire nation most of the drastic war- 
time restrictions on lighting and heating 
which were in effect during the coal short- 
age of 1917. The limitations, which are 
applicable to consumers of bituminous coal 
and coke, weré made effective with is- 
suance ot the order last night, and are to 
be enforced by the Railroad Administra- 
tion. 

Consumers of anthracite coal, gas and 
other fuels are not affected by the order, 
and this helps the eastern States, where 
hard coal is used to a greater extent. 

The restrictions which were announced 
through the Railroad Administration are 
as follows: 

No ornamental lights, unnecessary street 
lights, outline lighting, electric signs or il- 
luminated billboards, show windows or 
show case lights are to be operated. This 
does not affect street lighting necessary 
for the safety of the public. 

No cabaret, dance hall, pool hall or 
bowling alley shall be permitted to use 
light except between 7 p. Mm. and 11 Pp. Mm. 

Stores, including retail stores but ex- 
cepting stores selling food, and ware- 
houses must not use light (except safety 
lights) except for six hours per day. 
Manufacturing plants shall be allowed to 
use light only during the time prescribed 
for the use of power. 

Drug stores and restaurants may remain 
open according to present schedules, but 
must reduce lighting one-half. . 

Railroad stations, hotels, hospitals, tele- 
phone, telegraph and newspaper offices are 
not included in so far as necessary lighting 
is concerned. 

General and office lights must be cut off 
not later than 4 p. m. in office buildings 
except necessary Federal, State and mu- 
nicipal offices and except where office 
operation of vital industries is involved. 

Dairies, refrigerator plants, bakeries, 
plants for the manufacture of necessary 
medicinal products, water works, sewerage 
plants, printing plants for the printing of 
newspapers only, battery charging outfits 
in connection with plants producing light 
or power for telephone, telegraph or pub- 
lic utility companies are exempted. 

Only enough heat may be used in offices, 
Stores, warehouses and manufacturing 


Plants to keep the average temperature at 
68 degrees Fahrenheit, and then only dur- 
ing the hours for which light is permitted. 
During other hours only enough heat is to 
be used to prevent freezing of water pipes 
or sprinkler systems. 





In manufacturing plants or plants com- 
ing under power curtailment rules, heat 
(to 68 degrees Fahrenheit) will be allowed 
only during that time prescribed for use of 
power. 

No manufacturing plant or factory shall 
be furnished bituminous coal or coke, or 
heat, light or power from bituminous coal 
or coke furnished by or through the United 
States Fuel Administration for operation 
in excess of three days a week on the 
basis of present working hours. The ex- 
ceptions are dairies, refrigerating plants, 
bakeries, plants for the manufacture of 
necessary food products, of necessary 
medicinal products, waterworks, sewerage 
plants, printing plants for the printing of 
newspapers only, battery charging outfits 
in connection with plants producing light 
or power for telephone, telegraph or public 
utility companies. 

Elevator service must be curtailed as 
much as possible in accordance with above 
regulations. 

Electric railways shall reduce schedules 
to minimum requirements. No heat shall 
be provided on electric cars during rush 
hours and heating during non-rush hours 
shall be curtailed as much as possible. 

Electric railways and manufacturing 
plants, stores and offices are required to 
co-operate in arranging, within the pro- 
visions of the order schedules, days and 
hours of work to permit the maximum 
utilization of transportation equipment. 





Many of the above restrictions contained 
in the order have been in force in some 
States for some days, having been placed 
in effect by regional coal committees and 
State authorities. The order issued Mon- 
day night, which will affect more persons 
than any coal rationing measure taken 
since the strike began more than five weeks 
ago, will make itself felt, however, in 
every community in the nation. 

Issuance of the order, officials explained, 
did not mean that hope of settling the 
strike, possibly tomorrow, at Indianapolis, 
had been given up, but restrictions were 
necessary aS a precautionary measure. 
This was explained by Dr. Garfield in the 
following portion of his announcement of 
the order. 

Restrictions May Continue After the Strike 
Is Ended 

A careful survey of the coal situation 
indicates that even if there is a prompt 
settlement of the coal strike, it will take 
some time to adjust the country to a nor- 
mal basis and that, therefore, certain re- 
strictions will have to be placed on the 
consumption of bituminous coal and of 
light, heat and power derived therefrom, 
so that urgent domestic needs may be 





cared for, the necessary foodstuffs pro- 
duced and really essential light, power and 
heat supplied. Already in many parts of 
the country restrictions as to the use of 
coal and coke for lighting and heating pur- 
poses, and for the production of electricity 
and power for such purposes, have been 
adopted. Regulations were tonight issued 
to make such restrictions uniform over the 
country and thus aid in the conservation 
of coal.” 

A semi-official warning was issued Mon- 
day night to the effect that even if miners 
all went back to work immediately, the 
depletion in the nation’s supply caused 
by the strike would be very great. The 
supply of coal only to consumers on a 
favored priority list, it was explained, 
would probably have to continue in any 
case for perhaps weeks. 

Further, it was said, the neecssity of 
supplying middle western consuming cen- 
ters from coal fields much farther distant 
than normal, had also scattered coal car 
equipment so widely that some weeks will 
be needed to accomplish its return to maxi- 
mum usefulness. These considerations 
alone, it was intimated, would force the 
maintenance of the present restrictions if 
the settlement of the strike became effect- 
ive this week. 





A survey of the situation as it will affect 
business in general has been made during 
the last three days by Charles J. Colum} 
bus, secretary of the Merchants and Manur 
facturers Association. This investigation, 
Mr. Columbus stated, was undertaken not 
only for his association, but because of 
the hundreds of requests which have been 
received by merchants and manufacturers 
all over the country for some definite in- 
formation, aside from the official state- 
ments, as to what the future held forth. 

“The country is producing about 40 per 
cent of its normal needs,” said Mr. Colum- 


bus. With a continuation of the miners’ 
strike conservation is absolutely neces- 
sary. 


‘The United States Government is pro- 
ceeding in a most practical and business- 
like way to equalize the fuel on hand, and 
it is, therefore, imperative that the can- 
servation' of fuel should have the personal 
attention of even the head of the business, 
if necessary, until the present situation is 
overcome. 

“As a result of advice received from high 
government and other sources I have 
recommended that the business houses of 
the District of Columbia use bituminous 
coal with approximately 33 1/3 percent of 
pea or buckwheat coal. 

“Where there are supplies of buckwheat 
or pea coal on hand in other cities I 
would recommend the same thing, For 
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the benefit of those who have never tried 
this form of fuel, I would refer them to a 

of the Bureau of Mines, Interior 
tment, Washington, Technical Paper 
a thorough explana- 


report 


Depar ; 
No. 220, which gives 


fion of this. : 
“In some sections of the country grave 


restrictions are being placed upon manu- 
facturing and mercantile establishments. 
Voluntary conservation will be the panacea 
for threatened restrictions and further cur- 
tailment in other cities.” 





Chicago Business Badly Hit and Delegation 
of Business Men Go to Washington 
to Protest 


Cuicaco, Dec. 6.—The situation brought 
about by the coal strike is doing a great 
deal to spoil the prospects for a first class 
holiday business by the retail jewelers of 
this city. The shortage of coal, which has 
been growing more and more serious for 
the past three weeks, became critical early 
this week, and the Il!linois Public Utilities 
Commission ordered the most drastic re- 
strictions in the use of coal produced power 
and light. The jewelry trade has been 
affected both directly and indirectly. 

The direct effect has been seen in the or- 
der that all stores, except those engaged in 
essential lines, such as drug stores, must 
not remain open more than six and a half 
hours a day. In the down-town district 
the jewelry stores and the department 
stores where jewelry is sold have been 
remaining open from 11 o'clock in the 
morning until 5:30 p. m. The manufactur- 
ing and wholesale firms have remained 
open from 9 o’clock in the morning until 
3:30 p. mM. At 3:30 p. M. the lights in all 
the down-town office buildings are turned 
off, and after that time no more light is 
furnished until the next day. 

The effect of this drastic order, at the 
busiest time of the year for the jewelry 
trade, can be seen at once. Also, the re- 
tail jewelers, who depend upon their bril- 
liantly lighted show windows to attract 
the attention of the multitude to their vari- 
ous lines have to keep their window lights 
turned out. 

The jewelers outside of the loop district 
claim that they are in an even worse boat 
than their down-town brethren. They de- 
clare that the crowds, getting out of the 
offices and other places of employment at 
3:30 p. M., linger down-town and do their 
buying until the usual supper hours. They 
are able to do this because the stores do 
not close until 5:30 p. M., as explained. By 
the time the people get to the respective 
neighborhoods where they live, the retail- 
ers have been forced to close up their 
stores. Thus they get little benefit. This 
condition of affairs has been called a clear 
discrimination by the retailers, and spirited 
protests have been made by the various 
retail associations .on the north, south and 
west sides of the city, but without any ap- 
parent effect. The Illinois Public Utilities 
Commission has simply issued a general 
statement, declaring that the situation is 
too serious to allow the splitting of hairs, 
and that if minor injustices are committed, 
it has been for the general good. 

The Illinois Public Utilities Commission, 
which controls all the public utilities in this 
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State, has the power to order the discontin- 
uance of service to any violator of the coal 
conservation orders. One jewelry firm has 
been caught cheating, and the Commission 
has ordered that electric light be discon- 
tinued during the balance of the coal crisis. 
Several other violators have been reported 
to the Commission, and among them are at 
least two jewelry firms, both of them lo- 
cated in the Heyworth building. The firm 
which is going to get along with candles 
and kerosene lamps for the balance of the 
strike is located across the street, in the 
Mallers building. 

Quite a few of the jewelry jobbing 
houses refused to knock off work at the 
end of the six and a half hour day, but 
continued to toil with the aid of candles, 
lamps, and improvised gas _ generating 
lights. The usual swift progress was much 
curtailed, however, and it was generally 
stated that working under such primitive 
lighting arrangements was far from sat- 
isfactory.- One jobber declared ‘that the 
chances for error in the shipping room 
were much increased. : 

The feeling against the government for 
allowing the coal strike to come to such a 
serious pass, is very keen here, especially 
among business men, who see prosperity 
being slowly undermined at a time of the 
year when the main harvest is gathered in 
many lines of trade, such as jewelry for 
example. The criticism against Fuel Ad- 
ministrator Garfield is very wide-spread 
and sharp in its tone. The government is 
also charged with gross discrimination 
against the middle west, in favor of the 
east, in the distribution of such coal as is 
being mined in the non-union fields, and 
in those few union mines which are pro- 
ducing. That there is a political nigger in 
the wood-pile, or several of them, is not 
questioned by the average Chicago business 
man. 

Determined to make a plea for the cut- 
ting of govermental red tape, and a quick 
settlement of the strike, a delegation of 20 
Chicago business men, all of them leaders 
in their respective fields, together with rep- 
resentatives of each commercial organiza- 
tion of the city, left for Washington on 
Saturday night. The committee will go 
direct to President Wilson and to the mem- 
bers of Congress. The senators and repre- 
sentatives of the middle western States are 
known to have been lined up, already, by 
telegraph, to support the contentions of 
the committee. Chicago business men be- 
lieve that the seriousness of the situation 
brought about by the strike is not generally 
appreciated in the east, and especially at 
Washington. When it is said that next 
Monday morning 400,000 workers in Chi- 
cago alone will not go to work, as the re- 
sult of lack of coal on the part of the 
non-essential industries, some idea of the 
present state of affairs may be gained by 
the man at a distance. 





Chicago Jewelry Manufacturers to Allow 
Employes but 15 Minutes for Lunch 

Cuicaco, Dec. 6.—The Chicago Manufac- 
turing Jewelers’ Association held a meet- 
ing this week for the discussion of shop 
conditions resulting from the application 
of the drastic coal conservation measures 
of the Illinois Public Utilities Commission. 
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The employes are to be allowed 15 minutes 
for lunch. This is agreeable to everybody, 
as it makes it possible to get in the six 
and a half hours sooner. 

The general effect of the coal shortage 
on the manufacturing of jewelry was dis- 
cussed, and it was decided to hold a later 
meeting, at which further details will be 
discussed. The manufacturers did not con- 
ceal their apprehension that the restrictions 
placed upon them will make the filling of 
holiday orders very difficult and embar- 
rassing. It was the general opinion, how- 
ever, that the situation is too serious to last 
for any extended period. 





Evansville Retailers Hampered but Factories 
Are Still Running 

EvANSVILLE, Ind., Dec. 4.—Retail as well 
as wholesale jewelers of Evansville have 
been up against it to some extent during 
the past three weeks, caused by the strike 
of coal miners, which started on Nov. 1. 
The United States Fuel Administration 
has placed stringent regulations on the 
merchants and other lines of business. 
The stores open at 9 o’clock in the morn- 
ing and close at 4 o’clock in the afternoon, 
but they may remain open after 4 o’clock 
providing they burn kerosene lamps and 
stoves. 

The merchants say the short hours prob- 
ably will cut into their holiday trade to\a 
certain extent. 

The city has been short on fuel supply, 
but in spite of this fact only a few of the 
large factories here have closed down, 
while some are being operated on short 
time. While the mines in the southern 
Indiana fields are closed because of the 
strike, most of the large mines in north- 
ern and western Kentucky are being op- 
erated on full time and from 12 to 15 cars 
of this Kentucky coal are brought to 
Evansville daily. 

Kansas City Retailers Running on a, 

Short Day 

Kansas City, Mo. Dec. 4.—Christmas- 
buying of jewelry had just commenced in 
the retail shops when the strike of the 
coal miners in this part of the country 
caused a situation so unusual and acute 
that the fuel administration was compelled 
to take a hand in the matter. Thanksgiv- 
ing day brought a sudden cold spell which 
continued a week and the heavy demands 
for coal, which had been almost impossible 
to secure for several weeks, increased. A 
mass meeting of the retail merchants was 
held Sunday, Nov. 30, when the advisabil- 
ity of closing all lines of business for three 
days was discussed. It was finally decided 
to close all theaters, picture shows and 
places of amusement, to discontinue all 
public meetings at night and to allow the 
wholesale and retail business houses to 
open at 9 a. M. and close at 4 P. M. 

Under order of the local fuel adminis- 
trator this order went into effect Monday, 
Dec. 1. Two days later it was found ad- 
visable to chamge the hours and allow 
wholesale establishments to open at 9% 


A. M. and close at 4 Pp. M. and retail stores 
to open at 10 a. M. and close at 5 P. M.,, 
the extra hour in the afternoon meaning 
more to retail merchants than the first 
plan. Grocery 


stores, drug stores and 
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bakeries were also put under the latter 
o unnecessary lights in homes were 
ordered turned off, only such lights as 
were absolutely necessary were permitted 
in business houses, hotels and restaurants 
and up to Thursday evening this order 
still stands and there is little improvement 
in the situation. To further complicate 
matters 1,500 switchmen went out on 4 
srike Nov. 29, but after two days returned 
to work. Volunteers were called to work 
the strip pits by Governor Gardner, of 
Missouri, and Governor Allen, of Kansas, 
and to protect these workers national 
guard troops were ordered to the various 
points where work was being done. 

All lines of business are affected by the 
short day, made necessary to save fuel, 
jewelers especially, as preparations had 
been made for heavy Christmas business 
and indications were that these would be 
justified. It is believed, however, that if 
the strike continues buyers will adjust 
themselves to the short day and go ahead 
as usual. 

Wholesale jewelers and manufacturers 
are chiefly affected by the inability to keep 
up with orders as country trade seems to 
be unaffected by the strike thus far. 





Seven-Hour Day Hits Hard at Louisville 
Engravers, Watchmakers and Jewelers 

Loutsvi1LLtE, Ky., Dec. 4.—Heatless Mon- 
days were mild as compared with the seven 
hour working day that has been placed in 
effect in Louisville by Federal officials, in 
an effort to conserve fuel. It is estimated 
that Louisville merchants will lose at least 
half a million dollars’ worth of business 
during the holiday period if the situation 
remain as it is now, and from reports issued 
it is indicated that the situation may grow 
worse. The fact that stores may only re- 
main open seven hours a day is not as 
bad as the fact that workers in industrial 
plants have been cut from about fifty-five 
to sixty hours a week down to forty-eight. 
Payrolls will be much smaller, and there 
will not be as much available cash for holi- 
day buying. 

Starting Monday, Dec. 1, at noon, all 
stores were ordered on a seven hour day, 
starting at 9 o’clock in the morning, and 
quitting at 4 o’clock in the afternoon. They 
are not allowed to remain open without 
heat, or with wood, oil or other substitutes 
for heat and light. All office buildings fol- 
low the:same hours, and hotels, restaurants 
and picture shows, theaters, etc., are about 
the on!y establishments open after 4 o’clock 
in the afternoon. 

Due to the reduced hours in industrial 
plants, and lack of Saturday or other 
open hours, men will not be given any 
chance to make purchases during off hours, 
unless industrial plants run their 48 hours 
out by Friday afternoon or night. At the 
present time a promising holiday season 
is looking dark and gloomy. 

The regulations are hitting engravers, 
watchmakers, manufacturing jewelers, etc., 
especially hard. Nearly all of these men 
have their shops in office buildings, which 
turn off lights and close promptly at 4 
o'clock. Nothing has been said as yet con- 
cerning Sunday work. Many of these shops 
will be cut off from their most prosperous 
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season, especially those who are engaged 
as engravers. 

Many small jewelers have stocked heavily 
this year for a big and promising business. 
A large number of new jewelry stores have 
been opened on the side streets. Many of 
these concerns purchased stocks on pros- 
pects, and if not given an opportunity to 
unload, they will be in bad shape when it 
comes to paying bills after the first of the 
year. 

One small watchmaker who is doing trade 
work exclusively said: “My home is directly 
behind my shop, and my shop is my sitting 
room in reality. My expenses are compara- 
tively heavy, and I’ve been working late 
at night as it was. It will be utterly im- 
possible for me to break even between 9 
o’clock in the morning and 4 o’clock in the 
afternoon. Of course things may change, 
but right now it looks bad.” 

On Monday stores ceased hiring extra 
clerks for the holiday season, as the re- 
duced wages and general dullness forced on 
the holiday trade indicates that larger forces 
will not be necessary for the present at 
least. However, in order to crowd ten to 
fifteen hours business into seven hours 
more clerks will be needed later on. 





New Orleans Jewelers Come Under Orders 
of Two Districts—May Use Oil Lamps 


New Or.eans, Dec. 4.—New Orleans 
jewelers are much better satisfied with 
the change of the orders of the fuel ad- 
ministrator which permits the stores to 
open between 10 and 5 o’clock instead of 
9 and 4 as the first order required. As 
most of the purchasing is done in the later 
hours of the day it is regarded as an 
improvement. This announcement has just 
come from I. R. Jacobs, of the Walk Over 
Shoe Store who is chairman of the retail 
merchants’ bureau of the Association of 
Commerce. 

Some of the local jewelers have plan- 
ned to use oil lamps in their stores but 
with the hour fixed at 5 it is not probable 
that this will be resorted to by any large 
establishments. 

New Orleans is peculiarly situated as to 
the fuel order for it is on both sides of 
the Mississippi. The main portion of the 
city where all the big stores are located is 
on the East, also the North side of the 
river. Algiers, officially the fifth muni- 
cipal district is on the West bank. There 
are only one or two jewelry stores in 
Algiers and these small places. Anyway 
the merchants objected to a situation that 
forced one part of the city to close at 4 
and the other at 5 o’clock. The retail 
merchants’ bureau took the matter up at 
a meeting today and the announcement 
from Mr. Jacobs settles that question. The 
East bank side of New Orleans is under 
the control of the Atlanta region while 
the West bank is under the control of 
St. Louis. 

Merchants here are showing a willing- 
ness to comply with orders notwithstanding 
that New Orleans probably burns less coal 
in proportion than any other large city on 
account of the mild climate. In fact there 


has been so far this year only one or two 
days on which heat was necessary in the 
stores. 
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$100,000 ROBBERY REPORTED 


Three Bandits Hold Up Store of Morris 
Klein, Chicago, and Escape with 
Firm’s Jewels 

Cuicaco, Dec. 8—A _ robbery shocking 
even to Chicago occurred today when three 
robbers walked into the jewelry shop of 
Morris Klein, who conducts a loan bank, 
at 122 W. Madison St., this afternoon, 
and stole $100,000 worth of jewels. 

An employe of the Corporation Counsel’s 
office in Newmark had stepped into the 
store to set a watch which he had had 
repaired. Sam Greenfield, a partner in the 
store, waited on him. In the rear Sam 
Klein, another partner was busy. As New- 
mark turned to leave three young men ap- 
peared in the front doorway. 

“Back up—and throw up your hands,” 
the leader commanded, and behind the 
partition in the rear of the store they 
herded the owners and customer. 

The trio rifled the safes and the win- 
dow, taking only the most valuable gems. 
together with $2,000 cash in the cash 
drawer. The loot was poured into a black 
sack. After warning their victims to make 
no outcry the robbers walked calmly out, 
entered a red taxicab, and drove off. 

A driver of another taxicab, noticed the 
trio leave the store on spoke to Police 
Sergeant Dubach, who happened to be 
standing near by. As Newmark, Klein, 
and Greenfield ran out of the store with 
shouts for help Dubach jumped into a cab 
and started in pursuit of the robbers, but 
in the confusion the cab he was after got 
away. 

It is reported that $25,000 insurance was. 
carried by the Klein firm so its total loss 
thus may be in the neighborhood of 
$75,000. 








New Enterprises. 


Earl Larson has started in business at 
Big Springs, Wyo. 

Whitney, Kahn & Moreau is the style of 
a new firm of stone cutters at 75 Sabin St., 
Providence, R. I. 

A new jewelry and novelty shop is now 
operating at Beloit, Wis., under the name 
of the New Gift Shop. 

Dewey & Bandt is the name of a new 
concern starting in business at 122 W. Mil- 
waukee St., Janesville, Wis. 

The Improved Optical Co. is the name of 
a new concern which has started in business. 
at 19 Summer St., Attleboro, Mass. 

William Wellentin and A. J. Lamboley 
have started in the jewelry business and 
will operate at 304 E. Wilson St., Madison, 
Wis. 

C. W. Olney, jeweler and licensed optom- 
etrist, has opened a jewelry store at 6215 
Greenfield Ave., in West Allis, a suburb of 
Milwaukee, Wis. 

I. L. Booth has opened a watch repair- 
ing and engraving business at 110 W. Syca- 
more St., Greensboro, N. C. He will also 
carry a stock of jewelry. 

W. E. Handfield has started in the manu- 
facturing jewelry business at 509 Westmin- 
ster St., Providence, R. I., producing a line 
of 10-karat gold brooches, rings, scarf pins, 
buckles, etc. 
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DEATH OF MORRIS B. KLEIN 


New York Manufacturing Jeweler Dies 
Suddenly in His Forty-fifth Year 


An attack of acute indigestion caused the 
sudden death last Saturday of Morris B. 
Klein, of England, Klein & Levy, Inc., 
makers of rings and diamond mountings, 
161 Maiden Lane, New York. Funeral 
services were held on Tuesday at his late 
home, 251 W. 98th St. New York. 

At the time of his death Morris B. Klein 
was in his 45th year. He was born in 
Austria and came to this country with his 
parents at the age of two years. As a 
youth he was educated in the New York 
public schools, and when 14 years of age 
entered the jewelry trade as an apprentice 
with the firm of Bonner & Eisler. After 





THE LATE MORRIS B. KLEIN 


completing his apprenticeship he was em- 
ployed by Shiman Bros. & Co., where he 
acquired a general knowledge of the in- 
dustry. He later formed a_ partnership 
with P. Eisenstein and did business under 
the style of Klein & Eisenstein, 51 Maiden 
Lane. This firm continued in business for 
three years, after which Mr. Klein dis- 
solved partnership and associated himself 
with Seymour Froelichstein and Fred Eng- 
land. A partnership was formed under the 
style of Froelichstein, England & Klein. 
This firm continued until three years ago, 
when the business was taken over by Eng- 
land, Klein & Levy, which firm is now lo- 
cated at 161 Maiden Lane. 
: Mr. Klein was highly regarded in the 
jewelry trade, with which he was ¢losely 
associated for many years, and leaves a 
host of friends who will deeply regret his 
passing. He was a member of Franklin 
Lodge No. 447, F. & A. M. 

He is survived by a widow and. one 
daughter. 








Canadian Government Issues a Memorial 
Cross 

A memorial cross is about to be pre- 

sented by the government of the Dominion 

of Canada to the widows and mothers of 

Canadian soldiers and sailors killed in ac- 
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tion in the great war. The cross is de- 
scribed as follows: “A cross patonce (that 
is, with flared ends) in silver, suspended 
by a purple ribbon; at the head of upright 
a crown; at the foot, and at the end of 
either arm, a maple leaf; in the centre, 
within a wreath of laurel, the Royal Cipher, 
G. R. I. It will be engraved with the num- 
ber, rank and name of the soldier com- 
memorated.” The cross is an inch and a 
quarter square. 








UNITED HOSPITAL FUND 





Committee in New York Jewelry Trade 
Reports Subscriptions of $7,912— 
Campaign Closes Dec. 13 


As the campaign being conducted by the 
United Hospital Fund in New York is 
drawing to a close, the quota set for the 
jewelry trade is fast being reached. By 
Saturday, Dec. 13, when the drive will be 
concluded, the committee in charge, in the 
industry, expects to be able to report the 
trade’s quota of $10,000 fully subscribed. 

The committee in charge of collecting the 
subscriptions has made many personal calls 
on members of the trade. As this issue of 
the JEWELERS’ CIRCULAR goes to press it is 
reported that $7,912 has been subscribed to 
the fund by the industry. Leopold Stern, 
of Stern Bros. & Co., 68 Nassau St., New 
York, is chairman of the committee in the 
jewelry trade and in his work has been as- 
sisted by Henry Jacobson, Zach A. Oppen- 
heimer, Walter Kahn and Richard Gold- 
smith. Anyone wishing to contribute to 
this worthy cause may send his checks to 
Leopold Stern, made payable to the United 
Hospital Fund. 

The following subscriptions have been 
received : 

The Largest Subscribers 


iNet OO nl. ca ceaaneeeue va cotennedmeces $2,000 
Cie i Be G5 kiss Has eieteereiuennse 1,000 
Kastenhuber & Lehrfeld.........ccccecses 500 
PG NES dip. once inka eRecinns 5 chwawen were 250 
Dice Cindi dnaercdectanncsss 225 
Ludwig Nissen & Co.....c.cccccceescscees 200 
Davianen fe SCUWADA co's sis eceacncacccdues 150 

Contributions of $100 . 


L. S. Jacobs, Wm. S. Hedges & Co., Oppen- 
heimer Bros. & Veith, D. M. Michel, L. Heller & 
Son, Leo Wallerstein, Chas. Adler’s Sons, Rice & 
Hochster, H. Nordlinger’s Sons, S. L. Van Wezel, 
Reichman Bros., J. Bulova Co., J. Mehrlust, Zim- 
mern, Rees & Co.; Henry Bodenheimer & Co., 
Ingomar, Goldsmith & Co.; Goldsmith, Stern & 
Co.; William Barthman, 


Contributions of $50 

Morse Bros.. Albert Lorsch & Co., Jonas Koch, 
Z. A. Oppenheimer, Untermeyer, Robbins & Co.; 
Chas. Keller & Co., David Shiman, Konijn & 
Frank, Jaskow Bros., A. Goudvis, Henry Jacob- 
son, Emanuel Jacobson, William Scheer, Good- 
friend Bros., Adolph Schwob, Geo. W. Welsh’s 
Sons, Oppenheim & Strauss, J. R. Wood & Sons, 
N. H. White & Co., Benedict & Warner. 


Contributions of $30 
Freudenheim Bros. & Levy. 


Contributions of $25 


Arthur Lorsch, Henry Freund & Bro., William 
T. Rosenfeld, Alpheus L. Brown, L. Burtonhall, 
Bunde & Upmeyer, United Diamond Works, 
Samuel Jacobson, Powers & Mayer, Leon Hirsch, 
Mrs. Pauline Stern, Wm. C. Solomon & Co., Louis 
W. Rice, J. B. Rice, Rolland G. Monroe, White- 
law Bros., I. W. Cokefair, J. Freudenheim & 
Sons, L. Stern & Co, 


Contributions of $20 


Saunder, Meuer & Co.; B. Fregel, S. C. Powell 
& Co. 
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_Montana. 


Contributions of $15 


A. R. Katz & Co., A. Goldsmith & Sons, Morris 
Weil. 


Contributions of $10 


Edward S. Smith, Simon Adler, Patterson & 
Starke, A. Roseman, William Seckles, J. P. Har- 
per, M. & A. Rosenberg, H. Z. & H. Oppenheimer, 
L. M. Sachs, J. Wodiska, I. Ollendorff & Co., 
William Dixon, D. C. De Lara, J. A. Goldby, 
James J. Loeb & Bro., Louis L. Gray & Co. 


Contributions of $5 and Less 


Mrs. Sadie Fox, $5; D. E. Schweizer, $5; 
Leopold Heyman, $5; Henry Goll & Co., $2. 








MUST SHOW COSTS 


Montana Jewelers Annoyed by State Regu- 
lation Requiring Them to Disclose to 
Customers Prices They Paid 
for Merchandise 


Cuicaco, Dec. 6.—During the past week 
several Chicago jobbers have received let- 
ters from customers in Montana, bemoaning 
the recent passage of a regulation by a 
State commission, in conformity with a law 
by the legislature of that State, requiring 
that the manufacturer’s price and the re- 
tailer’s price be plainly marked on each 
piece of goods offered for public sale. The 
application of the law seems to be causing 
untold confusion, and the letters state that 
wide revolt against its enactment is being 
conducted by the retailers’ organizations in 
Chicago jobbers, in shipping 
goods into Montana, have lately been forced 
to take this law into consideration, and in 
some instances the figuring out of the man- 
ufacturer’s price has been a tedious task, 
taking much clerical time in the wholesale 
establishments. 

Representatives from counties in Mon- 
tana populated largely by ranchers and 
farmers seem to have slipped one over on 
the mercantile interests in getting the law 
passed. Now that it is passed, getting it 
repealed is by no means an easy task. It 
seems probable that after the high cost of 
living agitation dies down the law will sink 
into a state of non-enforcement, like many 
other State laws. 

Meanwhile, as pointed out, the jewelers 
of Montana are in bad shape when it comes 
to getting the cost price stamped on the 
tag. If the jobber falls down, and makes 
the shipment without marking the goods, it 
is against the law to offer them for sale. 
There are some fine retail stores in Mon- 
tana, the owners of which are excellent 
customers of many Chicago jobbing 
houses. 

The disturbing bill was passed Dec. 1, 
and it is understood that it went into effect 
immediately. 








An assignment by one who has reserved 
title to an automobile, under a conditional 
sale contract, of all right, title, and interest 
in the purchase money note and memoran- 
dum of conditional sale, is held in the 
Washington case of State Bank, v. John- 
son, 177 Pac. 340, 3 A.L.R. 235, to transfer 
the right to retake possession of the ma- 
chine under the contract, and is not a mere 
election to look to the purchaser for pay- 
ment, although the assignment guarantees 
the payment and fulfillment of the contract. 
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CLASS FOR WATCHMAKERS 





Chicago Board of Education to Start Horo- 
logical Instruction in the Washburn 
School Jan. 5 

Cuicaco, Dec. 6.—On_ Monday, Jan. 5, 
the Chicago Board of Education will in- 
augurate a class for watch-making. A 
fully equipped workroom has been installed 
for that purpose at the Washburn School, 
located at Union and 14th Sts. The course 
of instruction will be conducted and super- 
vised by A. L. Hahl, of the Armour In- 
stitute. The tuition, material and supplies 
will be furnished free to all students. 

Jewelry houses that employ watchmakers 
are invited to send apprentices to this 
school for two or more half days each 
week. The increased output and efficiency, 
as well as greater accuracy in their work 
as a result of this special training is ex- 
pected to fully compensate for the loss of 
time of these apprentices. The govern- 
ment.has also agreed to furnish a number 
of disabled soldiers-students who desire to 
learn watch making. This will enable many 
young men to learn a remunerative voca- 
tion. Members who plan to enroll appren- 
tices should send their names at once to the 
Assistant Secretary of the Chicago Jewel- 
ers’ Association, 5 S. Wabash Ave. The 
Assistant Secretary is also in a position to 
furnish information and further particu- 
lars on this subject. 

Charles F. Manahan, secretary of the 
Illinois Retail Jewelers’ Association, was 
asked by the CircuLar what he thought of 
the outlook for the new school. 


“For the greater part of the past two 
years,” said Mr. Manahan, “there has been 
a widespread agitation among the retail 
jewelers of Chicago for a school of this 
sort. Now, at last after months of prepa- 
ration, and after receiving most valuable 
co-operation from the Chicago Jewelers’ 
Association, the Chicago Board of Educa- 
cation and the United States Government, 
we have the school. We should be very 
happy, for the shortage of watch and clock 
repair men has constituted a_ serious 
threat to the existence of a very necessary 
department of a retail jeweler’s business. 
We have the school, I say, and by that I 
mean we have the building, the equipment, 
the instructor, and the money to push the 
thing through. We still have to get the 
students. That is something which the re- 
tail jewelers of the city should not fail to 
consider. We cannot have a watch-mak- 
ing school after all if they do not furnish 
the students. The success of the school 
will depend entirely on the support which 
is given by the retail jewelers. We can 
trust the experienced men in charge of the 
school to make the work interesting and 
profitable to the students after they are 
there. It is the duty of every retail jeweler 
in Chicago to try to have an apprentice at 
the Washburn School when the watch- 
making class is launched Jan. 5. Really 
competent watch and clock repair men can 
command wages now which compare very 
favorably indeed with the wages paid in 
other lines of work. Furthermore, the 
work is done under comfortable conditions, 
and those who are ambitious and saving 
will find that the craft is eventually an open 
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sesame to the successful starting of a‘ re- 
tail jewelry business of their own. In talk- 
ing to apprentices employers should not 
have a hard time to arouse their interest. 
They do not need to tell them any more 
than the simple facts. I sincerely hope that 
the retail jewelers of the city will not fail 
to grasp this opportunity which is now open 
to them. I hope not a single man will lie 
down or forget his duty to the school. If 
everybody does his part we shall soon have 
an adequate number of first class watch- 
makers in the city, and then we shall all 
benefit by the relief of this shortage of 
skilled help, which has become a very seri- 
ous matter for the entire retail branch of 
the jewelry trade in Chicago.” 








Diamond Industry in British South Africa 
An interesting report on the diamond 
industry in British South Africa was 
submitted to the Bureau of Foreign and 
Domestic Commerce, Washington, D. C., 
recently by Vice Consul Charles J. Pisar, 
at Cape Town. This report appeared in a 
recent issue of the Daily Consular and 
Trade Report and reads as follows: 

“The condition of the diamond industry 
in South Africa, which in point of value 
of production ranks second only to that 
of gold mining, was more stable during 
1918 than during any previous year since 
the beginning of the war. The production 
in 1918 amounted to 2,543,735 carats, valued 
at $33,876,008; this was less by nearly 400,- 
000 carats than in 1917, when 2,902,417 
carats valued at $37,649,049, were pro- 
duced. This decrease was entirely due to 
the closing down of the principal mines 
during the months of October and Novem- 
ber when the influenza epidemic made its 
appearance in the Kimberly district. How- 
ever, the export figures for 1918 tell a 
different story. Exports during the year 
amounted to 2,571,646 carats valued at 
$34,372,298, as compared with 2,403,626 
carats valued at $29,671,080 in 1917; so that 
while the value received for each carat 
exported in 1917 was $12.34, the return in 
1918 was $13.36. 

“The diamond market on the whole was 
firm. There was a continued demand from 
the United States, but as all the diamonds 
leaving South Africa are consigned to 
London and appear in the South African 
trade statistics as exports to Great Britain, 
it is not possible to give any figures showing 
the proportion exported to the United 
States. 

“The stability of the industry during the 
year is generally attributed to the control 
exercised by the principal producing com- 
pany in regulating the supply to the de- 
mand.” 








A recent issue of the Daily Consular and 
Trade Report, states that a firm in China 
desires to secure a sole agency for the sale 
of coal tar products and dyes; watches 
and clocks; motor cars and accessories; 
jewelry, hardware, scientific apparatus, 
medical instruments, sheet music and phon- 
ograph records. For further information 
regarding this. communication write to the 
Bureau of Foreign & Domestic Commerce, 
Washington, D. C., or any of its branches 
and refer to file number 30809. 
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ESCAPES WITH FOUR RINGS 


Young Woman Visits New York Jewelry 
Store, Selects Diamonds, Rushes to 
Waiting Auto and Disappears 


In an attempt to thwart one of the most 
daring robberies ever accomplished in the 
jewelry trade, Armin Hollinger, jeweler, 
at 1216 Third Ave., New York, and his 
clerk, Julius Miller, narrowly escaped be- 
ing shot and killed by the thieves who 
committed the robbery. The efforts of the 
jeweler and his clerk were all in vain, and 
as a result Mr. Hollinger lost four rings 
valued in all at $2,100. 

Several days prior to the robbery, which 
occurred last Thursday, a young woman 
came to Mr. Hollinger’s store and asked 
to be shown some rings. At the time there 
were several customers in the store and 
Mr. Hollinger asked the young lady to re- 
turn a few days later. 

At 6:45 p. M., on the day of the robbery, 
a limousine drew up before the jewelry 
store, and as the door of the machine 
opened, a young lady stepped to the street 
and walked into the jewelry establishment. 
Mr. Hollinger immediately recognized her 
as the young woman who called several 
days before. She asked to be.shown some 
diamond rings and the jeweler, unsuspect- 
ingly, placed before her four of them. She 
placed all of them on one of her fingers 
and then lifted her hand to a light which 
was hanging over the show case, supposed- 
ly to ascertain how they looked. 

The lifting of her hand was apparently 
a signal for a man, who was waiting out- 
side, for just at that moment he walked 
into the store. As he entered the store 
the young lady dashed out and jumped to 
the front seat of the waiting’ automobile. 
The man who had entered the store on 
the woman’s gesture of her hand stopped 
the jeweler in his chase from the store, 
but neglected to halt the clerk. The clerk 
succeeded in getting to the sidewalk, and 
running to the automobile, he grabbed the 
woman by the arm. He made an attempt 
to take her from the car, but as he did so, 
somebody fired a shot which narrowly 
missed hitting him in the face and caused 
him to release his hold on the woman. 

By this time the man who was aiding the 
woman in the robbery also reached the au- 
tomobile, which started down Third Ave. 
Just as the car was leaving the front of 
the store, Mr. Hollinger succeeded in 
jumping on the running board in the hope 
that he might be able to stop the thieves. 
The car was swinging east into 69th St., 
when the driver discharged his revolver 
and a bullet crashed through the window 
and barely missed hitting the jeweler in 
the head. The report of the revolver 
caused Mr. Hollinger to loosen his grip 
and he fell to the pavement. Before he 
could recover himself the car and thieves 
had disappeared with the four rings. The 
police were immediately notified. 








Thieves, who left no clue, smashed the 
glass in a jewelry shop window on Queen 
St., at Kinston, N. C., early one morning 
recently and secured articles worth between 
$1,250 and $2000. The store was not en- 
tered. 
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The Travis-Faeber Co. has transferred 
its offices from 88 to 64 Jewelers’ building. 

All the stores have taken on the Christ- 
mas contingents of extra help. Altogether 
about 500 assistants are employed. 

T. Green & Co. announce that they have 
dissolved partnership with Louis H. Adler 
and will continue the business at 5 Brom- 
field St. 

The Studio Jewelry Co., corner of Tre- 
mont St. and Temple PIl., is obliged to 
move, as the premises have been acquired 
by a clothing company. 

‘Ernest J. Bailey, of Harris & Lawton, 
Inc., figured prominently in Masonic ac- 
tivities last week when he was chosen 
senior warden in the Bolyston Command- 
ery, K.T., and also was installed as captain 
of the guard of Naphtali Council of R. and 
S. Masters. 

During the Christmas season the whole- 
salers are keeping open nights until 9 
o'clock. A circular is being sent around 
for signatures in order to secure the clos- 
ing of all wholesalers’ premises at 5 Pp. M. 
each day and 1 Pp. M. on Saturdays, all the 
year around except in the Christmas period. 

M. Myers, of the E. A. Cowan-M. 
Myers, Inc., 373 Washington St., while 
hurrying along a subway platform on Mon- 
day, Dec. 2, was jostled from the walk 
down onto the tracks, and suffered a com- 
pound fracture of the bones in his right 
forearm. He is at business, but is greatly 
handicapped. 

A. Wish, who recently filed a petition in 
bankruptcy, has offered to settle at 40 cents 
on the dollar, which in all probability will 
be accepted by his creditors. A meeting to 
decide the matter is to be held Dec. 8. He 
made a previous offer of 30 cents which 
was refused. The liabilities are approxi- 
mately $46,000, and the assets $25,000, but 
this is considered an overstatement. Mr. 
Wish has to convince the authorities that 
he can furnish the money to make good 
the offer of 40 cents. 

The Smith-Patterson Co. has just com- 
pleted the work of redecorating and re- 
arranging its store. The extensive base- 
ment has heen converted into a_ large 
Colonial room for the display of china, 
glassware, silverware, clocks, etc. It now 
presents one of the handsomest showrooms 
in this part of the country. The street- 
floor store also is most tastefully reno- 
vated, and a diamond parlor has been pro- 
vided which is a distinct addition. Its 

color scheme is white with brilliant chan- 
relier and other electric fixtures. 

The Tuttle Silver Co., for many years 
located in the Bailard building, Bromfield 
St. has purchased a five-story factory at 
103 W. Canton St,, to which its manufac- 
turing plant will be transferred early in 
the New Year. It is the company’s inten- 
tion to eccupy the first two floors and the 
basement which are being entirely re- 
modelled and fitted up with new and pres- 
ent machinery for the manufacture of 
silverware of various high grade kinds. 
The premises will provide working accom- 
modation for 100 men, which it is esti- 
mated will meet the growing demands of 
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this old-established house. The present 
quarters will not be vacated, as the com- 
pany intends to retain them, when reno- 
vated and rearranged, as downtown offices 
in charge of William H. Lehman, who -has 
been associated with the company for many 
years, and now holds the position of vice- 
president. Later on, as necessity requires 
the company will also use the upper stories 
of the W. Canton St. factory. The com- 











pany has occupied the Ballard building 
mant for 14 years. 
Laneaster, Pa. 
TRADE CONDITIONS 
Lancaster jewelers are well pleased with the 
Christmas holiday trade so far. A department 


head of one of this city’s leading jewelry stores, 
commenting on the condition of business, stated 
that in no previous year had he seen so many $10 
and $20 bills presented in payment for purchases, 
an evidence that money was plentiful here, and 
a better class of goods is being bought this year 
than for many years past. Some of the jewelers 
and manufacturing jewelers are handicapped by 
their inability to secure watchmakers. and jewelers, 
A number of good jobs are open here. 

Leon S. Kistler, Pittsburgh, formerly of 
Lancaster, spent last week here visiting his 
parents. 

James McElliott, of the traveling sales 
force of the Non-Retailing Co., has gone 
west on a business trip. 

William S. Aberlin, Columbia, was last 
Thursday elected a trustee of Columbia 
Lodge, No. 286 F and A. M. 

Arthur L. Curtis has gone to Des 
Moines, Ja., to take a position as head of 
the watchmaking department of a jewelry 
firm. 

Among the few jewelers visiting Lan- 
caster last week, for most of them are 
held at home by the holiday trade, were 
c. J. Bitzer, Middleburg, Pa.; D. W. Gar- 
rect, Mt. Joy, Pa. and S. L. Cary, Colum- 
bus, O. 

William W. Dudly, superintendent of the 
Hamilton watch factory, a member of 
Mercer Lodge, No. 50, F. & A. M., was 
a special guest last week at the big annual 
banquet of Lamberton Lodge, No. 476, 
IF. and A. M., of Lancaster. 

That the Federal Government is trying 
to redeem its promise to prepare its war- 
shattered heroes for lucrative occupations 
is evidenced at the Ezra F. Bowman Tech- 
nical School, where 50 former Service men 
are leaving to be watchmakers, engravers 
and jewelry repairmen, under the direction 
of John J. Bowman. 

The J. F. Apple Co. has received some 
handsome orders lately. From Pottsville, 
Pa., 1,000 bronze medals for the coming 
welcome home celebration for its service 
men: jewels for several Masonic lodges; 
vold buttons for the service men of the 
Standard Oil Co., and over 1,000 seal pins 
and rings for the University of Pennsyl- 
vania and some hundreds for Cornell Uni- 
versity. 

The first business place in Lancaster to 
Jecorate for the Christmas holidays was 
that of Louis Weber & Son, greens and 
colored lights being used very effectively. 
The front of the building is covered with 
festoons, which also swing from stand- 
ards on the pavement curb.. The central 
feature of the interior 
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the rear of the store, a blanket of green 
across the width of the store sparkling 
with colored electric lights. 

F. A. Barker, True, W. Va., has entered 
the Ezra F. Bowman Technical School as 
a student in watchmaking. Louis Harris, 
Wooster, Mass., and W. J. T. Jones, Lan- 
caster, ard Edgar Hanges, Windber, Pa., 
have entered the same department: Albert 
Shaffner, Lancaster, has entered the en- 
graving department. A. L. Hibbard. son 
of Jeweler A. E. Hibbard, Newbern, N. C., 
has returned home from the school to 
assist his father during the holiday season. 
Harvey Benjamin, Newburgh, N. Y., has 
returned to that place to help in Lewis 
Kades’ store until after the holidays. 








Topeka, Kans. 


TRADE CONDITIONS 

; Christmas trade is on in full swing with Topeka 
jewelers. Present indications are that business 
this season will be very much larger than last 
year and local jewelers are predicting that all 
former records will be broken. The demand for 
watches is unusually heavy, especially the thin case 
models and wrist watches are holding their popu- 
larity. There is a steady demand for odd rings, 
and many persons are bringing in different stones 
to have them mounted in original designs which 
they have worked qut themselves on which they 
have the craftsman figure out. Silver plate is 
also selling well this season as gift merchandise. 
Beads continue to be fairly popular and the vogue 
promises to continue indefinitely. Although the 
prices of diamonds are high, it is stated that there 
is a good call for them in all the stores. The 
Santa Fe Watch Co., which does a big credit 
business and a big mail order business, reports 
the demand for diamonds very good. This com- 
pany is also selling an enormous number of 
watches. Charles E. Wardin & Son report a good 
business in all lines. The Addis jewelry store, 
which has just more than doubled its space, is 
doing an unusually good business. Window dis- 
plays show a wealth of beautiful jewelry of all 
descriptions, and interior displays this year are 
particularly elaborate and brilliant. Jewelers re- 
port that the public is buying easily and appears 
to have plenty of money. As is the experience 
of merchants in all lines the better quality mer- 
chandise is selling best and few questions are 
raised against the prevailing high prices. 

_More watches are being bought for 
Christmas gifts this year than anything 
else, in the opinion of J. T. Brown, jeweler 
here. “We have laid away a large number 
of waiches, many of them of the very 
highest grade, this season,” said Mr. 
Brown. “One thing sure, those who want 
watches had better buy them early, for the 
lines are running short and it will be im- 
possible to. replace them.” 

General prosperity, a big increase in busi- 
ness and the promise that next year will 
set new high records in sales, are respon- 
sible for the enlargement of the jewelry 
store owned and operated here by Miss 
M. L. Addis, at 817 Kansas Ave. It is now 
several times its. former size and is said 
to be one of the finest jewelry stores in 
Kansas. It includes the entire first floor 
of the building, which gives Miss Addis 
commodious quarters and an _ unusually 
good opportunity to display her wares. In- 
stead of one display window, Miss Addis 
now has two, which are being specially 
decorated. The stock has been greatly en- 
larged and is now unusually complete in 
every line. A mezzanine floor furnishes 
sufficient space for the craftsmen who look 
after the repair work and mountings ‘as 
well as alterations in gold and silver, 
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TRADE CONDITIONS 
Newark retail jewelers without an exception 


report that holiday business has been very good 
for the past three or four weeks, and that the 
outlook is for excellent business between now and 
Christmas time. They are somewhat apprehensive 
over the coal situation. While there has not as 
yet been any ban on window display lighting, 
which is of inestimable value during the holiday 
season, news that in Chicago window lights have 
been ordered shut off at 5 o’clock in the after- 
noon, together with the drastic orders which are 
being issued by United States officials elsewhere, 
has caused some uneasiness. Salesmen for some 
of the Newark ag A on ee age | firms who 
have been traveling through the middle west re- 
port that they find business slackening up some 
due to the fact that the coal shortage has curtailed 
electric lighting. 





Mr. and Mrs. Frederick H. Larter, for- 
merly of 43 Hillside Ave., are now living 
in Asbury Park. 

Jean R. Tack has been elected president 
of the Newark Advertising Men’s Club to 
succeed Louis Hannock, of the Newark 
Sunday Call. 

Benjamin S. Whitehead is chairman o 
Division C of the teams engaged in the 
drive to raise a fund of $250,000 for St. 
Barnabas Hospital. 

A building permit has been granted for 
an alteration to the factory of Baker & Co., 
Inc., at 64 Austin St. The estimated cost 
of the alteration is $90,000. 

Herbert M. Huger, of William Huger & 
Co., manufacturing jewelers at 46 Mar- 
shall St., has been visiting the trade in 
Boston in the interest of his concern. 

David Siegel will leave in a few days 
for a trip through the middle west in the 
interest of his concern, Michaelstein & 
Siegel, manufacturing jewelers at 32 Mar- 
shall St. 

Mr. and Mrs. Theodore C. Mertz have 
announced the engagement of their daugh- 
ter, Miss Ruth F. Mertz, to Arthur Will- 
iam Barlow, son of Mr. and Mrs. Arthur 
E. Barlow, of 60 Broad St. 

The Star Cutlery Co., of 75 Livingston 
St. has filed incorporation papers. The 
authorized capital stock is $50,000. The 
incorporators are William Tkoch, Stenig 
Szkalny and Peter Radlowski. 

Walter Coston has returned from a 
trip to Boston in the interest of J. D. Dal- 
zell & Co., manufacturing jewelers at 23 
Marshall St. He will leave in a few days 
for visits to the trade in southern territory. 

Incorporation papers have been filed for 
the New Jersey Comb &- Novelty Co., 
whose registered office is at 790 Broad St. 
The authorized capital “stock is $25,000. 
The incorporators are Jacob Hunochowitz, 
Katie Hunochowitz and Abraham Baff. 

Incorporation papers have been filed for 
Seibel & Seibel, Inc., manufacturing jewel- 
ers, whose registered office is 13 Kirk Pl. 
The authorized capital stock is $10,000. 
The incorporators are Walter A. Breiden- 
bach, Martin Seibel and Freedom Seibel. 

Mr. and Mrs. Bernard M. Shanley, Jr., 
of 993 Broad St., have issued invitations 
to a dance on Dec. 12 at the Washington 
in honor of their two daughters, Miss Mary 
Sandford Shanley and Miss Adele Grace 
Shanley, who will be formally presented 
to society at that time. 
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Blanchard & Co. have awarded a con- 
tract to the Irvington Lumber & Door Co., 
for the erection of a two-story and base- 
ment building at Sussex Ave. and Newark 
St., for the manufacture of jewelry. The 
building will be of mill construction, with 
brick walls and steel sash. The cost will 
be $45,000. 

At a luncheon meeting of the Newark 
Advertising Men’s Club Monday noon at 
the Down Town Club, there was informal 
discussion by the members on the following 
subjects: “Should advertising space be 
cut to keep down paper consumption?” 
and “Should advertising rates be advanced 
to bear the increased costs of production?” 

Bernard Healy, of 150 N. 13th St., has 
been awarded $72 for injuries to his thumb 
sustained while working for the Keystone 
Watchcase Co., under the provisions of 
the Workmen’s Compensation law. Frank 
Harding, of 124% Cabinet St, was 
awarded $200.53 for injuries received at 
the plant of the Valley Forge Cutlery Co. 

F. C. D. Bonnor has just been visiting 
the trade in Philadelphia after a successful 
trip through New York State, in the in- 
terest of F. & F. Felger, manufacturing 
jewelers at 42-46 Marshall St. Fred H. Fel- 
ger, of the firm, is on a trip through the 
middle west in the interest of the concern. 
William Pfleuger is also covering a part 
of the middle west at the present time. 

David Bruh, son of Mr. and Mrs. Ber- 
nard Bruh, is home after serving nearly 
two years in the United States Navy. He 
received his release on Oct. 29. He was 
in the United States Transport service on 
the U. S. S, Philippine. On his last trip 
to France he was away 39 days. Bruh’s 
father conducts a retail jewelry store at 
446 Orange St., in the Roseville section of 
Newark. 

Talesmen from whom the Grand Jury 
for the December term of the Essex 
County courts have been chosen by Sheriff 
Flavell and Edward Schickhaus, Essex 
County jury commissioners, in the pres- 
ence of Chief Justice Gummere. Among 
the 35 chosen are Gottlob Kautzmann, who 
lives at 73 South Parkway, East Orange, 
and Chester R. Hoag, of 373 Mt. Pros- 
pect Ave., Newark. 

Charles H. Ingersoll, the watch manu- 
facturer, has purchased “Elm Lodge” on 
the mountainside at Montclair. “Elm 
Lodge” has hitherto been owned by Fred- 
erick Brown. The transaction involves 
about $250,000. The property is on Upper 
Montclair Ave. It is a 24 room residence 
of stone and frame construction and is on 
a plot of three acres. There is a fireproof 
garage and stable in the rear. In part 
payment. Mr. Ingersoll gave his former 
residence property at Scotland Road and 
Raymond Ave., South Orange. 

Nearly 500 persons have accepted invi- 
tations to the testimonial dinner to be 
tendered on Saturday evening next at the 
Robert Treat Hotel to City Commissioner 
Archibald on the occasion of his 50th birth- 
day. The dinner has been arranged by 


business associates and friends of Commis- 
sioner Archibald, who is also president of 
the Archibald-Klement Co., manufacturer 
of silver deposit ware at East Kinney and 
Orchard Sts. Among those who have con- 
sented to speak at the meeting are Gov- 
ernor-Elect Edwards, James R. 


Nugent, 
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Senator Charles C. Pilgrim, Motor Vehicle 
Commissioner Dill, Prosecutor Harrison 
and Augustus V. Hamburg, president of 
the Hamburg Button Co. An elaborate 
entertainment program has been arranged. 
One of the features of the entertainment 
will be chorus singing of old-time songs 
by the guests. 

It is the belief of the police that it 
was boy burglars who broke into the 
jewelry store of Samuel Eisenberg at 168 
Ferry St. All of the jewelry taken was 
cheap, most of it being filled. Eisenberg 
values his loss at $367. The jewelry was 
taken from trays in the show cases. The 
outer door of the safe, in which the better 
jewelry was stored, was opened, but the 
burglars were unable to get the inner door 
opened, although marks on the door 
showed that they had succeeded in getting 
the end of a pointed iron bar between the 
edge of the door and the frame. The be- 
lief of the police that boys did the job is 
based on the fact that the burglars appar- 
ently did not have the strength necessary 
to pry the door open. The detectives who 
investigated the job found that the burg- 
lars had got to the roof of the one-story 
building in which the jewelry store was 
located, by climbing up between. the side of 
it and the building next to it. They then 
opened the skylight and let themselves into 
the store. 

Members of the New Jersey Retail 
Jewelers’ Association, at a recent meeting 
at Achtel-Stetters, Broad St. this city, 
discussed some of the resolutions which 
were passed at the national convention. 
There was an animated discussion relative 
to abolishing time guarantees with the re- 
sult that a resolution was passed in con- 
nection with the subject of watchcases. 
The resolution follows: “Resolved that 
we favor the abolition of the time guar- 
antees in connection with watch cases, pro- 
vided there is substituted therefore, by act 
of Congress, a compulsory stamping of 
the thickness and fineness of the gold in 
thousandths, as set forth in the Owen- 
Goerke Bill.” With reference to the reso- 
lution calling for a separate and distinct 
charge for all engraving in substitution for 
the prevailing practice of absorbing the 
cost of engraving in the price of the goods, 
or doing it without compensation, it was 
decided, after a long discussion, that as 
regards the Newark jewelers, Jean R. 
Tack should interview the downtown 
jewelers and Conrad J. Brotherly the up- 
town jewelers, for the purpose of securing 
the adoption of a uniform system. Oscar 
Fliegauf resigned as secretary because of 
ill health, Conrad J. Brotherly was 
named acting secretary. The usual good 
dinner preceded the business meeting. 








Atlanta, Ga. 


B. F. Glack, of Hoschton, Ga., and Mr. 
Garrison, of Garrison & Patrick, Winder, 
Ga., were visitors to the city last week. 

Daniel & Ireland have opened a busi- 
ness at 49 S. Pryor St., where they will 
in connection with their retail trade do 
work for the jewelry trade. 

Paul L. Ewing, of Ewing Bros., has 
just returned from New York and the 
eastern jewelery markets. 
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ALARM WATCHES 


are the best and most graceful on the market as regards both 
style and shape. 


They are the most compact, and can be used both as a pocket 
watch and as an Alarm Desk Watch. 


Cased in Silver and Nickel, with or without luminous dials. 
With luminous dials they are termed “Day and Night Watches.” 


ZENITH ALARM WATCHES 


Give the Right Time 
Every Time 
For a Life Time. 







Edmond E. Robert, Inc. 


3 Maiden Lane AGENT New York 
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M. Goldstein, the Pittsburgh Life build- 
ing manufacturing jeweler, returned re- 
cently from a business trip through the 
middle west. 

Lew M. Smit is home from Atlantic City 
and although he has severed his connec- 
tion with the M. J. Smit Co. he still goes 
round to see what is going on. 

William Hoffmann, president of the house 
of Heeren Bros. Co., spent all of last week 
in the east buying goods for his house. 
It has done a record breaking business this 
year, 

Out of town jewelers in Pittsburgh last 
week buying included: E. A. Bloser, New 
Kensington; John Linnenbrink, Rochester ; 
F, A. Robinson, Clargsburg; Frank Wor- 
rell, Canonsburg; George J. McConnell, 
Ford City; C. H. Bauer, Blairsville, and 
others. 

The Retail Credit Men’s Association sug- 
gests to jewelers the necessity of knowing 
absolutely the persons for whom they cash 
checks. As a result of the alertness of 
this organization, the bad check practice 
is being fast reduced to a minimum in this 
section. 

Intimations are rife in this city that the 
size of the newspapers are to be reduced, 
the price of the subscription rates advanced 
one-half and a decided increase made in 
advertising rates to conform to increased 
costs of white paper and the cost of. publi- 
cation. The advances are expected to’ be 
made soon. 

“The Circular’s out,” was the salutation 
which THE JEWELERS’ CIRCULAR correspon- 
dent received the last week in making his 
rounds in this city, “and we are glad to see 
it.” The jewelers very much missed it 
during the forced idleness of the publica- 
tion, which failed to issue through no fault 
of the owners. 

A. H. Burchfield, of the Joseph Horne 
Co., recently returned from Europe, where 
he went for the benefit of the 19 large 
stores represented in the Retail Research 
Association and brought home a plan for 
appointment of a man to advise the mem- 
bers when the time is opportune to go 
abroad to make purchases, etc. 

Most of the retail stores of Pittsburgh 
are now remaining open until 6 Pp. mM. to 
serve their customers and a week or two 
prior to the holidays will remain open until 
9 or 10 o’clock at night. The wholesale 
houses are keeping open until late at night 
at the present time in order to keep up 
with the business offered and get out the 
goods in some sort of dispatch. 

Sam F. Sipe has just completed the erec- 
tion of a very attractive electric sign near 
the Pennsylvania Railroad Station in this 
city entitled “The Horn of Plenty.” It is 
18 feet long and 17 feet high and has 500 
lamps of 10 to 220 watts each. The sign 
shows diamonds rolling out of the horn 
and is considered one of the most elaborate 
of its kind ever erected in this city by any 
concern. 

A. C. Graul, Sharpsburg, was elected 
president of the Pittsburgh Association of 
Optometrists at the recent annual meeting 
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cf that organization, Mr. Graul being the 
lirst jeweler-optometrist to hold such an 
office with the Pittsburgh body. Albert 
McConnell was chosen first vice-president 
and W. J. Van Essen second vice-presi- 
dent. The association is in a flourishing 
condition. 

Dr. John A. Brashear, the scientist and 
an honorary member of the Jewelers’ 24-K 
Club of Pittsburgh, recently celebrated his 
79th birthday. He has been ill. He also is 
named one of the trustees of the educa- 
tional feature of Henry C. Fricke’s will 
made public here Saturday, and will help 
to distribute the income of $5,000,000 for 
the benefit of school teachers. Mr. Frick 
left $142,000,000. 

Enoch Rauh for six years president of 
the Pittsburgh Association of Credit Men 
and a former vice president of the National 
Association of Credit Men; a member of 
city council of Pittsburgh and prominent in 
the business and civic life of the com- 
munity, died suddenly of heart failure at 
his home in this city Thanksgiving morn- 
ing. A memorial meeting was held in his 
honor by the Pittsburgh association last 
Thursday, and testimony given as to his 
worth as a husband, father, business man 
and public official. 

Considerable uneasiness was occasioned 
in Pittsburgh last week by intimations that 
on account of the seriousness of the coal 
situation, all electric sign lighting was to be 
discontinued to save coal. Pittsburgh is 
in better shape, as far as the coal question 
is concerned than most sections, although 
the union mines of the district are not 
operating. It is expected, however, that 
the sign lighting will eventually be cut out, 
unless the strike is settled. Many men are 
idle at the present time and jewelers are 
wondering what effect this will have on 
business. 

L. V. Herps, Verona, has been doing 
some very interesting advertising of late, 
one of his cards in his home town paper 
calling attention to the fact that “a pair of 
pants is a necessity and not a gift” and 
that “socks are necessary but we all know 
their failing.” It appears that some of the 
clothing merchants have been advocating 
the giving of presents that are serviceable 
and Mr. Herps could not quite see the logic 
of this reasoning, especially when it was 
against jewelry, considered by some as a 
luxury, when jewelers contend it is an in- 
vestment. Hence his little campaign of 
advertising as indicated. Mr. Herps was 
in Pittsburgh last week on business and in 
talking with the correspondent of THE 
JEWELERS’ CIRCULAR said conditions were 
very good in his community and the Christ- 
mas outlook promising. 

At last weeks’ meeting of the members 
of the Retail Credit Men’s Association 
“Declining Charges on Bad Accounts” and 
“Credit Problems of the Smaller Stores” 
were the topics discussed and participated 
in by most of the members present. It was 
indicated by the credit man of one of the 
large jewelry establishments, that the glit- 
ter of diamonds on one’s finger, the owning 
of an automobile or living in a large house 
did not constitute good reasons for giving 
such persons credit. He cited an instance 
where a clerk wanted to charge a valuable 
diamond ring to a customer who lived in 





CIRCULAR 





105 





a very large house, but investigation found 
it to be heavily mortgaged. “All is not 
gold that glitters” was the verdict of the 
discussion and generally conceded that a 
good moral character is about as essential 
as financial worth back of a charge ac- 
count. 








Rochester, N. Y. 





The Rochester Retail Jewelers’ Asso- 
ciation held regular meetings in October 
and November. Owing to the difficulty 
of publishing Tuer Jewevers’ CIRCULAR 
recently, the reports were not given 
publicity. Owing to the stress of busi- 
ness during the holidays the December 
meeting will be omitted. 

Defective wiring caused a_ burglar 
alarm to ring in the jewelry store of 
J. R. White & Co. very early Thursday 
morning, Nov. 29. The alarm was re- 
ceived by the Rochester District Tele- 
graph Co. and patrolmen were dis- 
patched to the store to investigate. They 
could not discover any evidence of at- 
tempted burglary. 

Lane & Scanlan, Central building, use 
a good plan for publicity of the jewelry 
business in one of the local morning 
papers. About once a week they give 
an interesting story about diamonds, 
where the diamonds come from, how 
they are cut and polished, location of the 
industry, records of some famous stones, 
etc. All make good reading and a de- 
sire to own a diamond. It is advertising, 
but more than that, it is interesting and 
valuable information. 


Charles Kausch, Bath, missed two 
diamond rings valued at $475 from a 
tray after a young woman of the village 
called to inspect some rings. He re- 
ported the loss to the Jewelers’ Security 
Alliance. Recently Curtis W. Parker, 
jeweler of Dansville, noticed a cheap 
ring in a diamond ring tray in place of 
one he had in the tray valued at $300. 
Later a young woman called in Kausch’s 
with an expensive diamond ring which 
she left with an order to have the ring 
fit her finger. Mr. Kausch had sus- 
picions of the woman. He went to Dans- 
ville, called on Mr. Parker, who recog- 
nized the ring which he had missed from 
his diamond tray. After talking of their 
losses, a warrant was sworn out for the 
arrest of the woman. She was arraigned 
Dec. 3 before Justice Alverson, who held 
her for the Grand Jury. She was taken 
to the Genesee County jail. The other 
rings have been recovered. The young 
woman, it is reported, was discharged 
recently from a shoe factory, where a 
number of articles were reported miss- 
ing. The prisoner was married recently 
and an ungovernable desire for finery 
was the motive given for her acts. 








One of the most daring robberies in 
Farrell, Pa., in many months was committed 
at an early hour on Dec. 1, when the plate 
glass window of the jewelry store of Ben 
Rosenberg was smashed and a wrist watch, 
11 signet rings and other jewelry stolen. 
The robbery was discovered at 4:40 a. M, 




































THE JEWELERS’ CIRCULAR 








A A OE AE AE AX AE AX AY 2 SE EE ot EE EE SS re Tt 








. ae Ae 2 


el Ne ee 


>see 


a 
























yA AOA A AE TE AE AE SE SE AE AE SE OE SE SE SE SE AE AY AE OE SE XE SE OE Se 











GORHAM 


First, last and all the time Gorham means 


Silverware of Distinction 
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Gorham Service and Gorham integrity bespeak universal profession of respect. 


Gorham originality, variety of theme and perfection of workmanship offer 
your customers extensive choice of selection. 


Gorham prices and Gorham worth because of their intrinsicality and com- 
mercial interest are of the greatest importance to every Retail Jeweler. 


The name Gorham stands today as it has stood for nearly a century, a shining 
example of distinctive leadership. 
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Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches: 
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NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue 
SAN FRANCISCO: 140 Geary Street LONDON: Ely Place 


Works: Providence, New York, Birmingham 
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ITH this issue 

we begin the pub- 
lication of a report 
on the Production of 
Precious Stones in 1918, by Dr. George F. 
Kunz, which will no doubt prove of con- 
siderable interest to many members of our 
trade who carefully gather data of this kind 
for use in their business. The report was 
originally prepared by Dr. Kunz as a chap- 
ter for the volume “Mineral Industry,” 
1918, which is just being issued, and is 
republished herewith in serial form through 
the courtesy of the author and publisher 
(The McGraw-Hill Book Co.) The report 
is especially interesting at the present time, 
owing to the fact that it is practically the 
only thing of its kind available to the 
jewelry trade, the Government reports of 
the last few years being very small and 
much curtailed as a result of the extra 
burden which war-time conditions put upon 
the United States Geological Survey, which 
prepares these reports. 

Dr. Kunz, it wii! be recalled, was the 
originator of special reports on precious 
stones for the Government and made these 
reports for the Survey for a long period. 
Of recent years he has been making similar 
reports for the volume “ Mineral Industry.” 
Dr. Kunz has made a life work of the study 
of gems, and his position as the most 
famous gem expert of this country, the 
leading author on the subject of gems, as 
well as his affiliations in the jewelry trade 
give him opportunities for getting the in- 
formation for these reports of value to 
jewelers and mineralogists that could be 
afforded to no one else. 

The report will be published in install- 
ments each week unti] completed. 


An Interesting 
Report 
on Gems 





EACE times have 

shown they have 
their business cur- 
tailments no less 
than war, despite the fact that the 
demand for merchandise, in the jewelry 
trade, has surpassed 
this country has ever seen before. This 
demand on the part of the consumer and 
reflected down through the wholesaler and 
manufacturer and importer makes the con- 
ditions through which our members are 
passing all the more exasperating. The 
conditions require, on the part of our re- 
tailers, our wholesalers and manufacturers, 
the possession and exercise of an unusual 
amount of patience. In fact it is the time 
to read or reread that famous editorial of 
Dr. Frank Crane entitled, “Keep Kool; 
’Twon’t Last; Nothin’ Does.” 

The strike in the manufacturing jewelry 
trade and the decrease proportionately in 
the output of our other industries has seri- 
ously affected the stock of the retail jeweler 
for some time, but added to these troubles 
has come the scarcity of platinum and of cer- 
tain diamonds, the agitation for the curtail- 
ment in the use of golds in the arts, and 
finally the imposition of war time restric- 
tions on industry as a result of the 
coal strike. The last named condition af- 
fects not only manufacturers but other 
branches of the trade as well, inasmuch as 
it has resulted in orders curtailing the 
lighting and heating of stores and offices. 


“Keep Kool”; 
’Twon’t Last; 
Nothin’ Does 
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As a result, in some sections of the coun- 
try retail business has been ordered to close 
at 4 p. mM., and in others not to start 
until noon, and in still others, similar re- 
strictions starting at other times but hold- 
ing the business day down to from five to 
six hours. The situation in some big cities 
such as Chicago has been very serious as 
far as the effect on the jewelry trade is 
concerned, while in other big cities such as 
New York, the restrictions, while causing 
inconvenience to the public, have not ham- 
pered business to anything like the same 
extent. 

Among the first restrictions from which 
our trade suffered were those that were put 
in effect by the Fuel Administrator in At- 
lanta, which practically meant the closing 
of the doors of most of the stores east of 
the Mississippi and South of the Ohio at 
four o’clock. This caused serious protest on 
the part of the jewelers in many cities of 
this section, some of whom felt that they 
were being discriminated against. A modi- 
fication of the time from 10 to 5 was made 
later followed by more drastic regulations 
in other sections of the country, while still 
others have been left practically immune 
from interference. 


The irregularity and the lack of uniform- 
ity in the regulations has caused much 
speculation in our industry, with the re- 
sulting impressions of unfairness and dis- 
crimination the protesting merchants, not 
realizing that the regulations did not come 
out from one central head, but are largely 
in the power of the local boards. As 
pointed out in another column of this issue, 
the Fuel Administration has no staff of 
workers, so the entire problem of coal allo- 
cation and the application of restrictive 
measures is in the hand of the Central 
Coal Committee of the Railroad Adminis- 


tration, which not only makes interpreta- 


tions, but supervises executions of the or- 
ders through the regional coal committees. 
It is the belief of the Central Committee 
that as the coal conservation measures are 
being strengthened they will eventually be 
more uniformly in effect throughout the 
country in a short time. It is natural that 
the coal condition of the district would 
have a great bearing on the first restriction. 
Where anthracite coal is being used and 
the usual amount of anthracite is in the dis- 
trict, the shortage of bituminous coal was 
not felt so keenly for a time, whereas in 
other districts the stopping of the mines 
created practically an immediate coal fam- 
ine which necessitated immediate curtail- 
ment in the use of coal by everybody. 


While the situation has been put up for 
consideration to the Retail Jewelers’ Asso- 
ciations the Jewelers’ Vigilance Commit- 
tee and other bodies, no definite action 
has been taken as far as we know by any 
organization in our industry. This we feel 
is right and proper, because the situation 
is one where protest by the jewelry trade 
alone would produce little or no result. In 
fact, it might produce a reaction that would 
be distinctly bad, jewelry being considered 
by most public officials as in the first class 
of non-essentials. Our trade must stand or 
fall by what concessions may be obtained 
by merchants and manufacturers generally 
and strive to have the jewelry trade in- 
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cluded generally and without discrimination 
in the regulations provided for other in- 
dustries. The jewelers and jewelers’ or- 
ganizations should therefore participate 
with others in obtaining such relief ag jg 
possible under the present conditions, but 
they should not take any action as jewelers 
or that could be identified as coming from 
the jewelry trade alone. 

After all it is the time to heed Dr. 
Crane’s advice—“Keep cool; ’twon’t last: 
nothin’ does.” ¥ 





Salesmen’s NE of the advan- 
Statements Should tages to pes 
Be Authentic and ;:_ : _ 

Truthful jewelers in dealing 


with old and reliable 
houses is the fact that they come in con- 
tact with traveling salesmen whose charac- 
ter corresponds with that of the house em- 
ploying them, namely, that they are, if not 
old, at least reliable, intelligent and well 
versed in the affairs of the trade. The con- 
tact between the traveler and the merchant 
has much to do with the latter’s success, as 
it has much to do with his mistakes. 

This applies particularly to the small town 
dealer who seldom gets to market, and 
whose knowledge of the affairs of the trade 
comes to him practically entirely by mail 
except that which he absorbs from per- 
sonal contact with the salesmen who visit 
him. For this reason such a merchant is 
apt to give most serious consideration to 
all that the traveling salesman tells him, 
not only as to styles and quality of goods 
in demand, but particularly as to the def- 
initions and meanings of new terms. Where 
the salesman’s knowledge is thorough and 
his information authentic, the dealer is safe, 
but too often we find young and enthusias- 
tic salesmen who assume a knowledge that 
they do not possess and give misinforma- 
tion in answer to questions of their cus- 
tomers, with the result that the misinforma- 
tion is passed on through the dealer to the 
public. Sometimes advertising based on 
this misinformation gets the dealer into 
trouble, and he finds he has no defense in 
falling back on the statements made to him 
by the salesman. 

A bulletin issued by the National Vigil- 
ance Committee of the Associated Adver- 
tising Clubs of the World last week dealt 
with this subject stating that there are 
frequent cases in which local advertising 
clubs’ vigilance committees find that mis- 
statements in advertisements that have 
come under investigation have been based 
upon statements made by salesmen who 
sell the retailers responsible for the “ads.” 
In some instances, says the bulletin, the 
manufacturing establishment is responsible 
through improper description of the goods 
on labels or in advertising matter. But 
there are many cases that have occurred 
in the jewelry trade in the knowledge of 
this journal, where misinformation as to 
quality have been given in dealer’s “ads” 
purely as a result of the egotism of a sales- 
man who did not wish to let his customers 
know that he was not informed when asked 
the meaning of certain terms used by his 
own house and other houses. 

The bulletin of the National Vigilance 
Committee goes on to cite a number of 
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“The six-story building at 605 Fifth 
Ave. was purchased last week by Fred- 
ericks, jewelers of this city. The build- 
ing is situated on a lot 25x 100 feet and 
was sold by J. Frederick Kernochan 
as executor, of the estate of Mary S. 
Kernochan. 

Authority to manufacture watches, 
clocks and cases was granted to the W. 
G. Knapp Watch Case Co., in a charter 
of incorporation issued at Albany, N. Y., 
last week. The capital is $50,000 and 
the incorporators are Thomas Hartigan, 
F. H. Stokes and George W. Geiling, all of 
42 Broadway. 

Among the charters of incorporation 
granted at Albany, N. Y., recently was 
one issued to the firm of L. W. Sweet, 
with authority to conduct a jewelry busi- 
ness in this city. The capital is placed 
at $1,000,000 and the incorporators are 
Henry L. Schaefer, John T. Fenlon and 
Arthur H. Gagnon, all of 55 Liberty St. 

A charter of incorporation was filed 
recently at Albany, N. Y., by the A. 
Schmidt Jewelry Co., with authority to 
conduct a business in this city. The 
capital is $5,000 and the incorporators 
are Adolph Schmidt, 2698 Creston Ave.; 
Fred Knaupp, 2720 Decatur Ave., and 
Fred Leiblich, 520 W. 160th St., all of 
this city. 

Fair & Co., 25 Church St., contemplate 
opening branch establishments of their retail 
and installment jewelry business in the near 
future in Newark, N. J., Philadelphia, Pa., 
and Boston, Mass., subject to the procuring 
of suitable locations or their ability to pur- 
chase going concerns. The concern has 
leased a store in Baltimore which is in the 
corner of the old Y. M. C. A. building at 
Saratoga and Charles Sts. This will be 
remodeled for their occupancy and opened 
about Feb. 1. 

Among the many citizens who had the 
pleasure of meeting the Prince of Wales, 
on his recent visit to this country was 
D. G. Verschuur, diamond setter and 
dealer in diamonds, precious and semi- 
precious stones, 65 Nassau St. Mr. Ver- 
schuur met the Prince on board the 
H. M. S. Renown. Mr. Verschuur also 
had the honor of being invited to the 
dinner which was held at the Hotel 
Plaza, in this city, at which Cardinal 
Mercier was the guest of honor. 

Golden Hill Post 361 of the American 
Legion, which is composed of ex-service 
men in the jewelry trade of this city, 
will hold a regular business meeting on 
Wednesday evening, at 6 o'clock, at 
Farrish’s Chop House, corner of William 
and John Sts. A dinner will be served, 
after which the members will transact 
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business and will then adjourn to the 
home of Vice-President Neutra, in 
Brooklyn. Although a young organiza- 
tion, this post has now a membership of 
more than 50 men and nopes that after 
the holiday season is past many new 
members will be added. Applications for 
membership should be sent to A. V. An- 
sel, secretary, 11 John St. 

The last meeting of the Good and Wel- 
fare Committee of the National Jewelers 
Board of Trade was scheduled to be held 
yesterday afternoon after THE JEWELERS’ 
CIRCULAR went to press. The meeting was 
called by Chairman Patrick J. Coffey in the 
absence of Vice Chairman M. L. Bowden, 
Jr., who has been ill for some time. As a 
result of Mr. Bowden’s illness, there have 
been no meetings of the committee lately. 
The calendar at the rooms of the Na- 
tional Jewelers Board of Trade, 15 
Maiden Lane, shows that the follow- 
ing meetings will be held this week: 
Pension committee, Wednesday, Dec. 
10, and directors’ meeting, Thursday, 
Dec. 11. The Financial committee wiil 
also hold an interesting meeting within the 
next few days. 

“Cartier,” one of the best known jewel- 
ry concerns in this city, was recently 
incorporated at Albany, N. Y., with a 
capital of $4,400,000. This concern con- 
ducts a jewelry business at 653 Fifth 
Ave., and according to the charter the 
following are the incorporators: Charles 
V. Graham, 15 Vernon Ave., Brooklyn; 
Richard B. Scandrett, Jr., 445 Riverside 
Drive, and Brantley A. Weathers, Jr., 
263 W. 73rd St., this city. This business 
was established in 1840 in Paris, France, 
by a Mr. Gibson. In 1875 A. Cartier 
acquired the business and adopted the 
style of “Cartier.” Louis J. and Pierre 
E. Cartier, two sons of A. Cartier, were 
admitted to the business in 1895. Subse- 
quently the founder of the business died 
and his two sons succeeded him. In 
September, 1916, there was a reorganiza- 
tion of the business. Paul Muffat is now 
the New York representative of this 
concern. 

The first meeting of the South Ameri- 
can committee of the National Jewelers’ 
Board of Trade was held last Wednes- 
day at the board’s rooms, 15 Maiden 
Lane, New York. The meeting was pre- 
sided over by P. G. Coffy, acting chair- 
man, and was attended by the following 
members of the committee: Raymond E. 
Gates, Melville Untermeyer, S. Weldon 
Rosenthal and Fred C. Backus, secretary 
of the board. This committee was ap- 
pointed recently by Dewitt A. Davidson, 
president of the National Jewelers’ 
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Board of Trade for the purpose of pro- 
moting export trade with South America. 
At the meeting a number of questions 
were brought up for discussion to ascer- 
tain the best method of creating greater 
interest in the opportunities which await 
the jewelry trade in South America. It 
was also shown how the manufacturers 
could better acquaint themselves with 
the methods of doing business with the 
Latin-American countries. Instructions 
on shipping, customs requirements, cred- 
its, styles, advertising campaigns and 
general publicity were also given at the 
meeting. Trade Commissioner S. W. Ro- 
senthal, who has visited many of the large 
jewelry centers in the United States, 
speaking on his investigation of the 
South American jewelry trade, was pres- 
ent at the meeting and gave some inter- 
esting and valuation information. 

During the month of November the 
National Jewelers’ Board of Trade re- 
ceived 25 applications for membership, 
according to a report made last Friday 
by Secretary Backus, at a meeting of the 
membership committee which was held 
in the board’s rooms, 15 Maiden Lane. 
Secretary Backus also reported at this 
meeting that more than 200 applications 
had been received by the board since 
last January and if the 25 applications 
presented at this meeting were acted 
upon favorably the board could boast of 
a membership totaling more than 1,080. 
This is the highest mark ever attained 
in the history of the board. Secretary 
Backus also reported that during the 
past month there had only been five 
financial embarrassments in the industry, 
one a manufacturing optician and the 
remaining four retail jewelers. In all 
of these cases the debtors have ab- 
sconded, leaving no assets. Following 
the annual district meetings of the mem- 
bers of the National Jewelers’ Board of 
Trade in New England, Chicago, Cin- 
cinnati and San Francisco, Secretary 
Backus reports that he has_ received 
nominations for election of directors. 
The names of these nominees will be 
sent to the membership within a short 
time and will be voted upon in all the 
districts except New York on Jan. 2. In 
New York the election of directors will 
be in conjunction with the annual meet- 
ing, Jan. 15. = 

The annual banquet of the Southern 
Jewelry Travelers’ Association will be held 
on Saturday evening, Jan. 3, at the Hotel 
Astor. The banquet last year was one of 
the best ever held by the association and 
the committee is planning to make this 
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year’s gathering a big —. . — 
of men prominent in public life have bi 
invited as the guests of the organization. 
The committee is anxious to complete —_ 
as soon as possible and requests that — 
who can attend the banquet notify the 
secretary aS soon as possible. The —_ 
meeting and election of officers will be held 
at the rooms of the National Jewelers 
Board of Trade in New York, Saturday, 
at 2.2) M. 

1g tag er an petition in bankruptcy 
was filed in the United States District Court 
in this city on Friday, Dec. 5, against David 
Burstein, dealer in diamonds and jewelry, 
97 Nassau St. The only petitioning creditor 
is Kleinhard, Inc., who alleges claims 
against the jeweler amounting to upwards 
of $1,000. The petition makes the usual 
allegations and claims that the alleged 
bankrupt is insolvent. The petitioning 
creditor claims that the jeweler transferred 
money to other creditors with intent to 
prefer them. The petition makes other 
charges of transferring merchandise, all 
of which it is alleged are contrary to the 
bankruptcy laws. This business was 
started by Mr. Burstein in 1915. 

The attempt of two men to rob the 
jewelry store of Robinson Hood at 54 4th 
St. last week was thwarted by the barking 
of a dog which the jeweler had befriended 
some months ago. Hood, who is 63 years 
old, was behind the counter on the day of 
the attempted robbery, when two young 
men, dressed in dark suits and wearing 
derby hats, entered. They asked to be 
shown some alarm clocks, and as Mr. Hood 
turned to the shelves behind the counter 
one of them struck him with a blackjack. 
The jeweler sank semi-conscious to the 
floor. The men darted behind the counter, 
but as they began to open the cases con- 
taining the more valuable jewelry Mr. 
Hood managed to rise to his feet. He 
grappled with one of the men. The in- 
truder was about to strike the jeweler 
again with the blackjack when the dog in 
the back room barked several times. One 
of the thieves hurled his blackjack over 
the partition between the shop and the 
back room and then with his companion 
ran out the door. A policeman, attracted 
by Mr. Hood’s cries, summoned Dr: Stokes 
of Bellevue, who treated the jeweler for 
the wound inflicted by the blackjack. 








Detroit. 





A. T. Sias, Edmore, has moved to St. 
Louis, Mich. . 

Locai jewelers are warned to beware of 
check swindlers who visit jewelry stores 
around the holiday period. 

‘Christmas trade among retail jewelers 
in this city is brisk at this time and every 
indication points to a record-breaking holi- 
day business. 

A new enterprise in the diamond cutting 
field has been established in Detroit by 
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Jacob Segal & Co., importers of diamonds. 
Detroit can boast now of being the only 
city west of New York which will do ac- 
tual cutting of diamonds from the raw 
material. Jacob Segal & Co. have in their 
employ the most skilled Belgium artists, 
enabling them to produce the best results. 
In addition to the cutting plant a complete 
equipment for repairing diamonds is be- 
ing completed and will be in operation by 
Jan. 1, 1920. Jacob Segal & Co. are very 
enthusiastic about their venture, owing to 
the fact that the jewelers of Detroit and 
their customers throughout the middle west 
are giving them hearty support. 
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specific instances where proceedings have 
been taken against fraudulent advertising 
which had disclosed that the original 
trouble rested not with the man advertis- 
ing but with the salesman who sold him 
the goods, and this condition which they 
intimate is far too prevalent to be comfort- 
able is particularly deplorable at the pres- 
ent time when so many retailers are now 
making a genuine effort to insure the 
truthfulness of their announcements and 
are doing all they can to spread the move- 
ment to back up the idea of “truth in ad- 
vertising.” The committee of the adver- 
tising clubs suggests that every manufac- 
turer take the greatest precaution against 
the chance that his salesman may misrep- 
resent his goods to the retailer, urging that 
it is good sales policy as well as good 
ethical policy. But we should go further than 
this, (as far as the jewelry trade is con- 
cerned) and also urge manufacturers and 
wholesalers to have their travelers thor- 
oughly versed in regard to trade defini- 
tions, qualities and terms, not only of their 
own goods, but of those used generally 
throughout the industry, because it is on 
the word of these travelers as to the mean- 
ing of terms that so many jewelers will 
base their representations to the public 
both in selling and advertising. 

The jewelry salesmen in many instances 
we have found holds a unique position 
with his customers, often being considered 
in the position of friend and business ad- 
viser, and his word on all trade topics is 
given the greatest consideration. There- 
fore, it behooves him to assume no knowl- 
edge that he does not possess.; nor should 
he answer hastily or without thought ques- 
tions of his customers, particularly when 
such answers may he the basis of the cus- 
tomers’ advertising statements or business 
policy. 








To preserve any rights under a junior 
lien it is held in the Minnesota case of 
Moore vy. Penney, 170 N. W. 599, 3 A.L.R. 
161, that the junior creditor must redeem 
thereunder from the senior creditor who 
made the redemption next prior in time, 
even if he himself be such senior creditor. 
The subject of redemption by one. having 
two or more liens on the same property is 
treated in the note appended to the fore- 
going case in 3 A.L.R. 161. 
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L. G. Balfour spent the week-end in New 
York city on business. 

An effort is being made to organize a 
shop bowling league among the Attleboro 
concerns. 

At a meeting of the directors of the At- 
tleboro Trust Co. last week it was voted 
to increase the capial stock from $100,000 
to $200,000. 

H. E. Sweet, of the R. F. Simmons Co., 
was one of the four-minute speakers in 
the local theatres last week in the interest 
of the sale of Red Cross Christmas stamps. 

The Attleboro City Council has gone on 
record as favoring the daylight saving plan 
for the State of Massachusetts and a reso- 
lution to this effect will be sent to the 
legislature. 

The Attleboro Mfg. Co., one of the old- 
est concerns in the city, has decided to 
discontinue business and has sold its entire 
equipment to the M. F. Williams Co., 
Providence, R. I. 

The newly formed Superintendents’ and 
Foremen’s Association will hold its first 
meeting on Dec. 19. The committee in 
charge consists of: E. H. Brown, of the 
C. H. Eden Co.; C. L. Flavin, of the Bay 
State Optical Co.; Joseph Washington, of 
the R. & G. Co. Arrangements have been 
made with the Associate Industries Asso- 
ciation of Massachusetts to have speakers 
present at each session of the club to talk 
on industrial problems. 
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William Maintien, Wareham, was a local 
visitor last week. 

J. J. Sommer, of the J. J. Sommer Co., 
is in town for the holidays. 

George K. Webster has been enjoying a 
stay at his New Hampshire home. 

A large number of the local firms started 
on a 13-hour-a-day schedule last week. 

Frank Kennedy, of the Bugbee & Niles 
Co., is spending several weeks in New York 
on business. 

David Sinclair of this town has become 
identified with the M. F. Williams Co., of 
Providence, as a member of the firm. 

George Hodges, for many years in charge 
of the tool department of H. D. Merritt & 
Co., has resigned his position to become 
connected with a leading Newark concern. 

William Swift, a well known engraver, 
has returned from Maine where he has 
been the past two months for his health. 
He has sold his engraving business and will 
take things easy for several more months. 

The beautiful residence of the late T. I. 
Smith is being offered for sale. It is the 
intention of Theron I. Curtis, his grandson, 
who is now with the T. I. Smith Co., to 
build a new residence on South Washing- 
ton St. 








Lewis Igert has opened a jewelry store 
for business at Paducah, Ky. 
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Feature the SIX POSITION 
Adjustments 


—in your watch sales talks, your windows and news- 
paper advertising. 

You'll find this a very interesting point with your 
customer. 

He has read about watches and watches, but he 
comes to you for the greatest watch value for his 
money. 

You can give it to him. 

So show him a SIX position watch. 

Take the BUNN SPECIAL, for instance. 

Tell him of its superior features, its accuracy and 
durability and its continued popularity with railroad 
men. 

Explain the various adjustments to him and tell him 
how they increase the cost and insure the timekeeping 
qualities of the movements as they grade up from tem- 
perature adjustments to three, five and six position 
adjustments. 

Then show him that with all this increased cost you 
can sell him a SIX position BUNN SPECIAL for 
no more than he’d have to pay for many five position 
adjusted watches. 

You can readily see the favorable impression you’!] 
make on your customer and his friends by giving him 
this superior watch value. 

Try this line of salesmanship for awhile and note the 
improvement in your watch sales. 


Illinois Watch Company 


Springfield 
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Chicago Notes. 





H. W. Bowser, retailer jeweler of Goshen 
Ind., paid a visit to the city this week. 

Joe Goldstone, of the Blauer-Goldstone 
Co., is making a short business trip through 
Indiana and Iowa. 

“Leo Blum, Madison, Wis., spent several 
days of last week in Chicago buying for the 
Christmas business. 

L. B. Schlove, of Charleston, W. Va., 
spent several days in buying merchandise 
in Chicago this week. 

George Cureton, Chicago manager for the 
Newall Mfg. Co., has returned from a busi- 
ness trip to New York. 

Pete Dondley, representing A. D. Dobin 
& Co., Attleboro, arrived in Chicago last 
week to visit the trade here. 

Milton Sandfelder of the D. F. Briggs 
Co., will leave Chicago for his usual Pacific 
Coast trip about Jan. 1. 

E. B. Crater, retail jeweler of Teskelusa, 
Ill, has returned home after spending a 
few days in the local market. 

George Gubbins, representing the Illinois 
Watch Case Co., left last week for Cin- 
cinnati, Pittsburgh and other eastern cities. 

Al. F. Tanner, of Slade-Tanner Co., 
Attleboro, Mass., was calling on the trade 
here last week and visiting friends in the 
Silversmith Building. 

Frank B. Tinker, Heyworth building, the 
well-known representative of silverware 
and cut glass lines to the jewelry trade, left 
on his annual eastern trip late this week. 

Ted Tracy and Fred Kline, salesmen for 
the Juergens & Andersen Co., have re- 
turned from their last trip of the year and 
will be in the office until after the first of 
the year. 

R. Gsell, Canadian and United States 
agent for Hafis watches, spent a few days 
in Chicago last week visiting his represent- 
ative, C. W. Edwards, and calling on the 
trade here. 

Charles F. Hartshorn, representing Frank 
Krementz & Co., Newark, will move from 
the Columbus Vaults and open an office in 
suite 804 of the Columbus Memorial build- 
ing about the first of January. 

Walter D. Connor, representative of Jac- 
ques Depollier & Son, is again at his office 
in the Columbus Vaults after a slight 
operation in one of the hospitals here. His 
son went to the hospital at the same time 
and both are now doing nicely. 

David Goldstone, southwestern represent- 
ative for Blauer-Goldstone Co., returned 
this week from his Fall trip and left for 
Detroit for a visit with his mother. He ex- 





pects to go from there to Southern Califor- 
nia for a vacation prior to the spring busi- 
ness trip. 

E. W. Ring, of Ring & Co., Little Rock, 
Ark., was among the out of town retailers 
in Chicago this week as was B. A. Gehring, 
who conducts a retail jewelry establishment 
in Bryan, O., William Wingar, Walnut, 
Ill, and Miss E. Grodnosky, representing 
Block & Kuhl, of Peoria, III. 

Lewis Goldman, jewelry trade attorney, 
has just paid two dividends in estates of 
jewelers. One of these was in the estate of 
C. C. Narum, of Northwood, Ia. The busi- 
ness was found to be solvent, and creditors 
have received 100 cents on the dollar. The 
other was in the case of Alma Vanderbie, 
of Plattsville, Wis. The dividend amounted 
to 55 per cent. 

It is no unusual thing now for a jobber 
to get an order, especially for watches with 
a check made out and signed except for the 
amount which is left to the jobber to fill. 
Often these must be returned with regret. 
A representative of this paper was shown 
one the other day by a watch jobber which 
named the maximum size, anything smaller 
and any one of four makes would answer. 

S. B. Lavick, formerly of Lindahl, La- 
vick & Co., is temporarily located at 14 
W. Washington St. He is opening a 
wholesale jewelry business and will be 
permanently located at 404 S. Wells St., 
after the first of the year. He will have 
16 representatives covering the trade of the 
country west of Pittsburgh. Mr. Lindahl 
will continue business at 411 S. Wells St. 

M. Schwartz, traveling representative for 
H. Schwartz, importer of diamonds, 29 E. 
Madison St., returned recently from a suc- 
cessful trip through the south. A. H. 
Nathan, another traveling representative of 
the Schwartz concern, will leave shortly for 
a trip through Iowa. Mr. Schwartz, ac- 
companied by his daughter, has gone to 
New York on a business and pleasure trip. 

A. C. Becken and Co., jobbers in the 
Powers Building for many years will move 
after the first of the year to the 4th floor 
of the LeMoine building at Wabash and 
Lake Sts. Mr. Becken states that it may 
be the last of April before the entire busi- 
ness is transferred to the new location. 
They will have about four times the space 
in this building which is one of the new 
buildings in Chicago. 

Harry Sherrill, of Sinnock & Sherrill, has 
received no further news of his loss in 
Minneapolis since the trunk was found all 
cut to pieces and all merchandise gone. The 
trunk with about $15,000 worth of jewelry 


was taken from the platform of the Dyk- 
man Hotel during the time Mr. Sherrill was 
arranging for a room. There were three 
trunks but only the valuable one was taken. 
It is the opinion of detectives that the 
trunks were followed from St. Paul, and 
the thieves hid until an opportunity came 
to make away with the trunk. 
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Levi Gaylor, of Gatliff, Ky., has movea 
his store to Coal Creek, Tenn. 

A new store has been opened at Paoli, 
Ind., by F. V. Dixon, a resident of that 
section. 

J. Mosby, a watchmaker with the Bailer 
Jewelry Mfg. Co., Memphis, Tenn., was 
recently married, and has returned to the 
store after a short honeymoon. 

The Old Curiosity Shop, capital $1,000, 
to buy and sell antique jewelry, furniture, 
art goods, etc., has been incorporated in 
Louisville, by Margaret M. Bate, Bertha 
B. O’Sullivan, Edna F. Bijur. 

J. R. Day, Dyersburg, Tenn., is enlarg- 
ing his business materially, having in- 
creased his stock, and also arranged to in- 
stall optical and engraving departments, 
which will be in charge of his son, J. R. 
May, Jr. 

At Lexington, Ky., the optometrists and 
jewelers have formed a new optical asso- 
ciation known as the Bluegrass Associa- 
tion of Optometrists, which will cooperate 
with the Kentucky Association of optome- 
trists and the sectional organization, W. A. 
Metzger, Lexington, is president; A. S. 
Hendrick, vice-president, and C. D. True, 
Georgetown, is secretary-treasurer. 

One of the boldest robberies on record 
occurred in Louisville on Sunday after- 
noon, Nov. 30, when thieves entered the 
store of George P. Osterholt & Co., 422 
S. 3rd St. The thieves removed their 
coats and created the impression that they 
were clerks, working in broad daylight. A 
policeman on the beat sw a man in the 
window, but thought he was merely making 
a display arrangement, and passed on. 
Watches and cheaper grades of rings, 
jewelry and merchandise valued at about 
$800 were taken> The thieves escaped and 
even the policernan was unable to give a 
description of the man he saw in the win- 
dow. The robbery was not even known of 
until Monday morning, when the proprie- 
tor started to open his store, and noted 
that the window was practically bare. 
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Phone, John 563 


SILVER PLATED WARE 
Established 1869 


33 MAIDEN LANE 





J.W. JOHNSON 


Remember the Number, DOUBLE THREE 






SUTTLE 
CRUMB SWEEPER 





Nickel Plated Sells $2.50 
PRICE TO DEALERS 
Nickel Plated, $18.00 per Dozen, 





New Price—New Size—New Style 


oO ™ 
“Of “of 








Movements 


7, 8, 834, 934, 1014, 13, 17, 1814, 19, and 20 Ligne 
In 7, 10, 15, 17 and 21 Jewels 


J. GOTTLIE 


LEVER WATCHES 


CYLINDER WATCHES 


Movements 


1014, 11, 13, and 17 Ligne 
In 1, 7, and 10 Jewels 





Importer of Watches and Movements 
in All Grades and Sizes 


Tel. John 2025 


47-49 Maiden Lane 


New York 











rich velvets of varying shades. 


“ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 





' 


| Estimates and Samples Cheerfully Sent | 





Rolls and Bags, and all right in every 


WOLFSHEIM 





Phones 
3894 2 Office and 
NX 3895 § John Salesrooms 


Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 


MANUFACTURERS 
35 MAIDEN LANE, NEW YORK 


particular. 


& SACHS, Inc. 


Factories 
10 Gold St., N. Y. 
Buffalo, N. Y. 
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OUR NEW SPECIAL 23 Piece Manicure Set, $4.95 





- GEORGE DOLIN 





14 Kt. Diamond 14 Kt. Pearl Rings 














Basket Rings 1 Pearl $3 L saris ‘ 
$13.50 up 2 Pearls $4 No. 9200JC—23 Piece Manicure Set. This is our very latest creation in manicure rolls. Set 

, 3 Pearls $5 and up Feng AI NE Eg Sey Ry 
14 Maiden Lane New York suns, Watches, Cioran” Jowsicy, “Silverware,” Cut, (iam, Leather ‘Goede te, "ane on ab 
No. 48), now ready for mailing. Every live dealer should con- 
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£ O70 
silent Salesman (Catalogue 


It this, 


our personal salesman, before buying elsewhere. 


It will pay you. 


JOSEPH HAGN COMPANY, DEPT. J. C. 


300-302-304-306 W. Madison St., Chicago, Ill. 

















NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—lmmediate; Special Shades—3 to 4 Weeks. 


Myron B. Levy Co., Inc." "NAV SoR 





The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
In Yellow Goid 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes 


The Lion Safety Pin Clutch Co. 


81 Nassau St., N. Y. 











Pat, Pending 


Pat. Pending 
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R. F. Kroeger, of the Sartor-Kroeger 
Jewelry Co., has returned from a busi- 
ness trip to Texas. ‘ 

J. Meixner, a watchmaker employed by 
the Hettel Jewelry Co., 9th st. and 
Washington Ave., is confined to Deacon- 
ess Hospital following an attack of 
heart trouble. 

Fred G. Merkle, house salesman of the 
Drosten Jewelry Co., has been accepted 
as a member of the Ancient Free and 
Accepted Masons. At a meeting last 
week he took his first degree. 

Harry. Kaye, house salesman of the 
Bolland Jewelry Co., who has been con- 
fined to his home for the past three 
weeks through illness, is convalescent 
and has returned to his duties in the 
store. 

M. J. Silverman, Saxony, Mo., has pur- 
chased the Duke Jewelry Co., Parsons, 
Kans. Fixtures and furnishings of the 
Saxony store have been sold and all 
stock has been moved into the new siore 
in Parsons., 

Lawrence Oberting and A. L. Blenken- 
meister, traveling salesmen of the St. 
Louis Clock & Silverware Co., have re- 
turned from their late Fall business trips 
and will remain in St. Louis until the 
new year. 

C. M. Fairley, salesman of the Hoyt 
Jewelry Co., has been called to Versailles, 
Mo., by the death there of his mother, 
Mrs. D. A. Fairley. He was preparing 
to leave on a business trip when notified 
of his mother’s demise. 

An unusual evidence of the growth and 

extent of the jewelry trade this year ap- 
peared in St. Louis this week when local 
newspapers carried advertisements in- 
serted by Geo. T. Brodnax, Inc., 22 S. 
Main St., Memphis, Tenn. 
' New fixtures are being installed in the 
Brooks Jewelry & Optical Co. in the 
Globe Democrat building. Quarters of the 
company recently were more than dou- 
bled and a number of new employees 
added to the sales force. Fixtures now 
being put in were ordered last June but 
shipment was delayed. 

Out-of-town buyers with the St. Louis 
trade during the past week were: J. C. 
Parker, and wife, Flat River, Mo.; W. W. 
Largent, Jr., Portageville, Mo.; J. Sil- 
verman, Fayetteville, Ark.; August Kal- 
bitz, Red Bud, Ill.; Charles Geumally, 
Pinckneyville, Ill.; Otto F. Kassell, Cape 
Girardeau, Mo.; Herman Vollmer, Prince- 
ton, Ind.; Albert Fairbourne, Chicago 
representatives of the General Optical 
Co. 

Because he was engaged to be married 
and had only 15 cents, Donald C. Mc- 
Rea, 29 years old, of 1108 Locust St., 
decided to recoup his fortunes in one 
night. He broke a window of the Julius 
Friton Jewelry & Gem Co. jewelry store, 
121 N. 7th St., and by the time police 
answered the burglar alarm had taken 
out jewelry valued at $1,777. He told 
the police he was ‘a waiter and had re- 
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cently lost all his savings in a poolroom 
venture. His hope of marriage went 
glimmering with his loss. With his 
arrest he said he now held no hope 
whatever. 

An open verdict was returned by a 
corner’s jury at an investigation into the 
death of Paul Flucks, 65 years old, who 
was shot and killed last week in his 
jewelry store at 616 S. 4th St. Three 
men who were seen running from his 
store just after some shots were heard 
are being sought by the police. Detec- 
tives and patrolmen on the S. 4th St. 
beat had been friendly with Flucks for 
years and frequently had attempted to 
show him the danger of residing in that 
neighborhood. When he opened his 
store there 38 years ago, he was in the 
heart of the business district, but the 
main business has long since moved 
farther west. The district now is mainly 
settled by negro and Italian families. 
Police officers who were _ intimately 
acquainted with Flucks have told how 
for many years he had played Santa Claus 
to many of the poor children in the 
neighborhood and of how around the 
holiday season he always made it a point 
to do some kindness for the “down-and- 
outers” who frequent that vicinity. He 
had a collection of old pistols and knives, 
which had been taken away from him 
during the war when he was under sur- 
veillance as an enemy alien. He was a 
native of Austria and had never been 
naturalized. A telegram has been re- 
ceived by the police from John Flucks, 
Fort Smith, Ark., saying that he is a 
nephew of the dead man and that he is 
coming to St. Louis to take charge of 
his affairs. He left no relatives in the 
city. 








Evansville, Ind. 





Gabriel R. Summers has purchased the 
stock, fixtures and good will of the Graf 
Lens Co., South Bend, Ind., on the third 
floor of the American building in that city. 
The stock and fixtures were sold at auc- 
tion, conducted by Michael Prather & Co., 
of Chicago. 

George Ridgway, of the Ridgway Optical 
Co., and Ben Kruckemeyer, of Krucke- 
meyer & Cohn, retail jewelers, took an 
active part in the special ceremonial given 
here on Thursday afternoon and evening, 
Dec. 4, by Hadi Temple, Ancient and 
Arabic Order of the Nobles of the Mystic 
Shrine, when a class of more than 100 
novices was initiated. The work was done 
for Ainad Temple of East St. Louis, which 
sent a large delegation here, along with its 
band, patrol and drum corps. The special 
train carrying the East St. Louis visitors 
was composed of 13 coaches. 

Burglars on the morning of Nov. 30 cut 
a hole in the display window of the Lay 
jewelry store at Laporte, Ind. and with a 
hook made of a -piece of wire, obtained 
watches and diamonds to the value of 
more than $2,000. It is believed that the 
robbery was committed after the police 
went off duty at 5 o'clock in the morning. 
The robbers made their escape in an auto- 
mobile. No insurance was carriéd by the 
Lay. company on the jewels. No arrests 
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have been made. The police in the neigh- 
boring towns have been notified of the rob- 
bery. 








TRADE CONDITIONS 


From the manner in which December opened 
the jewelers of New Orleans are looking forward 
to one of the finest Christmas seasons ever had, 
marred only by the possibilities of the stores being 
forted to close early by the order. of the fuel 
admifiistrator, From the beginning of the month, 
and jn fact, even before Thanksgiving, there was 
evidence that buying would be heavy and not 
limited to articles of small value. Those stores 
that have changed locations report business as 
excellent and the wholesale houses report a demand 
that indicates a big business. 





Alfred J. Krower is working nights 
and days to hold down the management 
of the big business of Leonard Krower 
& Son this year. J. T. Kirtland, of the 
Krower establishment, returned a few 
days ago from his territory to stock up 
again and will soon be on the road. 

No meeting.of the local jewelers’ asso- 
ciation will be held this month. It was 
decided to postpone all meetings: ‘until 
after Jan. 1 on account of the holiday 
rush in the stores. The association. has 
been augmented by a number of Hew 
members since the first meeting was 
held. 

Maltry Bros., who moved Oct. 1 from 
one side of Carondelet’St., to the other, 
report that busifess has been excellent 
and they are satisfied that they have 
now gotten on the busy side of the 
street. . J. J. Weinfurter, who moved 
from St. Charles St. to the location va- 
cated by Maltry Bros:, reports trade as 
fine and even better than in St. Charles 
St. where a big business. was being 
done. Ghat ys eke 

George P. Griswold, who retired from 
the A. B. Griswold establishment a year 
or two ago, has again entered the trade. 
He is now established at 327 Carondelet 
St., doing an order business exclusively. 
He handles diamonds, pearls, other gems 
and fine diamond jewelry. Mr. Griswold 
had contemplated opening a store. but on 
account of the difficulty of securing a 
location decided to confine his efforts 
to an order business. 

George .Gemming & Son have an- 
nounced that they will conduct two 
jewelry stores, one at their present loca- 
tion in Commercial Alley and the other 
where Philip H. Gemming conducted his 
business’ in Decatur St. Philip H. Gem- 
ming, who had been for 20 years or 
more at the Decatur St. location, died 
November 22 at the age of 68 years. He 
was a native of New Orleans and un- 
married. He leaves two sisters and his 
brother George, who for some time con- 
ducted a jewelry store in Commercial 
Alley, with his.son Philip H. Gemmine. 
Young Gemming will have charge of the 
store formerly conducted by his uncle 
while his father will conduct the store 
in the alley. Philip H. Gemming is an 
expert artist engraver and has produced 
some noteworthy specimens of that art. 
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New French Design Vases 



















These decidedly new vases are out 
of the ordinary as to style and har- 
monious symmetry of design. The 
beautifully combined cut and en- | 





graved patterns are of conventional 
floral nature, so that they harmon- 
ize not only with the shape but | 
with the use of the article. 


They make a most saleable article 
at this season as they have an 
instant appeal. The vase directly 
under our trade mark is 9 inches in 
height, while the rest are of relative 
sizes to that in this illustration. 








We have a liberal quantity in stock. 


The Libbey Glass Company 
Toledo, Ohio 


Established 1818 










































That this department shall prove mutually bene. 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THz 


JEWELERS’ 


CIRcULAR regarding any advantageous 


device or piss which they are utilizing in con- 


nection wit 


their business. 











Store Records That Master Details 


Written Expressly for The Jewelers’ Circular by Walter Engard 


the Jeweler 














MAY a merchant, after he has footed 
up his annual inventory sheets, feels 
that after all has been said and done the 
information which the annual inventory af- 
fords him is entirely too indefinite. Ninety- 
nine times out of a hundred the net returns 
fall far short of what he had expected in 
view of the amount of business he has done 
through the year just closed. He takes 
his pencil and tries to figure why it is that 
his profits have been so small, but there is 
nothing in his inventory that will tell him 
or enable him to figure out where his profits 
have gone. The inventory does not show 
the merchant where the leaks are, or what 
he can do to better the situation any, and 
he just can’t figure out why he hasn’t made 
more money. 

The result of this is that a very large 
number of retail merchants are making very 
little money, and in some cases the mer- 
chant is actually losing money. At the 
close of a year of hard work and long 
hours, when the annual inventory is com- 
pleted they make the unhappy discovery 
that they have accomplished very little in 
the way of real net profit; they have made 
but little money for themselves. 

The trouble lies in the fact that decidedly 
too many merchants are running their busi- 
ness in a haphazard fashion; they are leav- 
ing entirely too much to guesswork. 

During these days of keener competition, 
the merchant should have a system of store 
records that will enable him to know 
whether he is making money or not, and 
exactly how much. Not at the end of the 
year, but at the close of each business day, 
week and month. ‘But, most of all, he 
should have records that will show him 
every minute detail of his business in order 
that he may know just where to locate the 
leak that may be sapping his profits and 
enable him to apply a remedy before it 
is too late. 

The merchant who must wait until the 
annual inventory is taken in order to de- 
termine whether or not his business is 





making money; whether or not every de- 
partment of his business has been con- 
ducted successfully throughout the year; 
and whether or not there has been some 
leak in his business, is taking a mighty big 
chance. 

The mere fact that you may be making 
a little money does not obliterate the neces- 





for the jeweler, on which the daily trans- 
actions are summarized. Only a few en- 
tries are required daily, yet this system of 
records will at all times be a mirror of your 
business. It will show you every day and 
any day every important fact and figure 
regarding your business. This system is 
composed of: 


FORM NO.1 
PERPETUAL STOCK INVENTORY SHEET 
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Stock 


Om 
Hand 


sity or the importance of installing a proper 
system of records. Whether you are now 
making money or not, a proper system of 
records will, without a doubt, show you 
that you are not making all you should. 
The best system of records should be 
simple, yet accurate and .easy to operate. 





D 


OU. 
Hand 


(1) “Perpetual Inventory Sheet,” Form 
No. 1. This sheet provides for keeping a 
perpetual valued inventory of the stock on 
hand in each department, and with it you 
may know just the amount of stock you 
have on hand in any department at the 
close of the day. 


FORM NO. 2 
DAILY RECORD oF SALES 


.B 


Month of 


AS 
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It should be convenient and economical. 
Such a system cannot be of such character 
that the cost of maintenance will be exces- 
sive, yet if it is not ‘complete a very large 
part of its value is lost. A system of rec- 
ords that is not complete is of but little 
more value than no system at all. 

We illustrate a system of store records 


(2) “Daily Record of Sales,” Form No. 2. 
This form provides for the daily record of 
the sales and the cost of all sales in each 
department as well as the store as a whole. 

(3) “Purchase Record,” Form No, 3. 


This sheet provides for a daily record of 
all purchases and for the distribution 77 all 
purchases to the various departments. 
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Three Types 
REGUIsAR_ 
SAFET 


Brings immediate pleasure and | 

evears Of appreciation to all~~. , 

“LE WWate@man Go. 10l Broadway NewSork 
Chicago. Boston. San Francisco. ‘Montreal: 
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Storekeeping Department. 


(4) “Daily Expense Sheet,” Form No. 4. 
This sheet provides for keeping an accurate 
record of all expenses and for distributing 














these expenses to the various departments, 


thereby enabling the merchant to determine 
the actual cost of operating the various de- 


partments. 


Each of these forms provides for the daily 


entry of the figures for a month; that is, 

a new set of sheets must be used for each 

month, and on the extreme left hand side 

has been provided a column for the entry 
of the date upon which the figures are 
entered. it 

In the very first place, before going into 
details regarding this system of records and 
its working, I wish to emphasize this one 
fact:—that success will result only if the 
necessary care is given to getting the rec- 
ords started right, and keeping them going. 
Records can be made practically automatic, 
but they are bound to require some intelli- 
gent supervision. 

In starting this system of records the very 
first thing to do is to take a physical in- 
ventory of all stock on hand. This is the 
only way by which you can be sure that 
the future information shown you by these 
records is going to be accurate. This in- 
ventory cannot be too exact. 

If you should not already keep your stock 
by departments, I would advise that the 
first thing you do is to departmentize your 
stock. In order to operate any store at the 
highest state of efficiency it is necessary 
for the merchant to be in position to deter- 
mine that each small part of his business 
is being operated successfully. No mer- 
chant can hope to operate his business most 
successfully nor establish it upon a sound 
business basis unless he can get every divi- 
sion of the business running successfully, 
and in order to do this he must have his 
store departmentized. The following de- 
partmental classification is suggested, al- 
though it can be changed to suit require- 
ments, depending upon the size of the store 
and the various kinds of merchandise 
handled: 

(1) Cut Glass 

(2) Silverware 

(3) Diamonds 

(4) Repair 

(5) Watches 

(6) Miscellaneous Jewelry 

(7) Phonographs 

(8) Books 
(9) Miscellaneous. 

Of course there are some stores that 
may need an entirely different classificatibn, 
but the point to bear in mind is that by de- 
partmentizing your store you will be able 
to handle it better; and you will know just 
what each department is doing. 

In taking the inventory you should pro- 
vide regular inventory sheets which may be 
purchased from any first class book store at 
small costs. Each department should be 
inventoried separately and the records of 
each kept separate. Each sheet used in 
taking the inventory should be numbered 
so that if any arelost you will know about 
it. On this inventory sheet there is pro- 

~vided space for entering the sheet number, 
ithe department, by whom inventoried, etc., 
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also for entering the description of the ar- 
ticles, the quantity, the unit cost, the unit 
selling price, the total cost and the total 
selling price... As soon as the inventory is 
completed, you will take the inventory 
sheets for each department separate and 
total the cost of all stock in that depart- 
ment. As soon as this has been completed 
then you will turn to the Form No: 1, the 
“Perpetual Inventory Sheet,” of this sys- 
tem and you will enter the cost of all goods 
in each department as shown by the in- 
ventory sheets, entering the figure in the 
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upon which he will enter the name of the 
article sold, the quantity, the cost mark and 
the price received, as well as the depart- 
ment from which it is sold. 

As these records provide for keeping the 
sales of each department separate it is nec- 
essary that the salesman enter the depart- 
ment from which the article is sold. In case 
the salesman making sales to a customer 
from more than one department he will 
make out a separate sales slip for the ar- 
ticles from each separate department; that 
is, should the salesman sell a customer a 


FORM NO.3 
PURCHASE RECORD 
Month of lo 


S| 2urchased of {ye 


column headed “Stock On Hand,” as pro- 
vided under each department, using the line 
marked “Inventory Last Month.” Then you 
will ascertain the total cost cf all stock on 
hand for the entire store and then enter 
this figure under the heading “Total Stock” 
in the column headed “All Stock On Hand,” 
as provided on this form at the extreme 
right hand side. 

As soon as you have completed this op- 
eration the system is now ready for work. 
In presenting this system of records, for 
that matter any system, it will be necessary 
that you thoroughly understand that you 
must adopt the use of the sales slip system 
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watch from the watch department, a dia- 
mond ring from the diamond department, 
and a cut glass dish from the cut glass 
department, he will make out three separate 
sales slips, one for each of the departments 
from which he sold the articles. By han- 
dling the sales slips in this manner it will 
facilitate bookkeeping and will not cause 
the salesman any great inconvenience. 
These sales slips should go immediately 
to the bookkeeper and she should have 
a piece of paper on her desk and as these 
sales slips come to her she should take 
off the amount of the sale and also the cost 
of the article sold, keeping the figures for 


FORM NO. 4 
DAILY EXPENSE RECORD 
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Month of 
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of making a record of every transaction. 
This is very important if your records are 
to be kept accurate. 

One point before going further—it is also 
necessary that you provide price-tickets for 
every article in stock and see that every ar- 
ticle bears a price-ticket upon which -has 
been entered both the cost and the selling 
price. This price ticket should be upon 
the article itself wherever possible. Of 
course on some items it will hardly be pos- 
sible to have a price-ticket, and in such 
cases the bin, or drawer in which they are 
kept should have the cost and selling price 
mark on them. : No article should go into 
stock until it has been marked. This is 
very important, for when the salesman 
makes a sale he will make out a sales slip 


each department separately, entering the 
cost in one column and the selling price in 
another. In this manner each department’s 
sales will be kept separate. 

An adding machine will greatly facilitate 
this work, although it will not require any 
great amount of time if done by pencil, 

At the close of the day the bookkeeper 
will total each of these columns, giving her 
the amount of sales in each department and 
the cost of the goods sold in each depart- 
ment. As soon as she has completed this 
she will turn to the Form No. 2, the “Daily 
Record of Sales,” and enter the cost and 
the amount of the sales of each departiment 
as provided on this form under the co-~ect 
headings. Under the heading “Total Sales” 
she wil! enter the: amount of all the sales 
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—12 Months to Pay 


The first payment brings you the sign—and you have the 12 
months to complete the payments. Pays for itself many times over. 





-Brightens up fra 
Your Store BY-te 


—Gives Your Store a 
Prosperous Appearance 


It makes your store front cheerful and inviting. It seems to say, “Here is 
a prosperous merchant—he is up-to-date.” And people like to trade at pros- 
perous stores. Day and night it, works for you, drawing prospective customers 
past less attractive stores to your place of business. While your competitors 
are lost in darkness, this beautiful electric sign attracts trade from blocks in 
each direction. Made of porcelain enameled steel—bright white letters on a 
blue background. Will not rust, rot or fade—never needs refinishing. Costs 
only a few cents a day for electricity; no other maintenance expense. Let us 
send full information—just mail the coupon. No obligation. 





Tear Off and Mail Coupon Now 


FEDERAL ELECTRIC COMPANY 
Representing Federal Sign System (Electric), LAKE AND DESPLAINES STS., CHICAGO, ILL. 


Please send me fullinformation on Porcelain-enameled Steel Sign for my business. Explain your 12-months-to-pay- Plan 
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Storekeeping Department. 


the store, also the cost of all goods sold; 
id by adding the amount of 
in each department. 

or al of the month, she will total 
cack column and this will give you the total 
sales for the month in each department, also 
the cost of all the goods sold that month 
out of each department. | Subtracting the 
cost from the selling price you have the 
actual gross profit made in each department 
as well as the entire store. With this form 
you are able to keep an eye upon the prog- 
ress of each department. You will know 
just what each department is doing, which 
one is making the greatest headway and 
the ones which may need a little pushing. 

Now with Form No, 3, the “Purchase 
Record Sheet,” you are able to keep an 
accurate record of the purchases for each 
department. When an invoice is received 
for goods purchased it should be kept on 
a spindle until the goods have been received 
at the store, at which time the goods should 
be checked with the invoice to ascertain 
whether all goods billed were received and 
then the invoice O. K.’d and handed to 
the bookkeeper. As soon as she receives 
the invoice she will turn to this Form No. 3 
and enter the invoice, entering the date, 
the name of the firm from whom the goods 
were purchased, the invoice number ‘and 
the total amount of the invoice. In case 
there should be some items billed on the 
invoice that do not go into stock to be re- 
sold but instead are to be used in the con- 
duct of the business, such items as boxes, 
paper, twine, etc., she will deduct the 
amount of all such items from the invoice 
before entering it and charge this amount 
to expense and not to purchases. She 
will then distribute the various articles 
purchased to the different departments 
charging each one with the goods that go 
into it. With this form you may know 
exactly how much stock you have purchased 
for each department, and you are in a posi- 
tion to know whether you are buying 
heavier than the sales in that department 
justify and check up on buying and avoid 
overstocking. 

Now turning again to Form No, 1, you 
will note that this form provides for keep- 
ing a perpetual inventory of each depart- 
ment, thus showing you the amount of stock 
on hand at any time in each department. 
At the close of the day the bookkeeper will 
enter on this form No. 1 the cost of the 
purchases for that day as shown by the 
Form No. 3, in the column headed “Cost of 
Purchases” as provided on this Form No. 1 
for each department, also the total pur- 
chases for the store under the heading 
“Cost of All Purchases” under the heading 
“Total Stock” provided at the extreme 
right hand side. Then turning to the 
“Daily Record of Sales Sheet,” Form No. 
2, she will enter on this Form No. 1, the 
amount of the cost of the goods sold in 
each department in the column headed 
“Cost of Sales.” Now adding the cost of 
the purchases to the amount of stock on 
hand for the preceding day as shown by 
this form on the line above, and subtracting 
the cost of the day’s sales she will have 
the value of the stock on hand in each de- 





for 
this will be four 
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partment and she will enter this figure in 
the column, “Stock On Hand.” 

With this form the jeweler is able to 
determine the rate of turnover in each de- 
partment. This is very essential in the 
management of any business and especially 
so of the jewelry business. By the aid of 
this form the jeweler is in a position to 
speed up his turnover and increase the re- 
turn from each department. 

Form No. 4 of this system is for keep- 
ing a daily record of all expenses and for 
the distribution of all expenses to the var- 
ious departments. Every cent of expense 
should be entered on this form and then dis- 
tributed to the various departments accord- 
ing to their participation in it. For in- 
stance, the item of rent shall be distributed 
to the different departments according to 
the space they occupy. The item of office 
expense shall be distributed according to 
the amount of sales in each department. 
The manager’s salary shall be distributed 
likewise. The same with light, heat, in- 
surance, taxes, salaries, advertising, etc. 
At the bottom of this form space has been 
provided to enter the percentage ratio 
the expenses bear to the sales in each de- 
partment during the month. In this man- 
ner the merchant is able to know in an 
instant whether the percentage of gross 
profit made in any department has been 
sufficient to cover his percentage of cost 
and to leave a fair margin of profit. 





Key Your Sales with Your Town 





66Q@' OME merchants seem to think that in 
order to do business all they have to 
do is to open up a store and then wait for 
trade.” So said the proprietor of a very 
successful jewelry store to his new soldier- 
salesman by way of business instruction. 

“This may be all right,” continued this 
jeweler of experience, “but not if the mer- 
chant expects to gain more than just drift- 
ing business. If he is ambitious, progressive 
and desirous of getting all the business he 
can, there is much else to do besides just 
‘opening’ a store.” 

“T agree with you, boss,” admitted the 
new man. “A chap out to make good in 
the storekeeping line has got to pay atten- 
tion to his windows, his salesmen and his 
advertising.” 

“Yes—and more than that!” came the 
answer. “He has got to study his town. 
I am a great believer in keying sales with 
the make-up of the town. In fact, I attri- 
bute a good part of my success to this 
factor. Take this town for instance, It 
is a lively, progressive commercial and busi- 
ness town. In fact, there is more business 
than commerce carried on here. We are 
known as the insurance city. Consequently, 
there are certain lines of product within 
our calling that have more opportunity for 
sales here than cthers. The insurance 
workers as a whole are inclined to dress a 
little better. The companies themselves, 
are of a more generous type than ordinary 
commercial houses. Their business de- 
mands it, I have sold large quantities of 
certain goods tothe insurance executives 
for business souvenirs, I have also sold 
many things to the.employees—rings, scarf 
pins, new watch chain designs and the like. 
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These insurance men and their friends are 
‘up’ on jewelry. They like to have the 
latest. They are more inclined to be a 
metropolitan type. 

“If I were in a strictly manufacturing 
town, I would feature my watches and dia- 
mond rings more. I would change the style 
of my appeals and advertising. I would 
appeal to the average man and woman of 
the town as they are. 

“That is one of the reasons I have or- 
dered such a large quantity of powder and 
vanity boxes for this coming Christmas 
trade, There are over 3,000 young girls 
and ladies working in our local companies 
that will be interested in exchanging gifts— 
not alone in their offices but with the host 
of companions such associations bring. 
They will want nice gifts—nothing cheap— 
and these powder boxes will appeal to 
them. They are inexpensive, useful and 
the mere fact that they can be given in a 
jeweler’s box with his name on it, adds 
prestige. I am going to feature these boxes 
and vanity cases in our windows during 
their entire holidays. I shall also see that 
the many insurance men get acquainted 
with our special Christmas gifts. In fact, 
John, I think it will be a good job for you 
to personally visit these insurance people 
and see if they don’t need a quantity of 
gifts for end-of-the-year give-aways to 
their best producers. Of course, we shan’t 
forget the other people in this town. But 
we will ‘key’ our offerings to the average 
man who makes up the population of this 
city and he is the business man. Now you 
concentrate on the line of goods a business 
man is apt to be interested in and it is a 
fair guess your personal sales will show 
a big increase.” 





Suggestion for Program Advertising 





A BRIEF advertisement suited for the- 
atre programs and the like will be 
found in this line of “copy”: 





Put This in Your Pipe 
and Smoke It 


W E refer to matches—not matches 

that you smoke but matches 
that help you smoke—when you want 
to. 

Yes, sir—put this idea in your pipe 
and smoke it. That the only way to 
carry matches is in a metal match 
box. Don’t scatter them about your 
pockets to the discomfort of your 
wife, the danger of your clothes 
(and sometimes your house as well), 
and the exasperation of yourself. 

If you’re tired of losing matches, 
breaking matches and being “out” of 
matches march down to Heming- 
way’s Jewelry Shop and get yourself 
a vest pocket gun metal or silver 
match box. Gold ones, too, if you 
want ’em. 

















A future joy—Thrift and War Savings 
Stamps. 
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Our business doubled this year 


E did twice as much 

business this year as 
we did during any other year 
in our history. 


This shows that merchants 
realize more than ever before 
that they should get their 
store records quickly and eco- 
nomically by machinery in- 
stead of by the slow, expen- 
sive hand method. 


It shows in the best way pos- 
sible that up-to-date National 


Cash Registers are helping 
merchants solve their prob- 
lems most satisfactorily to 
themselves, their clerks, and 
their customers. 


It is the very best evidence 
that our efforts to build a 
labor and time-saving ma- 
chine are appreciated by mer- 
chantseverywhere. It shows 
that up-to-date National Cash 
Registers are meeting the 
needs of retail stores in every 
country in the world. 


Up-to-date National Cash Registers are a business 
necessity 


The National Cash Register Company, Dayton, Ohio 
Offices in all the principal cities of the world 
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ETTING customers know that you are 
L alive and interested in community wel- 
fare and not merely working for mercenary 
motives has made many a merchant suc- 
cessful. Many a business, moreover, has 
been built up by co-operating with the up- 
building of the community itself. A live 
community means live merchants. 

Ripon, Wis., is a live little town as the 
illustration at the head of this article proves. 
This aggregation of automobiles was assem- 
bled on the occasion of a mid-week band 
concert held some time ago. 

Several very fine floats were used by re- 
tail dealers of the town during different 
business celebrations. Noteworthy among 
them were three designed by H. L. Fargo, 
a retail jeweler. Two are illustrated with 
this article, Fig. 1 involved considerable 
work and was trimmed to represent Uncle 
Sam controlling the railroads. Mrs. Fargo 
was at the throttle dressed to represent the 
U. S. A. The jeweler himself manipulated 
the auto. The cab and body were trimmed 
with white excello. The boiler was deco- 
rated with red, white and blue fibre roping. 
White paper stars pinned on the blue back- 
ground gave the appearance of a large flag. 
The headlight was operated by being con- 
nected with the magneto of the machine. 
The smoke stack was a grey Uncle Sam’s 
hat. An ordinary school bell served as the 
engine bell, which was suspended in a 
bracket with the cord extending back to 
the cab. The whistle was attached to a 
rubber tube and operated from inside. A 
long arm attached off-center to the rear 
wheels moved back and forth and gave all 
appearance of a real locomotive. The float 
was awarded first prize and stirred up 
great patriotism as it rolled along the 
street shortly before the armistice was 
signed, 

Another interesting float by the same 
jeweler is shown in Fig. 2. This repre- 
sented a boat with rear paddle wheel. As 
the car moved along the big paddle across 
the back of the car was turned by means of 
a pulley and belt attached to the rear hub 
cap. This float also won a first prize. No 
advertising whatever was attached to it. 
During an afternoon parade, two clock 
dials were attached. Suspended above each 
hour of the large dial was an alarm clock 
made known to fame by national advertis- 
ing. The alarms, of each clock were set 
at intervals ranging from three to four min- 
utes apart, so that there was a constant 
ringing of bells as the automobile proceeded 
down the street. 

This little advertising idea itself stimu- 
lated the sale of a great many alarm clocks. 
ate were well paid,” says the jeweler, 
and consider our time ‘and money well 
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Pride in the Hometown 
Will Bring You Business 











Written Expressly for The Jewelers’ Circular 








We got advertising and patronage.” 


spent. 
Another float, not illustrated, showed a 
large ring box protruding from which was 


a huge diamond engagement ring. The 
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the sunlight. On the back end of the float, 
“diamonds of quality” were advertised. The 
top of the float was decked with red ex- 
cello. This float, like many of the others 
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Fic. 1—A REAL PATRIOTIC FLOAT WITH YOUR UNCLE SAM AT THE THROTTLE 


gilded ring mounting was made of wood 
and narrow strips of tin to give it the right 
shape. A tinner made the damond which 
was then varnished and sprinkled with 
Christmas snow tinsel to make it glitter in 


used by the jeweler, was made with the 
co-operation of Mrs. Fargo. 

Mr. Fargo works along the lines of least 
resistance by moving ahead with the com- 
munity in which he lives. 





Fic, 2—-THE ALARM CLOCKS ON THE LARGE DIAL RANG CONTINUALLY 
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Offices in all the principal cities of the world 
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ETTING customers know that you are 
L alive and interested in community wel- 
fare and not merely working for mercenary 

motives has made many a merchant suc- 
cessful. Many a business, moreover, has 
been built up by co-operating with the up- 
building of the community itself. A live 
community means live merchants. 

Ripon, Wis., is a live little town as the 
illustration at the head of this article proves. 
This aggregation of automobiles was assem- 
bled on the occasion of a mid-week band 
concert held some time ago. 

Several very fine floats were used by re- 
tail dealers of the town during different 
business celebrations. Noteworthy among 
them were three designed by H. L. Fargo, 
a retail jeweler. Two are illustrated with 
this article, Fig. 1 involved considerable 
work and was trimmed to represent Uncle 
Sam controlling the railroads. Mrs. Fargo 
was at the throttle dressed to represent the 
U. S. A. The jeweler himself manipulated 
the auto. The cab and body were trimmed 
with white excello. The boiler was deco- 
rated with red, white and blue fibre roping. 
White paper stars pinned on the blue back- 
ground gave the appearance of a large flag. 
The headlight was operated by being con- 
nected with the magneto of the machine. 
The smoke stack was a grey Uncle Sam’s 
hat. An ordinary school bell served as the 
engine bell, which was suspended in a 
bracket with the cord extending back to 
the cab. The whistle was attached to a 
rubber tube and operated from inside. A 
long arm attached off-center to the rear 
wheels moved back and forth and gave all 
appearance of a real locomotive. The float 
was awarded first prize and stirred up 
great patriotism as it rolled along the 
street shortly before the armistice was 
signed, 

Another interesting float by the same 
jeweler is shown in Fig. 2. This repre- 
sented a boat with rear paddle wheel. As 
the car moved along the big paddle across 
the back of the car was turned by means of 
a pulley and belt attached to the rear hub 
cap. This float also won a first prize. No 
advertising whatever was attached to it. 
During an afternoon parade, two clock 
dials were attached. Suspended above each 
hour of the large dial was an alarm clock 
made known to fame by national advertis- 
ing. The alarms. of each clock were set 
at intervals ranging from three to four min- 
utes apart, so that there was a constant 
ringing of bells as the automobile proceeded 
down the street, 

This little advertising idea itself stimu- 
lated the sale of a great many alarm clocks. 
“We were well paid,” says the jeweler, 

and consider our time ‘and money well 
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Pride in the Hometown 
Will Bring You Business 











Written Expressly for The Jewelers’ Circular 








spent. We got advertising and patronage.” 

Another float, not illustrated, showed a 
large ring box protruding from which was 
a huge diamond engagement ring. The 
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“diamonds of quality” were advertised. The 
top of the float was decked with red ex- 
cello. This float, like many of the others 
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Fic. 1—A REAL PATRIOTIC FLOAT WITH YOUR UNCLE SAM AT THE THROTTLE 


gilded ring mounting was made of wood 
and narrow strips of tin to give it the right 
shape. A tinner made the damond which 
was then varnished and sprinkled with 
Christmas snow tinsel to make it glitter in 


used by the jeweler, was made with the 
co-operation of Mrs. Fargo. 

Mr. Fargo works along the lines of least 
resistance by moving ahead with the com- 
munity in which he lives. 
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HAW KES 


®) Hawkes Crystal Glass 


Original—Captivating—Salable 
For your gift line, what could be more salable 


than this beautiful perfume bottle, exquisitely 
fashioned and engraved? It’s practical, too—- 
the long, tapering stopper conserves every drop 


of scent. 


Hawkes Crystal offers you dozens of new ideas 
that will focus attention on your window during 
the gift season. Our immense reserve stock en- 
ables us to ship your orders immediately. 


Your profit? Better than usual. 


T. G. Hawkes & Company 


Clermont Cologne 
Satin Engraved 1872 


No. 1—9% inches high....$4.75 net Corning, N. Y. 
cn i i 2 3.95 * Pacific Coast Office: 
3—7 Pk ee 3.40 * 140 Geary St., San Francisco, Cai. 





= 
Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 


Decorated 
Enameled Glass 


Desk Sets 


Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 


Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Paten 
tees Hawkes Fa 
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A Full Line Now Ready 


HATEVER your customer’s 

ence, both hand and purse are easily suited from 
our wide array of approved SALZ styles, from the con- 
servatively plain to the ornately mounted, and at telling 
profit. 


SALZ BROS. 






































Fountain Pen prefer- 5 J ‘ 





Let the full Salz Line now capitalize your 
Fountain Pen opportunity of the year. 


Assuredly, you ought to have our 
catalogue at once. Shall we send it? 


71 West 35th Street, 
New York 


MILLS: 
Orange, Mass. 
Kingfield, Maine 


“A Fountain 
of Service” 




















Locked Corner Wooden Boxes 
for Shipping and Mailing 


Safest contain- 
ers for Silver- 
ware, Jewelry 
and Watches. 
Complete line 
of Nested Boxes 
and Basswood 
Mailing Boxes 
carried in stock 
New York. 
Special Sizes 


Made to Order. 


at 


Hagert & Hopper 


69 Barclay St., New York 


Telephone 
7416 Barclay 
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to print a list of merchandise with prices, 
not only to build up or sustain prestige, but 
also to keep up the buying morale of your 
patrons. This is necessary to meet any an- 
ticipated move or the part of competitive 
industries or fanatics whose champions may 
start a campaign against what they call ex- 


Put Her Money 





















































































Practical Publicity for the Retailer. in Fine J ewelry 
Written expressly for The Jewelers’ Circular by Robert Francis Navan. | ” —_—— oe a bl ren 
— some money saved in a deposit box 





at home, and I told her to take that 


Bulging Purses Now Invite Big Drive for. pessimists. The extreme view taken by meney and hay beset & ghuecal 








Business optimists, on the other hand, that this in- jewelry that would please her, that 
HE big business drive is at hand. tensive buying and unusual prosperity will she would always admire, and that 
Purses are bulging, stores are crowded, continue ad infinitum is equally dangerous would add to her happiness. 
and Christmas cheer reigns supreme in the and — Common —— _ tells taped ‘*SHE did not need the money at the 
wise business man, irrespective of the time and it was independent of 
amount of knowledge he may have of eco- her regular bank account. Now she 
TASTEFULLY nomics, that there will come an adjust- has the jewelry to admire and is safe 
ment. When it will come is the problem. in the thought that she has not wasted 
JEWELED Some predict within a year, others within her aa Rag ane — — 
n six months. But who knows? in showing the jewelry to friends who | 
oe ee oe pe Preparedness is desirable in anticipation neo de rem gy — oe. them 
look best, must be worn correctly, of business emergencies just as well as in ave decided to do likewise. 
that is, they must harmonize with expectation of war. Remembering the Jewelry gives pleasure and 
one’s attire and must be suited to lasting ealee. 





the occasion. Part of our service 


pager alesis, tot ak cove A Reliable Watch 


sion or for any style of gown or 


Name and address here. 











No. 4 (orIGINAL) 











dress. , P ; . 
We aim to deserve the name M ° travagance, just as they did during the 
“jeweler,” meaning one who jewels akes a Usetul Gift war, 
correctly. We shall be pleased to The investment value of your merchan- | 
show you the WHETHER it be an elegant wrist watch dise cannot be too strongly emphasized to- 
F studded with diamends for milady or bh : he f 
Latest Fashions a timepiece for the boy or man. We select gether with the fact that your wares are 
in all those rich requisites that en po oe with great pee heenane, we the most lasting and at the same time most 
ad realize le tmconvenience iat comes rom 
hance. the beauty of one’s attire the unsatisfactory timepiece. profitable. Keep the name of your estab- 
d ant ’ li Every watch sold must pass the inspec- lishment constantly before the public as a 
and emphasize ones personality. tion of our expert watchmaker. Every f . d reliabili Th 
watch sold is placed in a handsome box store My service and reliability. ese two 
¥ John Jones & Co. bearing our name which is really our guar- qualities will, in future, be more emphasized 


antes, our stamp of approval. Service and 



































satisfaction have built up our prestige, and 
No. 1 (ORIGINAL) hy shall continue Rol follow this policy as h Sk 
INO. xINAL ong as we are in business. W S 
; en You Go Skating 
face of trying economic conditions such as Name end address here. 
perhaps never faced the world before. THERE is nothing better than a 
a good hot drink after darting 
No. 3 (ORIGINAL) around the ice a few times and fill- 
in our lungs with fresh, life- 
Jewelry the Great value of the dollar to-day, and the value givin pag : 
; f the dollar when prices fall, every busi- 
Investm 0 Jui : 
; ent Gift ness man will make his plans with pru- It’s a great feeling! 
JEWELRY affords not only pleas- dence, whether they be plans for buying, Why not take with you a vacuum 
Sgr on account of its great beauty for manufacturing, for selling or extending bottle filled with steaming hot tea 
i — area gescgenne. age = credit. It is very probable that an adjust- or chocolate, and thus increase the 
ong pea a —_— Ga yee ment will be made which will be favorable pleasure of the sport. ; 
and precious pn an ae nee tise to the whole nation. In such a case no Take a vacuum bottle with you 
able in an emergency. There is business man will need shock absorbers to next a and note ~_ much more 
No Wast prevent any commercial jar, Those who you will enjoy your skating trip. 
oO aste will not be jarred in any event are those 
In properly bought jewelry. We who keep their ears constantly to the John Jones & Co. 
carry only the highest grade of fine ground, who study conditions in the terri- 
jewelry of the latest designs and tories in which they sell, whether they are No. 5 (oriGrNat) 
our precious stones are of the finest selling at wholesale or retail, and who keep ; ; 
quality. Our chief purpose is to their stocks moving, avoiding overbuying than at any other time in the history of 
give our patrons lasting satisfaction. , with a consequent tying up of capital which merchandising. 
John Jones & Co. eventually spells catastrophe. Man's Jewelry Selling Eatenduile 
wai ited The retailer knows how to advertise bet- 











No. 2 (ortGInaL) Whether you are doing the best business ter when he knows buying tendencies. In- 

; you ever did in .your life, or not, adver- vestigation shows that a great deal of jew- 

Nevertheless, the buying goes on, notwith-  tising is essential at this time because the elry this year is being bought by men or 
Standing the adverse predictions of certain function of your advertising is not merely for men. This may not be so, of course, 












The accompanying original copy is intended to give you advertising and selling suggestions. Use it. 
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BOTTLES—JARS 
CARAFES 
PITCHERS—JUGS 


Everybody is buying ICY-HOTS os 
for use when motoring, picnicking, 
fishing, camping, boating, for all 
trips and outings; also for home 
use. Hundreds of people will de- 
mand ICY-HOTS at your store as 
a result of frequent ads appearing 
in the best magazines of nation- 
wide circulation. 


Many Profitable 
Sales Are Yours 


The beautiful new ICY-HOT Jug and 
Carafe Sets will grace your store and 
appeal instantly to your customers. 
ICY-HOTS give your customers. the 
utmost in service and _ satisfaction. 
Guaranteed, protected against breakage, 
easily cleaned. 

Let us show you how ICY-HOTS will 
nake money for you. Write today for 
our dealer proposition and new catalog. 


THE ICY-HOT BOTTLE CO. 
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No. 539 


ALF 


ANRC T Re 


Ss 
SZ) 


Zp 
AU 


RE AWA AWAVAS PHALTG 
MEERA 


No. 180 


Pitcher Motor Restaurant 


er DORA EST ST y 0\\¥ Up > Sy 
/ ZV QNMVW ALAM CHM NANICYN NGI: 











HAW’ eacehens 
Trade Want 
Incorporated at Prices 


J EWELR Y an ates: 








We do not travel any men on the road—We operate 
on the “selling jewelry” foreign and domestic, your 
customers want. ; 


See the Lines in New York 


1482 Broadway 450 Fifth Ave. 130 W. 42nd St. 
. (Times Square) (at 40th St.) (Bush Bldg.) 
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MANASSEH LEVY & CO. 


IMPORTERS OF WATCHES 


ARE 
NOW 


——— 


LOCATED 


26 WEST 36TH STREET 
NEW YORK CITY 














Exclusive Lines 


In Gems, Antique and 
Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, etc. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 


65 Nassau Street New York City 
Tel. Cort. 705 














Quality Delivery 


Service 


Feingold & Gelb, Inc. | 


IMPORTERS 
11 Maiden Lane, New York 


Swiss Watches 


F. & G. Movements. 
Bracelet Watches Ribbon Watches 








Manufacturer of Fine 
Gold and Platinum Jewelry 


EMIL HOLM 


Repairing, Plating, Engraving, Stone Setting. 
Watch cases repaired. 


Mail orders given prompt attention. 


226 West 41st Street New York City 


Near Times Square 











Dutch Silver 


Made in Holland. 


Otto Buchholz 


1170 Broadway New York 
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territory, but it is so in many 

















in every 


ces. 
ay jeweler in the State of New Jersey, for 


instance, reports to me that his sales of 
gents’ rings with colored stones, up to 
Sept. 1, this year were 60 per cent. in ad- 
vance of the sales in that line up to the 
same date for the previous year, while the 
sale of ladies’ rings set with colored stones 
for the same period were 10 per cent. less. 
His diamond sales show an increase of 80 
per cent. Wedding rings show an increase 
of 50 per cent, and solid gold ladies’ 
watches an increase of 80 per cent., while 
gents’ solid gold watches show an increase 
of 30 per cent. His increase in ladies’ gold- 
filled watches was 15 per cent. while his in- 
crease in gents’ gold-filled watches was 120 
per cent. Solid gold brooches show an 
increase of 70 per cent. Another evidence 
that the men are being good to themselves 
is shown by a 90 per cent. increase in the 
sale of men’s solid gold watch chains, This 
is 40 per cent. above the increase in the 
sale of women’s solid gold watch chains. 
Even scarf pin sales doubled and tie clasps 
show a 50 per cent. increase. Solid gold 
link buttons also doubled in volume in this 
jeweler’s establishment. 

It will be noticed from these figures that 
the sales are the largest in the best class of 
merchandise, the gold outselling the gold- 
filled articles in most cases. The return of 
the soldiers naturally explain many of these 
increases and decreases too, for this jeweler 
reports a falling off of 10 per cent. in men’s 
lockets.. Instead of buying a iocket for 
the girl’s picture, they now take the girl 
herself and buy her a diamond and a wed- 
ding ring. 

The Bracelet’s Popularity Returning 

Bracelets seem to be returning for the 
sales of both solid gold and gold-filled 
bracelets increased 10 per cent. in this jew- 
eler’s store. Ladies’ solid gold necklaces 
sold more extensively, too, than in the pre- 
vious year, so did men’s gold-filled chains 
to the extent of 35 per cent. 

; A jeweler in Montreal reports a general 
increase in business for the above men- 
tioned period amounting to 70 per cent. At 
this writing other reports have not come in, 
but from all indications the figures would 
te, for the most part, correspondingly high. 


Some Recent Mark-Ups 

Some time ago we discussed adequate 
profit in the jewelry business, and I think 
I showed fairly clearly that with the cost 
of doing business at 30 per cent and a 5 
per cent war tax, it was necessary to add 
82 per cent to the cost price in order to 
net 10 per cent on the selling price. 
Apropos of this, I am fortunate in being 
able to present below some figures which 
I obtained recently from a large jeweler 
in Australia.: Here is his mark-up based 
on cost price: Men’s watches 100 per cent; 
ladies’ watches 100 per cent; diamonds 85 
per cent; plated, flat and hollow ware 75 
per cent; jewelry 75 per cent; novelties 
100 per cent for the first month; if not sold, 
a reduction of 25 per cent monthly is 
made until disposed of. The cost of doing 
- business is about 33 per cent. 
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Many jewelers who get 50 per cent on 
diamonds will be particularly interested in 
these figures. I have met jewelers who 
thought they were making a fortune when 
they got 50 per cent on diamonds, Here is 





in A TIMELY BOOKLET COVER 


a firm getting 85 per cent. Of course, con- 
ditions in his country may be different 
from conditions in this country. Neverthe- 
less, these figures tell a big story. 
Remember, the jeweler’s turn-over at best 


CED DAE IDE DAE IES 
Announcement! 


JUST TO SATISFY YOURSELF THAT THIS IS NOT 
MERELY A BIT OF FORMAL ADVERTISING, BUT THAT 
BEHIND THIS ANNOUNCEMENT IS THE STRONG DE- 
SIRE OF THIS CONCERN TO GIVE CUSTOMERS THE 
BEST VALUE FOR THE LEAST MONEY. 


WON'T YOU PLEASE DROP INTO OUR STORE BE- 
FORE YOU FORGET IT AND LET US SHOW YOU THE 
FRUITS OF REAL LABORIOUS WORK IN STUDYING 
THE JEWELRY MARKETS IN ORDER TO BUY EXCEED- 
INGLY ATTRACTIVE ARTICLES WHICH WE CAN SELL 
YOU AT AN ADVANTAGEOUS PRICE. 


CHRISTMAS WILL BE HERE VERY SOON, AND IT 
WILL BE WELL TO BUY EARLY IN ORDER TO SECURE 
THE WIDEST RANGE OF SELECTION. WE SOUGHT TO 
PURCHASE THE MOST APPROPRIATE GIFTS. 


EVEN THOUGH YOU HAVE NOTHING IN MIND AT 
PRESENT, WE WOULD BE GLAD TO HAVE YOU CALL, 
SO THAT WE CAN HELP YOU TO MAKE A SELECTION 
WHICH WILL BE APPRECIATED. 


GOODS SELECTED NOW WILL BE KEPT IN OUR 
VAULT UNTIL THE DAY BEFORE CHRISTMAS, OR 
WHENEVER YOU ARE READY TO CALL FOR THEM. 


WE SHALL APPRECIATE YOUR PATRONAGE AND 
DO EVERYTHING IN OUR POWER TO SATISFY YOU. 


EARNESTLY YOURS, 


W. E. Cross 


City Jeweler 
Plattsburg, FA. YW. 


Q0G IRI ILHG INH OY 
COPY USED IN ABOVE BOOKLET 


36 Clinton Street 
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is seldom greater than 2, and it is the 
initial profit that counts. You can never 
get the turn-over great enough to figure 
safely on large sales and low profits. You 
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must give value for the money, and a great 
part of this value is reliable service. 
Advertise, by all means the professional 
side of your business, for it surely has.such 
a side, demanding skill and considerate 
technical knowledge. sora 


Use price cards in plenty, but doriot 





A Great Gift— 
A Vacuum Bottle 


USEFUL and beautiful for man, 
woman or child or for the 
whole family—for the vacuum bot- 
tle is really “a family affair.” 

This gift will be much appreci- 
ated because it will fill a need and 
will give pleasure, too. We have 
an assortment, including all sizes 
from the half-pint to the two-quart 
size, and at prices to fit every purse. 


Plain, inexpensive bottles and 
elaborate nickle-plated ones. 
Prices, $—— to $——. 


See our pretentious nickle-plated 
afternoon tea container. It will be 
the envy of all your friends. 


JOHN JONES & CO. 











No. 6 (ORIGINAL) 


make a hodge-p* ‘ge of the window display 
with them. 

A solid display at the one price, or a 
mixed display at the one price will often be: 
advisable. “Any article in this window 
$5.00” will be the only price card required 










Worth While. 


Jewelry is the Refined Gift of 
Lasting Beauty and Value 
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CO-OPERATIVE ADVERTISING BY DALLAS 
JEWELERS 


if every article in the window is to be sold 
at $5. 

Price cards should of course, be incon- 
spicuous—but they should be such as can be 
plainly read from the outside of the 


window afd so placed that they do not 
obstruct the view of the would-be pur- 
chaser, nor so conspicuous as to make the 
card. the most 
window. 


important thing in the 
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WE USE THE CELEBRATED 


_ oe ww Radium 


ww ; ae Compound 


Lumas-lited Dials are 
Always Visible 
CBiremriiticiciesmelm elioiaw-tlilema lela «mate 
feels that he would like to add a line of lu- 
minous dials can do so without disturbing his 

present organization in the slightest— 
And at the same time be assured of the high- 
est character of workmanship. 
All he need do is to send us his dials to be 
lLuma-lited. 
Our facilities are unsurpassed. We can do 
time cele emeleclulelihamrlitiriacelel harlem lar te 
actual saving. 
Luma is the one best Radium luminous material, guar- 
anteed to contain only Radium ae its activating agent. 
We use it exclusively because of its superior luminosity, 
long life and dependability. 

Estimates and full information upon request. 


RADIUM DIAL CO. 


GENERAL OFFICES-PHITSBURGH, PA. 
LITTLE BLDG., BOSTON - MARSHALL-FIELD ANNEX BLDG., CHICAGO 
301 FIFTH AVE. NEW YORK. 
DIAL PAINTING FACTORIES —PITTSBURGH-LONG ISLAND-CITY-CHICAG0- BOSTON 


A Complete Workshop | The Jewelers’ BLOWER 
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electric light. Runs with ball bearings and to melt with, to 
uses very little electric current. Does only . : 

the best work and will last a lifetime—You use with the 
get it complete as 

shown— just turn 

your current on at 
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Straight Line and Straight Bar Pendulum 











Written expressly for THE JEWELERS’ CircuLar by James ArtHur, Author of ‘Time and Its 
Measurement,” “The 24-Hour Day in Business and Astronomy,” ‘Local and Universal 
Time,” ‘Modern Clocks,” “Ultimate Foundation of Time Keeping,” ‘‘Remarkable 
French Calendar Clock,’ etc., ete. 

















O branch of science can be exhausted, 
since no fact in the universe can be 
isolated. All are related and each one is 
inevitably interwoven with all others in the 
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infinite series. We may well remember 
this. 
Among the subjects on which little 


original investigation is possible may be 
mentioned the pendulum. It is distinctly 
a gravitational problem which has been sub- 
jected to the highest mathematical treat- 
ment by the supreme court of gravitation— 
the astronomers. In this court few pendu- 
lum experiments are necessary, since nearly 
everything can be determined beforehand 
mathematically. Here the human mind has 
reached its grandest flights and noblest 
achievements in science, 

This article on pendulums must be ac- 
cepted as distinctly elementary and amateur. 
No attempt is made to teach my teachers 
or make discoveries for practical timekeep- 
ing. In my earlier experiments—many 
years ago—I was ahead of my reading and 
in some instances had the feeling of original 
discovery. So the reader must be prepared 
for this personal note. I have been in- 
dulging in Scientific Pleasure, which I con- 
sider the highest pleasure, as it ennobles 
rather than satiates, opening up more prob- 
lems than it solves, hence is the most last- 
ing of all pleasures. 

Some of the experiments might be de- 
scribed as Impressively Simple. The mo- 
tions of pendulums suggest the gyroscope 
in the fact that they are persistent, positive 
and can only be altered by force. We can 
safely say that any piece of ponderable 
matter in motion is the same as any other 
in its mode of operation. 

Abstract Pendulums 

The “simnle pendulum” of science is 
abstract and consists of a straight line— 
having tensile strength—suspended from 
one end and having a heavy point at the 
other—not a particle, as that would make 
a bob of conceivable diameter, and therefore 
constitute a compound pendulum. 

In Fig. 1 is shown a straight line pen- 
dulum, A a being a straight line having 
uniform weight over its length—and inflex- 
ible—making it ‘an abstract compound 
pendulum. No matter at what point it is 
suspended, that point and another at the 
center of oscillation are the only ones not 





compounded, since all other points attempt 
to oscillate, or beat, either faster or slower 
than the rate for the whole. A beat is one 
movement over the arc of swing. An oscil- 
lation is one movement over the arc and 
back to the same point; so a beat is half an 
oscillation. Beat is the popular word and is 
best understood. In considering the rate— 
beats per minute—mathematics is the only 
solution, that is: an abstraction dealt with 
by an abstract science, as mathematics has 
no meaning till it is applied to something— 
even another abstraction. We are putting 
hypothetical questions to nature, and it is 
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remarkable that the only sure facts are im- 
material. It is more convenient here to deal 
with seconds, although a general proposi- 
tion for all other rates may be made. 

In Fig. 1 let A a represent a straight line 
having stiffness and uniform weight over 
its length. For convenience and simplicity 
let us use the simple pendulum beating 
seconds at the sea level in New York City 
— 39.1” inches — L. All lengths will be 
given in inches, using the usual sign (”). 
If we make this line A a = 1.5L = 58.65” 
it will beat seconds when suspended from 
its end A. Now divide it into three equal 
parts AB—BC—Ca each = .5L. If sus- 
pended at B it will beat seconds also, that 
is, any straight line pendulum will beat at 
the same rate if suspended from any one 
of four points dividing it into three equai 
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We Want 


Your Sweeps 


—because we're over half a century 
old in our experience at refining—- 
because we're up to-the-moment in 
adopting the newest scientific me- 
chanical aids brains can devise and 
means secure—because of our un- 
bounded faith in our ability to pro- 
duce the MAXIMUM returns for 
your every consignment sent our 
way— 


We Want 


Your S weeps 
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Phone, wire, write—we’ll 
“connect” without delay. 
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L. LELONG & BRO. 


Refiners of Precious Metals 


Assayers and Sweep Smelters 
HALSEY, MARSHALL 
and NEVADA STREETS 


NEWARK 
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‘‘PRICES UPON REQUEST’’ 


HERPERS BROS. 


Established 1865 
SETTING MAKERS 


18 Crawford Street NEWARK, N. J. 
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2d, two pairs of these points A C 

a gag the length of a simple pendu- 

and B a give i . . 

Jum beating uniformly with it. 

Now turn to Fig. 2, where the same 

ight line pendulum A a 1s shown = 
3g63”. If suspended from M 21132 of its 
length from the end it will beat 64.4742 per 
minute, its fastest possible rate. Deducting 

21132 from each end, we have MM = 
33.8616", which we will call its fastest 
points. As these points are equidistant 
from the center O, we may reverse or 
turn over this pendulum at the points M M 
and shall call this symmetrical reversion. 
This 33.8616” represents the length of a 
simple pendulum beating uniformly with 
it. This I consider the most beautiful and 
impressive fact of all, leading to the gen- 
eral propositions. First, that any straight 
line pendulum, at its fastest points, gives 
the length of the simple pendulum of equal 
rate with itself; second, that these are the 
only symmetrical points which will do this. 
Fig. 2 shows all this, and much more, in 
a very graphic manner, The curve D E 
F G O was plotted for me by a United 
States naval constructor, and I consider it 
a masterpiece. It is repeated on the lower 
half of the figure showing symmetrical 
reversals. The original drawing has A a 
= 10” and A D = 6” = 60 tenths, being 
one-tenth of an inch to a beat. Any line 
drawn at right angles to A a touches the 
curve at a point giving beats per minute in 
tenths of an inch. This holds even if we 
draw a line from O, as it would not touch 
the curve except at O, and no beats would 
be indicated, because O is the point of 
balance, or rest. Suspension at H_ gives 
30 beats as the line H G is half A D, that 
is it is three inches in the original draw- 
ing. Note that the rate is not sensibly 
changed by a slight movement of the posi- 
tion of suspension point M E;; that is, the 
rate is not sensitive to changes of length 
near M, because M E is at right angles to 
the curve at E. This explains why it is 
not possible to determine the fastest point 
M by experiment. In my first experiments 
I found that a change of .5” above or 
below M did not affect the rate very much 
in a ten-minute count. The point B can 
be approximated very closely, as the curve 
is changing rapidly at F. The point giving 
a rate of 30 per minute can be fixed almost 
exactly as an extremely small variation 
from H changes the length of H G, as 
is made plain by the curve at G. The rela- 
tions of length to rate could not be so 
plainly and impressively shown by calcu- 
lations as by this curve. 

Collating these facts in Fig. 3 we get 
remarkable results. Let A b represent L 
= 39.1”, and therefore the simple pendu- 
lum for seconds—C d and E e each = 
15 L. Since we know that the fastest 
Points are .21132 the length of a straight 
line pendulum from its ends we can find 
one whose fastest points = L by the 
simple equation x = .42264 x + 30.1” = 
67.722" for F f beating seconds at its 
fastest points GH = 39.1". We have now 
the lines A G and b H, L apart. The three 
Pendulums, de f will beat seconds from 
line A G or reversed to b H. With the 
simple pendulum A _ b, reversal has no 
meaning. C d and E e may be reversed 
for seconds, but not symmetrically, F f 
Po. 
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reverses symmetrically at its fastest points 
G H = 39.1” and is the only possible length 
which will do this. It is not necessary to 
prove that any number of pendulums beat- 
ing seconds separately may be combined, 
or fastened together, and the whole will 
beat seconds. Further, as the only points 
in these pendulums which beat normally 
must be L from the points of suspension, 
if we imagine line b H to be uniformly 
heavy we would not alter the rate of the 
whole. Still further, different weights 
might be applied to b d I H, and the rate 
would not be altered. We can go very 
much farther than this, for any one of the 
number may have its own linear weight 
different from the others. For example: 
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one might weigh an ounce to the inch and 
another a pound to the inch, and so on for 
each of the series, so long as each has 
uniform linear weight. The addition of 
the simple pendulum at A b in the series 
does not alter the rate, as it only adds a 
heavy point at b but no weight between 
A and b. 

In Fig. 4 we have all the pendulums of 
Fig. 3 shown together where B g = L, 
A-g = 15.L = 366", C bh = '@.722", and 
between these extremes an infinite number 
of pendulums, indicated in broken lines, all 
of which have two points in their length, 
L apart, from which they may be reversed. 

This Fig. 4 gives the lengths between 
A g and C h, but not their positions. The 
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positions are given in Fig. 5 (see illustra- 
tion in issue of Dec. 17) where the middle 
length F i is emphasized for graphic sim- 
plicity. The curves A F C and gih are 
elliptic. This suggests that a very beauti- 
ful figure could be drawn, to a larger 
scale, in which these ellipses would be 
completed. In this Fig. 5 we may imagine 
the line g E to be weighed without alter- 
ing the rate, but the weight must be on a 
line which represents all the points of 
oscillation of the series 39.1” from sus- 
pension. 
Experimental Pendulums 

We now come down to the world of 

material facts for confirmation of calcula- 


Hine 
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tions. It is well to remember that experi- 
ments of this kind are only approximate, 
yet they give absolute proof. Confirming 
a calculation by experiment is similar to 
determining pi by applying a tape line to 
a cart wheel. This would be a simple be- 
ginning, but you would come nearer and 
nearer as you used a better wheel and a 
finer tape line. After this you could go 
to an engineering plant and use the finest 
steel line on a 100-inch piston and come 
still nearer. That is, experiments are never 
perfect, but are constant approximations. 
(To be continued) 








J. Hepler, who was formerly a dealer in 
jewelry, sporting goods and clothing at 601 
King St., Charleston, S. C., is out of busi- 
ness for the present. He does not know 
at the present time, how soon he will 
resume business. 
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They add to the Beauty 
and enhance the Value 
of fine jewelry 


Seamless platinum and platinum iridium tubing 
round, square, with square or round hole, 
rectangular, octagon and other shapes. 


Send for Bulletin 


AMERICAN PLATINUM WORKS 


American Platinum 


Galleries and Bracelet Boxes 
Solid and Flexible One Piece—Patented 


We use only the finest metals and the quality of 
workmanship and design match the best. For 
economy and satisfaction you can depend on our 
goods. If youare behind with orders or short of 
skilled workmen, make use of our ability to 
serve you. 


N. Y. OFFICE 
30 Church St. 








U. B. C. WATCH 


A fourteen size thin model watch In nickel. Pull out stem 
set, equipped with unbreakable crystal. 


GUARANTEED 





S GRO: sscvecseesans 1.31 each 
3 DF gi bhbabeoeabhe 1.30 os 
6 ”  inbebeseeebeun 1.27% “ 
GrOBS .. ..cccce cocces 1.25 sad 
eee 1.20 ad 


Immediate Delivery 


ESKA MFG. CO. 


Baltimore, Md. 


Get the Bradley Way 


Bradley Polytechnic Institute 
PEORIA, ILL. 


and be able to fill one of 
the hundreds of positions 
offered by Jewelers from all 
over the country, at wages 
ranging from $25.00 to 
$50.00 per week. If you can- 
, not make arrangements to 
start now, try to get in the 
first of the year, imme 
diately after the Holidays. 


BRADLEY POLYTECHNIC INSTITUTE stands for 
the highest grade of work in watch repairing, jewelry 
work and engraving. A common education only re- 
quired for the course through the Horological Depart- 
ment, 

Thousands of first class workmen are employed all 
over the United States who owe their success to the 
training obtained at this institution, and we are doing 
our best to supply the trade with help in these several 
lines of work. 

Don’t put it off any longer. Write for our catalogue 
today. Address a post card to 


Bradley Polytechnic Institute 
Horological Dept. C, Peoria, III. 


Make your arrangements to join your forces with 
Bradley Polytechnic Institute about the first of Janu- 
ary, 1920. 











JEWELERS’ SAWS 


“Herkules’”’ round back pre-war manufacture 


(Guaranteed Genuine) 


We are in receipt from Europe of a consignment of Round Back 
Herkules Saws, pre-war manufacture of the following numbers: 
6/0, 5/0, 4/0, 3/0, r/0. 0, 1, 1%, 2, 3, 4, 5 and 6. 


Staple sizes 0, 1, 14%, 2 and 3. 
Price while they last....... $2.75 per gross 
Lots of 10 gross........ @ 2.25 “ - 


Less than a gross of one size. 3.25 “ - 


Small orders should be accompanied 
by remittance, postage to be added 
W. GREEN & CO., Inc. 


MATERIALS, TOOLS, MACHINERY SUPPLIES 
For Watchmakers, Jewelers, Silversmiths, Platers, Engravers 


81 NASSAU STREET, NEW YORK 











8-Day Watches 


IN LEATHER CASES 
for Immediate Delivery 


CONCORD WATCH CO. 


SWISS WATCHES 
15 Maiden Lane 





New York 
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aiaees J Germain, of the E. Bastheim 

Co., has returned from a very success- 

ful trip to Salt Lake. He was gone two 

Lg formerly in business at 530 
S, Broadway, has opened a jewelry and 
diamond business at 900 Broadway Cen- 
tral building. . 

A. E. Baranger, well known traveling 
salesman for eastern factories, has taken 
a position with S. Nordlinger & Sons for 
the holiday season. 

Kenyon Adams, who has been in the 
material department of the E. W. Rey- 
nolds Co. for eight years, was married 
on Thanksgiving Day to a popular young 
lady of this city. 

Arthur P. Care, head of the material 
department of the E. W. Reynolds Co., 
will before long occupy a fine new 
colonial house of nine rooms, which he 
is having built in Atwater Park, this 
city. ; 

Few out-of-town jewelers have been in 
Los Angeles recently. Among those here 
were W. A. Manson, San Bernardino; 
J. H. Padgham, Santa Ana; H. E. Fox, 
San Fernando; W. E. Lawrence, Bur- 
bank, and Nate Baranov, San Diego. 

Mrs. Emma C. Flemming finds her 
business growing at her new location in 
the Metropolitan building, and has se- 
cured the services of Miss Mabel Pad- 
dock to assist her. Miss Paddock was 
formerly with Mrs. Fleming on W. 6th 
St. 

G. D. Davidson, of the G. D. David- 
son Co., who has been east on a busi- 
ness trip for about two months past, is 
home again and expects to remain here 
till after the holidays. Geo. Hayward, 
formerly of Kansas City, has taken a 
position in the watch department of this 
company. 

D. Goldberg, a Bakersfield jeweler, died 
suddenly while in attendance at the confer- 
ring of a degree recently in one of the 
higher orders of Masonry in this city. 
Heart disease was the cause. The de- 
ceased was a brother of S. Goldberg, a 
San Diego jeweler, and a brother-in-law 
of the late E. Fano, a former jeweler at 
Bakersfield. ’ 

Luis Ramirez, traveling representative 
of E. A. George, wholesaler, 502 Title 
Guarantee building, has returned from a 
very satisfactory business trip through 
Sonora, Mexico. He says he encoun- 
tered no trouble on account of political 
conditions and is preparing to make 
another trip through the same section. 

P. J. Koke, of Koke, Slaudt & Liver- 
more, manufacturers’ agents, 913 Broad- 
way Central building, has gone on a 
business trip north, expecting to go as 
far as Seattle. Messrs. Slaudt and Liv- 
ermore are at home to remain until the 
first of the new year, when all hands will 
Start on a big drive covering all terri- 
tory west of Denver. 

Perin Clark, of the sales force of Chas. 
H. Clark, 704 S. Broadway, expresses him- 
‘Self as peeved because he was called out 

».) 
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of bed at 2 o’clock on an exceptionally 
cold morning recently by Pinkerton offi- 
cers because the burglar alarm at the 
store had sounded. It was found that 
the alarm was caused by an accidental 
grounding of a wire. 

W. F. Robison, 405 Title. Guarantee 
building, has recently been awarded the 
watch inspectorship of the Santa Fe 
railway lines in this section. To meet 
the requirements of this work he has 
opened a branch office at 2011 E. Ist St. 
The branch will be in charge of S. E. 
De Graff, formerly of Columbus, Ind., 
and an old friend of Mr. Robison. 


The annual opening of Brock & Co. 
took place on Nov. 19 and as usual on 
these occasions large number of friends 
and patrons visited the store. The sales 
rooms were beautifully decorated with 
large yellow chrysanthemums and other 
flowers and the Pasquale de Nubila 
Quintette, a first-class orchestra, fur- 
nished music during the afternoon. 

Although Almon G. Stone, 706 W. 3rd 
St., is so pressed with business that he is 
working 14 hours a day, he finds time 
for a little of his favorite recreation of 
painting in oils and has recently pro- 
duced an exceptionally fine marine view 
showing a stormy day off Point Fermin 
in the Pacific off the Los Angeles County 
coast. He has the picture in his win- 
dow and it has attracted much favorable 
comment from competent critics. 

The Meyer & Talbot Co. will open a 
branch in El Paso, Tex., on Jan. 1. David 
Zabriskie, who has been with the company 
for eight years, most of that time as trav- 
eling salesman, will go to El Paso at once 
to establish and manage the new branch. 
Mr. Zabriskie was with the late Fred Dor- 
rance, when the latter was in business in 
Portland, Ore., and married a daughter of 
Mr. Dorrance. He is widely known and 
well liked on the Pacific Coast. 

Feagans & Co. had ‘their annual open- 
ing on Monday, Dec. 1, from 2 to 5 P. M. 
The front of the store had just been re- 
painted and the interior was handsomely 
decorated for the event. Hosts of visi- 
tors were present to admire the magnifi- 
cent display. Mr. Feagans reports an 
unusual demand this year for imported 
and other Migh-class merchandise. He 
notes, too, that patrons are beginning 
to shop earlier this year than usual. 

J. C. Taylor, salesman in the diamond 
department of S. Nordlinger & Sons, 
was recently the victim of a mean and 
inconsiderate burglar. In celebration of 
his birthday Mr. Taylor took all the 
members of the family with whom he 
lives for a ride in the country in his 
motor-car. While they were absent a 
burglar entered the house, ransacked it 
and took not only two watches belong- 
ing to Mr. Taylor but a number of fine 
silk neckties and other articles which he 
had received as birthday presents. There 
is no clue to the perpetrator of the crime. 

The Southern California Manufactur- 
ing Jewelers’ Association held a meeting 
on Oct. 14 and another on Nov. 18, both 
regular monthly sessions, and both were 
well attended. The committees had been 
active and their reports were encourag- 
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ing. The secretary read reports from 
the secretary of the National Federation 
of Manufacturing Jewelers’ Associations 
and from other organizations allied with 
the jewelry business. From Cincinnati 
came a gratifying report in reference to 
the action taken by the local union by 
which that union denounced “radical and 
unreasonable doctrines” and advocated 
sane methods and fair play. Some 
amendments to the constitution and by- 
laws were adopted on Nov. 18 and a 
committee was appointed to consider the 
feasibility of forming a large general 
association of jewelry manufacturers and 
kindred trades. The suggestion of such 
an association was received with en- 
thusiasm. The subject of measures to 
discontinue the practice of selling goods 
by wholesalers to persons not established 
in the jewelry business was also dis- 
cussed and action to this end will prob- 
ably be taken. The financial secretary 
made a report showing a very satisfac- 
tory condition. The president appointed 
Wm. H. Lessner sergeant-at-arms to en- 
force the payment of fines imposed for 
tardy arrival at meetings. 








Canada Notes 





The Mount Optical Institute is registered 
in Montreal. 

John G. McLean, jeweler of Stratford, 
Ont., died recently. 

W. H. McCreery has opened a jewelry 
store at Windsor, Ont. 

Crescent Jewelers, Montreal, have sold 
out their business to Z. Rill. 

J. E. Stoddart, optician, of Berwick, 
N. S., has gone out of business. 

Pelser & Petty, jewelers, of Leader, 
Sask., have sold their business to W. E. 
Wilson. 

Frank Thompson, jeweler and optician 
of Moncton, N. B., has sold his stock of 
jewelry to A. W. Clogg. 

The Societé d’Agences Canadiennes, 
jewelers, is registered at Sherbrooke, Que., 
by J. A. Belanger, Alice Laporte and Joseph 
P. Cloutier. 

Jackson, How & Brookes, Ltd., of To- 
ronto,, manufacturing jewelers, has been 
incorporated by Charles E. Jackson, 
Arthur S. How and Charles F. Brookes, 
with an authorized capital of $40,000. 

Out of town jewelers calling on the To- 
ronto trade recently included A. W. Ross, 
Norble Bay, J. H. Newton, Owen Sound, 
D. Atkinson, Newmarket; A. Marchand, 
Milton, and I. R. Bentley, Port Perry, all 
of Ontario. 

The demands of the Watchmakers & 
Clockmakers’ Union of Toronto for a 44- 
hour week with $45 weekly wages were 
conceded by several of the employing firms. 
About 60 men working for other employ- 
ers went out on strike Dec. 1. The strik- 
ers state that if their employers do not 
accept their terms they will organize a 
cooperative company and start business 
on their own account. 





W. T. Davis, Glasco, Kans., has moved to 
Herington, Kans. 

G. M. Bolwe has opened a jewelry store 
at McPherson, Kans. 
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SAUTOIRS 


ure the standard wrist watch slides and clasps. 





251-253-255 Fourth Avenue, Corner of 20th Street 


Mills: Paterson, N. J. 








Silk-Ribbons for Wrist Watches 


We are the ONLY manufacturers making the real EXTRA HEAVY all silk ribbon for wrist watches. SUPERIO 

to all others; used EXCLUSIVELY by the high class watch importers, jobbers, manufacturers and retailers, A : 
were the pioneers in the making of this ribbon, we have gained the knowledge of the jeweler’s wants, conseque: tle 
carrying in stock, light and heavy weight qualities, all silk ribbons in many widths, from 3/16” upwards, made to Meer 


SEND FOR SAMPLES 


[ REINHARDT MANUFACTURING CO. 


MANUFACTURERS HIGH GRADE RIBBONS 


FOBS . 


NEW YORK 
Telephone Gramercy S695 
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science of 
electro- 6 The unusual 
viscosity in Geneva oil gives the 
necessary ‘‘staying power’’ to prop- 


marked the horo- 
logical lubricating 
CSC ris 
a 01il was created 
through the won 
éerful 
chemistry. 


erly lubricate the most delicate 

movements. Geneva watch and —v 
clock oil is certified to be entirely free from 
acids and impurities. Send for a free set ~T 
of litmus test papers and a complimentary 
bottle of Geneva watch oil and make your 
=) own test. 
Ask for and get GENEVA OIL of 

your material dealer. 


Geneva Products Co. 
80 Nassau St., New York, N. Y. 
































Did on Ever 
Realize 


what little you get for 
melting your old rings, 
and what big prices you 
pay for new ones? 
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To avoid losses send them to us and we will make them look 
like new for 75c. and up, according to the size of stones. 


M. J. STERN & BRO. 
51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 











Jewelers’ Saws 





Made in U. S. A. 


“Equal to the best ever imported” 


Size 8/0 6/0 4/60 2/0 1 2 4 6 
Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET 
We guarantee quality and will replace any if found 
unsatisfactory. 
JEWELERS’ TOOLS AND SUPPLIES 
WORTHINGTON & RAYMOND, INC. | 


71-73 MURRAY ST., 
NEW YORK | 

















NITED TO JOIN 
NY > S Eh hal 


ROy 5 
HIGHEST CASH PRICESrorOLD PLATINUM,GOLDaxoSILVER 


BEST RESULTS cROM SWEEPS 


CONTAINING PRECIOUS METALS. 
smELTERS YQNOVER BROS. REFINERS 


OFFICE: 1637 W.I2" ST. WORKS:1103S.WOOD ST. 
BANK REFERENCE CHICAGO, ELL . bane rerckence 













The E. Howard Clock Company of Boston. 
[A <= for the bank, office and school. 


Write us for full information 


31 North State St., Chicago 
Established 1842 








7 The finest Tower Clocks in the world are made by 
Alsof [a 


XS a very complete line of substantial and accurate clocks jr 


THE E. HOWARD CLOCK CO. 


4 373 Washington St. Boston 309 Broadway, New York | 


HESSIAN SAND CRUCIBLES 


First shipments of the good old-fashioned melt- 
ing pots have just arrived. In ordering state 
outside heighth and diameter. 


J. & H. Berge, 95 John St. New York 














THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 




















149 CANAL STREET 





Before the holidays clean up that lot of scrap and dead stock and if 
you don’t like our remittance, say so, and we’ll return your shipment. 


Gold, Platinum and Silver A. ROBINSON & SON Assayers and Refiners 
ESTABLISHED NEW YORK 


40 YEARS 
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TRADE CONDITIONS. 


The retail jewelry trade in Milwaukee and 
the Wisconsin district are looking forward to the 
biggest holiday business in history, as early indica- 
tions already point to this. Reports from all lo- 
calities state that Christmas buying has already 
taken an earnest grip, having started two weeks 
before the customary time in other years. Shop- 
pers are eager to make early purchases, undoubt- 
edly taking warning from the general cry of the 
shortage of goods, and are insistent upon buying 
nothing but the best. Cheaper articles are in 
little favor. In spite of the great difficulties con- 
fronting the industry, retail stocks, while in many 
instances are not as large as in previous years, 
can be said to be adequate to supply the holiday 
business. Jobbers and_ supply-houses report | the 
biggest business in their careers and are virtu- 
ally cleared out of all merchandise. 





George Bergman, prominent local jeweler 
and optician, with a store at 958 Kinnickin- 
nic Ave. died recently after a prolonged 
illness with diabetes. 

H. A. Class, jeweler and optician, who 
formerly conducted a store at 172 Villard 
Ave., at North Milwaukee, opened a mod- 
ern new store here at 1365 Green Bay Ave. 


on Dec. 1. 
The Theodore Leubusher Co. is with- 


drawing from the retail business on Jan. - 


1, 1920, and is now conducting a sale in 
disposing of its stocks at its retail store 
at 418 Grand Ave. 

A. C. Bakken, Jefferson, Wis., was at his 
home in Hartland, Wis., for several days, 
where he attended the funeral of his 
brother, Theodore H. Bakken, who died 
Nov. 22, at the age of 19, of Bright’s dis- 
ease. 

Mr. and Mrs. W. J. Boszhardt and daugh- 
ter were guests of Mr. and Mrs. W. D. 
Krebs at Ft. Atkinson, Wis., during the 
Thanksgiving holidays. Mr. Boszhardt is 
president of the Boszhardt-Possin Co., Se- 
curity bldg. 

R. H. Flaeth, representative of Kuesel 
Bros. Co., wholesale jewelers, 210 Syca- 
more St., was confined to his bed for over 
a week as the result of a severe attack of 
appendicitis. He has recovered sufficiently 
to return to his duties. 

G. H. Ross has resigned as manager of 
the jewelry department of Lauerman Bros. 
Co., one of the largest department stores 
in Marinette, Wis. Mr. Ross has not an- 
nounced his plans for the future. He is 
Grand Knight of the Marinette Chapter 
Knights of Columbus. 

H. L. Polzer, has opened a watch repair 
shop for the trade at 12th and Walnut St. 
Mr. Polzar was formerly employed as 
watch and jewelry repairman by Anthony 
Leising, 487 12th St., prominent local jew- 
elry house, during which time he has gained 
a host of friends through his expert work. 

The order for class pins for the gradu- 

ating students of the West Allis High 
School has been awarded to the S. Dalin 
Jewelry Co., of that city. Although the 
Dalin Jewelry Company is a comparatively 
young establishment it is enjoying a phen- 
omenal growth, due in a large measure to 
the aggressiveness of Samuel Dalin, head 
of the firm. 

The advisory board of the Milwaukee 
Jeweler’s Club, which met recently, elected 
the following members as temporary offi- 
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cers of the Jeweler’s Co-operative Supply 
Co.: Wm. H. Upmeyer, president; David 
Goldman, vice-president; Henry Stecher, 
treasurer and H. W. Rank, secretary. At 
the meeting it was announced that more 
than $50,000 of the required $100,000 stock 
issue had already been subscribed and that 
operation would commence at an early 
date. 

The Bunde & Upmeyer eleven, which has 
played wonderful football during the past 
grid season, by tacking six victories and but 
one defeat to the season’s calendar, is pro- 
claimed the champion of the Milwaukee 
Amateur Football League. It was decided 
that the Bunde eleven has clearly won the 
title on percentage, while second position 
went to the Laphams, with four wins, one 
loss and two ties. The Bunde & Upmeyer Co., 
largest Milwaukee jewelers, are prominently 
identified in the local amateur sport fields, 
maintaining baseball and football teams 
each season. 

Icy winter pavements brought the first 
loss for the season when a skidding auto- 
mobile sheared off the street clock in front 
of the Haertl jewelry store at Clintonville, 
Wis., carried it a few feet on the hood of 
the car, and threw it up against the north 
display window of the store. The result 
was a badly damaged clock, a broken plate 
glass window, some broken cut glass, 
manicure sets and other articles that were 
on display. The damage amounted to more 
than $150. The accident was caused by a 
touring car skidding on the icy pavement 
when turning out to pass a truck coming 
in an opposite direction, with a result that 
it was carried to the curb and against the 
pole. 

W. D. Sproesser, jeweler of Watertown, 
Wis., is realizing some very valuable ad- 
vertising, and incidentally some increased 
business, as the result of city-wide interest 
shown in the model of the proposed Sol- 
diers’ Everlasting Honor Roll Memorial 
which is now on exhibition in the display 
window of Mr. Sproesser’s store. The 
model is an exact likeness of the memorial 
which the citizens and business men of 
Watertown comtenplate erecting in com- 
memoration of the boys who fell during the 
World War. The design includes a large 
Cross with posts at either end large enough 
to support life size statues of each of the 
four heroes, civil, world war soldiers, sail- 
ors and marines. It is esteemed that it will 
take from 18 months to 2 years to carve 
it. The city is now being canvassed. for 
subscriptions. 

It seems as though the early shopping 
attitude shown by the public has prompted 
many additional jewelry retailers of the 
State to make another hurry trip to Mil- 
waukee calling on the wholesale jewelry 
and supply houses, in attempt to pick up 
necessary odds and ends. Among the Wis- 
consin retailers calling on the local whole- 
sale trade during the week were: Weigel 
Bros., Racine; Schneider Bros., Burling- 
ton; O. E. Lange, Racine; R. Nicoll of 
Gottfredson-Nicoll, Kenosha; Jus. Jappe, 
Racine; Amidon Bros., Hartford; E. A. 
Jones, Portage; O. C. BoBelte, Columbus; 
Mrs. Hille, Menomonee Falls; Anton Klein, 
Ripon; Eugene Doering, Waterloo; Lester 
and Mrs. Moore, Sparta; W. K. Sulliver, 
Elkhorn; Estberg & Sons, Waukesha. 
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Seattle, Wash. 





TRADE CONDITIONS. 

Local jobbers report no let up in the great 
demand for merchandise, and on account of the 
extreme slowness of eastern factories in shipping 
goods are becoming denuded of stock. Seattle has 
been singularly free from strikes and other labor 
disturbances through the fact that wages have 
always been above the union scales and the highly 
paid shipyard workers and laborers of all trades 
have plenty of money and are spending it freely. 
They insist, however, on the best quality in what- 
ever they purchase. As a result the cheaper class 
of stock is not moving in comparison with the 
higher and more expensive articles. Vigilant 
watching of advertising on the part of the 
jewelers’ branch of the Seattle Retail Trade 
Bureau has resulted in a total absence of the 
customary flood of pre-holiday jewelry sales, and 
the indications are! the largest Christmas business 
ever done will be this year. 





Golub Bros., manufacturing jewelers who 
are located: in the Walker building, have 
recently incorporated. 

The store of Louis Gilbride at 173 3rd 
St., Portland, Ore., was recently broken 
into and $750 worth of merchandise was 
stolen. 

Max Lachman of I. Lachman & Sons 
Co., jobbers, is on his way to New York 
and other eastern jewelry centers in the 
interest of his firm. 

Roy Davies, son of M. W. Davies, Cle 
Elum, Wash., was a visitor in Seattle re- 
cently. R. T. Newman, Yakima, was also 
in the city calling on local jobbers. 

John Rolin, formerly of Mullan, Idaho, 
was in Seattle recently. Mr. Rolin closed 
out his business at that city and has en- 
gaged in business at Wentachee, Wash. He 
purchased fixtures‘and stock and intends to 
make his new store one of the leading 
jewelry establishments in the State. 

The Sound Jewelry Co. has recently been 
incorporated by Jos. Plant and J. Fain with 
a capital stock of $10,000. The firm has 
opened a store at 1533 Third Ave., install- 
ing a new front and fixtures and making 
the establishment up to the minute in 
every particular. 

Max Tover has opened a jewelry store 
at 619 First Ave. Mr. Tover was formerly 
at 1214 First Ave., under the firm name of 
the Standard Jewelry Co., but has been 
out of business for some time. The new 
establishment has a front of 11 feet and is 
at the intersection of First Ave. and Cherry 
St., one of the busiest corners of the city. 

I. M. Bennett has moved into his new 
store at 222 Pine St. The building has 
been recently completed and Mr. Bennett 
has 14 feet of frontage which is divided 
into two windows. A feature of the store 
is that the repair benches are placed so 
that the men at work can be seen from the 
windows, and an interested crowd is always 
watching the work being done. The estab- 
lishment boasts the only street clock on 
Pine St. , 

Work on S. M. Feldman’s new store at 
1502 Second Ave. is being rushed to com- 
pletion and when finished will be one of 
the finest fitted in the city. The woodwork, 
including the window, is of mahogany and 
the fixtures are of the same material. A 
panel of mirrors runs around the walls. The 
floor space being limited for the extensive 
stock that Mr. Feldman carriesy a very 
artistic balcony has been placed.in the 
store. 
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Watch Glasses 














We now have a complete stock 


Some jobbers don’t have a complete stock. Some 
jobbers say you need a new gauging system. Some 
jobbers sell brands with more profit to them. 
Some jobbers say they are not the genuine V. T. F. 
We say they are the old reliable, and better than 
ever. They cost no more than many inferior 
brands. 





Order from us and get the sizes you want. 


If you have not received our new catalog 
ask for it as we want you to have a copy. 

















THE C.&E. MARSHALL CC. 


THE MOST PROGRESSIVE JEWELERS’ SUPPLY HOUSE IN AMERICA 














240 Woodward Ave. 5 S. WABASH AVE. 68 E. Gay Street 


DETROIT CHICAGO COLUMBUS, O. | 

















